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CHICAGO HEARINGS BEGIN 


—_—— 


DISCUSS COMPENSATION BILL 





Lawyers and Labor Representatives 
Appear Before the Illinois Employ- 
ers’ Liability Commission 





The first hearing given in Chicago by 
the Employers’ Liability Commission of 
Illinois was held at the Grand Pacific 
hotel yesterday afternoon, with about 
seventy-five men present. Charles 
Piez of Chicago, president of the Link 
Belt Company and a member of the 
state board or arbitration, is chairman 
of the commission. 

On calling the meeting to order, 
Chairman Piez stated that the commis- 
sion is a unit in favoring workmen’s 
compensation and in bringing pressure 
to bear upon employers to make them 
accept the compensation principle, but 
is not united as to what pressure should 
be put upon employes for that pur- 
pose. He also stated that the com- 
mission is required to have its report 
in the hands of Governor Deneen by 
Sept. 15, which gives it entirely too 
short a time. 

Plan of the Bill 


Samuel A. Harper, attorney of the 
commission, has drafted a workmen’s 
compensation bill, whose main features 
are that if the employer refuses to 
accept the compensation principle and 
forces the employe to go to law, the 
employer loses his defenses of fellow 
servant and assumed risk and the de- 
fense of contributory negligence is 
materially modified. If the employe, 
however, refuses to take compensation 
and goes to law, all these defenses are 
preserved to the employer as at present. 
The general features of this bill are all 
that have been made public and the 
views of interested parties are sought 
on the plan. While this procedure 
makes the general plan easier to grasp 
than a full copy of the bill would do, 
it does not enable lawyers and others 
to point out defects in phraseology 
which may make the bill itself the sub- 
ject of almost endless litigation, pro- 
vided it is enacted. 

The principal speakers Wednesday 
afternoon were lawyers and labor rep- 
resentatives. The building contractors 
of Chicago have asked to be heard next 
week through their representatives. 

Railroad Man Speaks 


Harry J. Smith of Springfield, an 
employe of the Rock Island railroad 
and legislative representative of the 
Brotherhood of Railway Trainmen, 
wanted to know how the relief asso- 
ciations of some of the railroads would 
affect the compensation act. Would 
the taking of compensation under the 
act preclude the employes’ getting bene- 
fits from the relief associations as the 
starting of damage suits by them does 
at present. Chairman Piez stated that 
the intent is that any such benefits 
should be in addition to the compensa- 
tion named in the bill. 

Views of F. M. Cox 

F. M. Cox, an attorney constantly en- 
gaged in the defense of personal in- 
jury suits, spoke heartily in favor of 
the compensation principle. If the 
constitution permitted he would have 


(CONTINUED ON PAGE 24) 





AETNA INSURANCE COMPANY 


HARTFORD, CONN. 


An event of the month was the filing by the Aetna Insurance 
Company, of Hartford, of its certificate of increase in capital 
stock from $4,000,000 to $5,000,000, giving it the largest stock 
liability of any strictly fire insurance company in the world. 
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TO TAKE UP DEPARTMENT 


MOVE OF THE NORTH BRITISH 





Manager W. J. Littlejohn Retires and 
Company’s Operations Will be 
Concentrated at New York 





Announcement was made this week 
that the western department of the 
North British & Mercantile at Chicago 
will be discontinued, Manager W. J. 
Littlejohn will retire from business, the 
operations of the parent company, the 
North British of New York, and the 
Commonwealth of New York, will be 
concentrated in the head office in New 
York under United Manager E. G. 
Richards, and Assistant Manager Geo. 
H. Bell, will move to New York. It 
is likely that the western affairs of the 
three companies will be in direct charge 
of Mr. Bell and Vice-President J. F. 
Joseph of the Commonwealth, who was 
formerly assistant western manager of 
the North British. 

Long Been in Manager Richards’ Mind 

It is stated that the plan of concen- 
trating the North British forces in one 
operating point has long been in the 
mind of Manager Richards. He has 
had the matter up for the last two years 
or so, looking at the proposed change 
from every angle. The company has a 
very valuable western plant, a finely 
organized office staff and a corps of 
field men that ranks among the best. 
It has been making hay in the western 
country. Manager Littlejohn has 
brought the producing machine to a 
high point of efficiency and the agents 
regard it as one of the best companies 
in the field. 


It is likely that a number of the 


office force will go with the company 
at the New York office. 

While Manager Littlejohn will main- 
tain an office for the North British ‘n 
Chicago until at least June 30 next, the 
close of his fiscal year, the machinery 
of the western office will be transferred 
to New York about Nov. 1. 

Manager Littlejohn’s Letter 

Manager Littlejohn in his letter to 
agents, says: 

It is with a great deal of regret that I 
am advising you of my prospective re- 
tirement in the near future from the fire 
insurance business, in which I have been 
engaged for nearly forty years. 

My connection with the North British 
& Mercantile as manager of its western 
department has extended over a period of 
more than sixteen years, while my rela- 
tions with its officials have been in the 
highest degree satisfactory, hence the 
generous and substantial recognition of 
my past services by the directors of the 
company following my resignation, makes 
retirement a matter of great reluctance. 
Particularly so as I am to leave the 
service of a company which has had an 
uninterrupted honorable business career 
of over one hundred years and which is 
second to none in point of strength and 
standing, and also because of the sever- 
ance of my most cordial and pleasant re- 
lations with United States Manager Rich- 
ards, whose assistance and counsel have 
been of the greatest value, yet I feel 
that I have earned a rest and the right to 
spend my later years a little more leis- 
urely. 

As you will be advised in the circular 
letter of Manager Richards, the western 
department will in due course be operat- 
ed from the United States branch office, 
New York City, details of which will be 
given you. 

It is difficult for me to express in words 
my feeling of gratitude to our large 
corps of agents, many of whom are my 
close personal friends, for the support 
they have most faithfully given me and 


(CONTINUED ON PAGE 15) 
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KENTUCKY FARM BUSINESS 
TALK OF REDUCING THE RATE 





High Commissions Develop Overin- 
surance and Moral Hazard and 
Companies Consider Cut- 
ting Them 





Louisville, Ky., Aug. 22—(Special 
Correspondence)—There is a good deat 
of discussion going the rounds in Ken- 
tucky field circles at present in favor of 
increasing the tornado rate on tobacco 
in barns, the present rate, which is 50 
cents, being in the opinion of many 
almost suicidal, in view of the con- 
struction of many of the barns and the 
high loss ratio. It has been suggested 
that the rate be increased to 1 per cent, 
and that, in the same connection, a 
definite limit be placed upon commis- 
sions. 

The discussion of the farm tobacco 
barn tornado business, which is not 
generally written, has nevertheless 
served to open up the general subject 
of farm business, which has gotten to 
be a sore one with many fire under- 
writers. The situation, owing to the 
fact that the keen competition for the 
business resulted a few months ago 
in commissions being increased from 
15 to 25 per cent, is. not all that many 
conservative managers would like to 
see it, and that there will be impor- 
tant developments seems to be as- 
sured. 

Increased Commission a Detriment 

As one leading field man expressed 
it, so far from giving the companies any 
advantage, the increased commission is 
really resulting adversely to them. As 
long as only a few companies were 
paying the higher commissions, these 
companies managed to get more than 
their share of the business written; but 
now that practically all of them have 
lined up on that basis, none has an 
advantage and the only difference is 
that a good deal of undesirable farm 
business is now being written that 
would not have been solicited by 
agents under the old commission rate. 
Overinsurance is another evil which it 
is declared trails in the wake of the 
innovation, while the moral hazard is 
increased, with the probable result 
that heavier losses will follow. 

Some Favor Rate Reduction 

This has led to the serious suggestion 
being made by some concerned that 
the commission be reduced from 25 to 
15 percent and that. if the record on 
the basis justifies the companies in 
paying this increased commission, the 
rates on farm business should be re- 
duced instead. It is even asserted by 
those in touch with developments that 
several companies are now definitely 
considering placing commissions on the 
old basis and lowering rates 10 percent. 

The prospect of this has aroused a 
good deal of perturbation among those 
who are writing a large volume of the 
business. It is obvious that companies 
cannot both pay the higher commission 
and reduce the rate; therefore. in the 
event of the rate being lowered by some 
of the companies, it appears that the 
rates would be placed on that level 
uniformly. 

Views of Veteran Special 

Commenting upon the general situa- 
tion a veteran special agent said: 

Twenty-five years ago farm business 
was written on a 15 percent Basis. A few 
of the companies wrote the selected busi- 
ness, taking care to accept only good risks, 
and managed ultimately to build up a 
business which was fairly profitable— 
something which cannot be said of farm 
business in Kentucky as a whole, as well 
as elsewhere. This situation resulted in 
competition developing on the class, as to 
forms, rates and commissions. 

What happened? It wasn’t long before 
the loss ratio leaped to such proportions 
that the companies were astounded. The 
increased competition has resulted in such 
frenzied cultivation of the class that it 
was a few years before the companies 
found it unprofitable and it became neces- 
sary to place it upon the conservative 
basia that had formerly obtained. 


After that it was accepted by a few 
companies as an accommodation to agents 





under restrictive conditions, many com- 
panies retiring altogether from the busi- 
ness, so that a great many agents found 
themselves without facilities for writing 
the class, a fact that they might profitably 
ponder over just now. 

History Repeats Itself 

History repeats itself, and so it hap- 
pened that after the companies which had 
taken care to select good risks from reli- 
able agencies in prosperous sections had 
built up a small volume of preferred busi- 
ness, others, in order to play to the agents 
for more desirable business, struck away 
from the old lines and offered 25 percent 
commission again. This, as before, com- 
pelled most of their competitors to get in 
line by increasing their commission rate 
also; although, as has been stated in com- 
pany circulars announcing the increase, it 
is more than the traffic will bear and is 
given not because 15 percent is too low 
a commission, nor because the class shows 
a profit, but for some other more compell- 
ing reason. 

It is known by all who have personally 
observed the class, and is shown by com- 
pany statistics, that farm business in 
Kentucky has not been profitable, even 
with the minimum commission expense 
borne, and it is predicted that the same 
result which marked the strenuous compe- 
tition a score of years ago may be ex- 
pected as the outcome of conditions which 
are now prevailing. 





Calumet’s Eastern Appointments 

A. D. Lundy & Son of Williamsport, 
Pa. have been appointed general 
agents of the Calumet for Pennsyl- 
vania, Maine and New York outside of 
New York City. 

J. Parsons Smith, secretary of the 
Delaware, gets the Calumet general 
agency for Massachusetts, Connecticut 
and Rhode Island. 


Hawxhurst’s Doubleheader 

Arthur Hawxhurst of Chicago, insur- 
ance manager for Marshall Field & Co., 
pulled off a double wedding this week. 
Two of his sons were married Tuesday 
evening in St. Mary’s Church, Evans- 
ton. Both are young men of splendid 
fiber. 








Automobile Men Meet 

A meeting of the Association of 
Automobile Underwriters was held in 
New York last week. A committee 
was appointed to revise rates and the 
new rates resulting from their labors 
will go into effect September 15, the 
members being pledged in advance to 
observe them. Stringent rules were 
pased in regard to rebating and pay- 
ment of excess commission. A commit- 
tee was appointed to revise and modify 
the deductible average clause in the 
present form of collision damage pol- 
icy. Another committee was charged 
with the duty of outlining and defining 
the application of the title of general 
agencies. 
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Fidelity-Phenix Fire 
Insurance Company 
of New York 


Fidelity (Fire) 
Underwriters 
of New York 


q It is a good many years since 
the United States took her com- 
manding place among the na- 
tions as a “‘world power.”’ 


q It is only a few months since 
the Fidelity Underwriters raised 
their business banner, but 
already the Fidelity Underwriters 
are acclaimed as a “‘world power”’ 
in fire insurance. 


q@ A Fidelity Underwriters agent 
is, in turn, himself a power. 


q Fidelity, says Webster, 
means faithfulness, loyalty, 
honesty. 


@ Phenix is an emblem of 
that which fire is unable to 
conquer. . 


@ Agents agree that the 
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Williamsburgh City Fire Insurance Company 


150 Broadway, New York 
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WISCONSIN AGENTS MEET 


STATE ASSOCIATION THRIVES 





That Present Excessive Fire Waste 
Menaces Agency System is 
Keynote of Gathering 





NEW OFFICERS 
, President—E. H. Palmer, Antigo. 
Pirst Vice-Fresident—E. EK. Ansorge, 
Green Bay. 
: md Vice-President—Joseph Hoffend, 
Appleton. 
— Vice-President—Andrew Dietrich, 


2. 

Pourth Vice-President—C. B. Weil, Mil- 
waukee. 

Pifth Vice-Presidexnt—W. H. Hardy, 


Waukesha. 
Sixth Vice-President—J. A. Bawley, 
Wausau. 

Smith, 
Eau 


Seventh Vice-President—J. A. 
ng and Treasurer—Geo. Y. Wil- 
kinson, waukee. 

Executive »-Committee—Walter Hart- 
shorn, Wauk c $ N. Manson, 
wa 


A. @. Dana, Pond du L » Wate land 
* au Lac; J. D. Ww" 
Racin ‘ 


e; E. J. Ta and Herbert Pf 
Milwaukee. oping -_ 


DELEGATES TO CHICAGO 
Delegates—E. H. Palmer, An‘ ; A. H. 
Zimmerman, Wausau; J. D. Row Ra- 
cine; J. B. Leedom, Milwaukee; Walter 
Hartshorn, Waukesha; D. G. Janes, Ra- 
cine; August ERebhan, Milwaukee; W. F. 
Kubesta, Merrill; A. G. Dana, Fond du 
Lac; FP. J. Meyer, Milwaukee. 
Alternates—J. N. Manson, Wausau; O. 
S. Morse, Janesville; E. F. Phillips, Mil- 
waukee; G. ¥. Wilkinson, Milwaukee; A. 
Koffend, 


Wa 
town; Prank Hoffman, Manitowoc; w. B. 


RESOLUTIONS 

reaffirm 

dividual support to the National 
tion of Local Fire Insurance 


precia’ 
Fire Prevention Association in its work 
of reducing the fire waste of this te. 


4. We recommend that the president 
of this association in the future appoint 
the committee on resolutions thirty days 
before the annual 


m A 

5. Besolved, That this association 
urges companies and their special repre- 
sentatives to co-operate wi this asso- 
ciation toward elevating the agency stand- 
ard and efficiency and urge them to pay 
more attention to the capability and re- 
sponsibility of an agent than to the vol- 
ume of business the agent is likely to 
produce. 


(Prom a Staff Correspondent) 

Milwaukee. Wis., Aug. 19—The one 
dominant note in the annual meeting of 
the Wisconsin Association of Local 
Agents today was the necessity of local 
agents getting busy along fire waste re- 
duction lines. The speakers held that 
the big question today before the fire 
insurance world is the terrific annual 
drain and the prediction was made that 
notwithstanding the prosperous condi- 
tion of the country the people in a few 
years will not be in a temper to deal 
justly with the insurance interests. 
Even now there is a well defined move- 
ment of agitation and_ restlessness. 
Legislatures are endeavoring to force 
down the fire cost regardless of the 
loss ratio. The insurance cost is too 
high, but the legislatures are not strik- 
ing at the one supreme cause, the fire 
waste. Legislative bodies are tinkering 
with expenses, rate regulation machin- 
ery, anticompact laws and the like with 
the hope of getting the premium down. 

Agency System Pacing a Crisis 

A note of warning was struck at the 
Wisconsin meeting, it was really a sig- 
nal of alarm. One speaker made bold 
to say that the American agency system 
was at a crisis. The agents do not yet 
seem to realize that the tremendous fire 
waste is bound to affect their very exist- 
ence unless it is reduced. This speaker 
contended that the National Associa- 


_the fire waste in their individual risks, 
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tion of Local Agents was losing its 
greatest opportunity in not leveling its 
guns at the fire fiend, educating its 
members what to do to reduce the loss 
ratio and undertaking a missionary 
work that would redound to its ever- 
lasting credit. The public, it was said, 
believes that the commission cost is too 
high for the service rendered. The 
best way to disarm criticism, according 
to the speaker, is for the agents to be- 
come the acknowledged conservors of 
life and property in their communities 
so far as the fire hazard is concerned. 
Agents must not only seek to reduce 


over which they have control in that 
they place the insurance, but they must 
work in a body for the betterment of 
the community fire protection. 

The speaker referred to declared that 
the National Agency Association in 
bending its energies toward perfecting 
its “cooperating list of companies,” in 
trying to solve the outside broker prob- 
lem, reducing the rate war evil, prevent- 
ing overhead writing and the like, was 
losing sight of the one most forceful 
disintegrants of the agency system, the 
big fire peril. The work being done by ; 
the National association is important 
and the subjects named are worthy of 
its effort, but he held that its largest 
service could be rendered to the agents, 
companies and the public by a con- 
certed movement to cut down the fire 
waste. 





Cleary on Legislation 

Assemblyman M. J. Cleary of Blanch- 
ardville, a local agent, who is candidate 
for nomination on the Republican ticket 
for insurance commissioner, said that 
the reason legislators passed hostile 
bills was that they were not informed. 
Members of the legislatures read about 
graft and the grasping spirit of corpora- 
tions, their attempts to railroad legisla- 
tion through regardless of the effect on 
the people. They get an idea that all 
corporations are built alike. When di- 
rect representatives of corporations ap- 
pear before legislative committees or 
the work of those trying to influence or 
defeat bills is guided from a distance, 
legislators are suspicious and will not 





be greatly influenced. Let the local 
agents, who are residents of the state, | 
and constituents, appear before com- } 
mittees and the attitude of lezislators is. 
friendly. The local agents, he said, are | 
the most potent forces today along leg- | 
islative lines. The legislators are not | 
acquainted with the officers of com- | 
panies and know but few field men. | 
State Pavors Conservation 
Mr. Cleary said that the state was | 
making large appropriations to interest | 
people to come in and improve unde- | 
veloped sections. He thinks that the 
state should be equally as diligent in 
taking steps to conserve what is being 
developed. The local agents, he re- | 
marked, are in a position to render val- 
uable assistance to city officers and city 
councils, to legislators and the state 
insurance department, on all fire pro- 
tection and insurance features because 
of their knowledge of these features or 
their acquaintance with the sources of 
such knowledge. 
He thinks that the state local agents’ 
association should be a larger and bet- 
ter working body with a service of a 





legislative nature. Mr. Cleary said there 
should be some effective plan worked 
out to minimize at least nonadmitted 
companies operating in the state. At 
the last legislature a law was passed 
making the assured liable for the tax 
on unadmitted premiums if the com- 
panies do not pay it. This law is being 
evaded in every direction he said. The 
state insurance departinent can not get 
the information. The local agents 
should be of assistance in getting lists 
of assured who place their business out- 
side. Local agents all along the line, 
he said, need to be more alive to their 
interests. They should be a more val- 
uable educational force. 

Rights of Companies and Public 

General Agent Thos. E. Gallagher of 
the Aetna said the premium payers de- 
sired to assume all responsibility of su- 
pervising fire insurance. There are 
three demands on the business as he 
sees it. First the cost of insurance 
should be as low as is consistent with 
safety. Second, companies should so 
conduct their affairs as to provide am- 
ple funds for a conflagration in a large 
city and, third, enough profit should 
be earned to allow stockholders to earn 
reasonable dividends on the money they 
have invested. Competition, he urged, 
creates monopolies. If there were open 
warfare, the smaller companies would 
have to retire. He argues that the state 
has no right to regulate the cost of 
fire insurance. The companies are not 
granted any special favors or privileges 
and yet they pay each year into the 
revenues of the states large sums. 
Texas in its attempt to regulate rates 
has created little less than chaos. Mr. 
Gallagher said that while many indus- 
tries are earning large profits, statistics 
show that fire underwriting itself is a 
hazardous business and the companies 
have made but little on the underwrit- 
ing side. A just and proper charge 
should be made to make the companies 
strong and the stockholders are entitled 
to have reasonable compensation for 
the use of their money. He said the 
responsibility resting on fire insurance 
capital is greater than that on banks. 
If fire insurance is as profitable as many 
try to make out, he sees no reason why 
monied men do not organize new com- 
panies of large dimensions. He urged 
those engaged in the business to avoid 
internal friction and live in peace and 
harmony. 

Crosley on Free Protection 
George R. Crosley, president of the 


Wisconsin State Fire Prevention Asso- | 


ciation, told of the plan, scope, work 
and hopes of that organization. Local 
agents can become associate members 





| 
| 





needed improvements with the assured 
they can communicate information in a 
confidential way to the state association 
and it will be brought to the attention 
of the assured. He said that the as- 
sured had been very prompt in giving 
heed to requests for improvements. 
President Hartshorn’s Talk 

President Walter Hartshorn of Wau- 
kesha, opened the twelfth annual meet- 
ing in the morning. He stated the as- 
sociation’s finances were more satis- 
factory than ever before. All agents 
should join and participate in the bene- 
fits of the association movement. He 
thinks that the insurance business as a 
whole is fairly satisfactory in the state. 
No complaints have been made to the 
association during the year. The com- 
mission question is being agitated and 
he is sure a state regulation bill will be 
before the next legislature. 

Has Money in Treasury 

Secretary Geo. Y. Wilkinson in his 
report said there are 141 members who 
have paid their dues and 27 more to 
hear from. The National association 
assessment for Wisconsin has been 
raised from $400 to $500 and has been 
paid. There is $112.81 in the treasury. 

President Hartshorn appointed on the 
resolutions committee: J. N. Manson, 
Wausau; J. B. Leedon, Milwaukee; 
August Rebhan, Milwaukee; E. H. Pal- 
mer, Antigo; W. H. Hardy, Waukesha. 

An attempt was made to get up a dis- 
cussion by the introduction of a resolu- 
tion providing that it be the sense of 
the meeting that the maximum com- 
missions in Wisconsin be 15 percent flat 
and 10 percent contingent. After a few 
minutes of horseplay, the motion was 
tabled. State rating regulation was 
brought up but no discussion of mo- 
ment was brought out. 

Talks by Special Agents 

At the close of the meeting Carl E. 

Hilbert of the London & Lancashire, 


said in some remarks that no one 
wanted his compensation cut. The one 
great outlet that is consuming the 


money is fire. That is the feature that 
must recive attention. Milton Freedy 
of the Svea said he had noticed that 
city officials will not listen to recom- 
mendations from special agents but will 
to the locals. Mr. Manson of Wausau 
told what the local agents there had 
done to improve fire protection. A fire 
agent was elected mayor and he did 
effective work. 

C. M. Cartwright of THe Western 
UNDERWRITER in the afternoon gave a 
talk on “The Era of Service.” 

At the close of the meeting the Mil- 
waukee agents took the locals on an au- 
tomobile ride and closed the festivities 


by paying $2 a year while the active | with a dinner at the Blatz. 


members pay $10. Any citizen is elig- 
ible to associate membership. He said 
but few locals have joined but there is 


| 
| 


need for a large local agency member- 


ship. 


Mr. Crosley showed what has been | 


accomplished in the way of fire preven- 
tion so far by companies and associa- 
tions. He said in the Wisconsin bul- 
letins only facts are presented as 
brought out by inspections. No opin- 
ions or views are given. He said agents 
can be of great service in their locali- 
ties. If the agents hesitate to bring up 








Department of Insurance and Statistics 

The Northwestern University of 
Evanston, Ill., will open a department 
of insurance and statistics this year. 
Dr. J. C. Brooks of New York City will 
be the head of the department. 





Commissioner C. W. Bell, of Kentucky, 
has not yet issued his 1909 report be- 
cause the printer who was getting it out 
had the misfortune to suffer a fire, in 
which Mr. Bell's report was either de- 
stroyed or lost. He hopes to have it out, 
however, before it becomes time to publish 
the report for 1910. 
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WHITNEY IN THE WEST 


INTERVIEWS NUMBER OF MEN 





Actuary of New York Investigating 
Committee Gets Observations on 
Fire Insurance Subjects 





Prof. A. W. Whitney of the Uni- 
versity of California, who got out the 
report on the experience with com- 
panies in loss payments at the San 
Francisco fire, for the chamber of com- 
merce there, and who has recently been 
appointed actuary and expert adviser 
for the investigating committee of the 
New York legislature, which will probe 
into fire insurance, is in Chicago, con- 
sulting with a number of men who are 
looked upon as having broad and scien- 
tific views on the subject. He spent a 
few days with O. B. Ryon, special at- 
torney for the Illinois department and 
attorney for the Illinois Fire Insur- 
ance Commission, going over with him 
some of the main testimony given at 
hearings before the commission. He 
also conferred with A. F. Dean of the 
Springfield, Arthur Hawxhurst of 
Marshall Field & Co., Manager H. H. 
Glidden of the Chicago board, Man- 
ager Geo. W. Law of the Royal, some 
of the insurance newspaper men, and 
others. 

Getting at the Various Angles 

Professor Whitney desires to get as 
much advance information as he can. 
He is taking a broad survey of the 
field, looking at the business from all 
possible viewpoints. He feels that the 
work of the New York committee will 
be all important and, while it may 
bring out some of the abuses of the 
business, it should prove an educating 
influence. Professor Whitney believes 
that the one big question before the 
country from a fire insurance stand- 
point is the terrific annual fire waste. 
How the companies are combatting this 
will be inquired into and the duties of 
the public will be brought out. 





Will Look Into Rates 

One of the big subjects will be rate | 
making, how it is done, its fairness or | 
otherwise, whether any discrimination 
exists, the elements of the rate and 
their equities. What the committee 
desires to ascertain is whether too much 
is being collected in the way of a fire 
tax and if it is being equitably dis- 
tributed among different classes. The 
investigation as to methods of rate 
making will assume a broad inquiry, not 
being confined strictly to New York. 

Will Probe the Expense Item 

The expense feature of fire insurance 
is receiving much consideration these 
days and the New York committee will 
not neglect it. The various forms of | 
commission arrangement will be looked 
into. Professor Whitney has had an 
interview with Commissioner Hartigan 
of Minnesota who is a pronounced ad- | 
vocate of contingent commissions. The | 
committee will have before it President 
Henry Evans of the Continental, to get 
his views on the commission question 
and other problems of the business. 

The commission element will not be 
the only expense looked into. All the 
administration expense will be con- 
sidered to see if fire insurance is hav- 
ing saddled on to it any superfluous 
outlgy. 

Tnuterviewing All Classes 

Professor Whitney wants to get all | 
the information he can from company | 
men, fire protection experts, adjusters, | 
tate experts, local agents and brokers. | 
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such features and guide them in their 
inquiry along lines that are really im- 
portant. 

Most Are Willing to Talk 

Professor Whitney has found most 
of the men to whom he has already 
talked on the subject very frank in their 
observations. They feel that if the busi- 
ness can be rendered assistance by 
legislative inquiry, it is better to get 
at the heart of the matter. In any large 
business there are certain prejudices on 
part of the public. For instance, in 
New York every year an anticompact 
bill is introduced. The committee 
wants to find out whether such a law 
is desirable or not. If not, it intends 
to say so and give its reasons. That 
should serve in the future as a bulwark 
for the companies in legislative contests 
on the subject. In turn it will take up 
those features of the business regard- 
ing which there are differences of opin- 
ion, and get the insurance side and the 
premium payers’ side. The committee 
will then attempt to find the platform 
of equity. 

At least, this is Professor Whitney’s 
idea of the purpose and plan of the 
committee. He states that the legis- 
lature is called on every year to pass 
on fire insurance bills. Time is con- 
sumed in giving hearings. If all these 
subjects brought before the legislature 
receive proper and full consideration 
from a special committee that has time 
to go into them, Prof. Whitney believes 
that there will be a better understand- 
ing on both sides. 

The committee will begin its ses- 
sions Aug. 30. 





Following closely upon similar action 
by the Royal, the Royal Exchange has 
made the necessary deposit of $200,000 
with the New York department and ap- 
plied for authority to write marine busi- 
ness under the new law. The company 
will enter Mississippi merely to write 
cotton business under marine cover. 


STRICTLY FIREPROOF 


wore. BREVOORT 
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Chicago, Illinois 





MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison Street, near La Salle 
One minute from the Insurance District 


The Patronage of Insurance Men 
Is Solicited. 


Our Cook County Inspection 
Service is proving effective 





CALIFORNIA INSURANCE COMPANY 


OF SAN FRANCISCO 


CHAR 
W. E. DEAN, President TERED 1861 GEO. W. BROOKS, Secretary 


Capital Stock - - - - $400,000 
Assets - - - - = $1,144,803.31 
Surplus to Policyholders $593,925.22 


Losses Paid in San Francisco Fire $2,550,000 without discount 


HENRY J. WOESSNER 
MANAGER WESTERN DEPARTMENT 
171 La Sallie Street, Chicago 


Agents wanted in Illinois, Indiana, Michigan, Wisconsin 
Minnesota, Missouri and Ohio. 


INCORPORATED 1886 


The Commonwealth Tnsurance Co. 


of Hew Work 


TOTAL ASSETS, - - - - - ~ - 
PAID-UP CASH CAPITAL, - ~ - . 
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- $2,108,186.03: 
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eee .. ..$1,075,013.50 Pee $457,845.00: 
Increase in Assets ........ 96,093.18 Increase in Net Surplus..... 59,630.84 
Rr rc 617,168.50 Surptus te Policyhelders..... 707,845.00 


CARROLL L. DE WITT, General Agent, 153 La Salle Street, CHICAGO 


Reliable Surplus Line Insurance 


Representing as we do the following well known Companies, 
Agents are guaranteed that all Surplus Lines placed with us will receive the 
| same careful and honest handling that has made this office one of the best 











Each has a viewpoint that is valuable.| and satisfactory to the com- | known and most reliable in the West. 


He will also interview large premium | 
payetfs. The practicability of some sort | 
of state regulation of rates will be dis- 
cirssed. 

Professor Whitney will act in his 
relation to the fire insurance investigat- 
ing committee, much as did Actuary 


mittee that investigated life insurance 
Many of the fire insurance details are 
more or less technical and the com- 
mittee will need an expert to illuminate 


M. M. Dawson to the Armstrong com- | 





panies receiving it. 


Why not yours? 


NATIONAL INSPECTION 
COMPANY 


184 La Salle Street CHICAGO 
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New Amsterdam Fire Insurance Company of New York 
GOOD SURPLUS LINES SOLICITED AND PROMPT SERVICE GUARANTEED 
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AS VIEWED FROM CHICAGO 


WILL NOT CHANGE DATE 

The Western Union will not change 
the date of its annual meeting. Some 
favored it to permit managers to be in 
Chicago during the National Local 
Agents’ Association annual meeting. As 
all arrangements had been made, it was 
decided not to have a new date. The 
meeting will be held at Frontenac hotel, 
Thousand Islands, beginning Sept. 14. 

* * * 
TWO EXPERTS TO SPEAK 

President Deatrick of the Fire Un- 
derwriters’ Association of the North- 
west, announces that he has secured for 
speakers at the annual meeting, Sec- 
retary F. H. Wentworth of the National 
Fire Protection Association, and Geo. 
E. Bruen, of New York, engineer and 
superintendent of the electrical depart- 
ment of the National board. Both are 
men eminent in their line and can be 
counted on for something good. Sec- 
retary Wentworth is one of the fore- 
most thinkers of the day on the fire 
waste problem. 





* 
PROPOSED BRIDGE REMOVAL 
The United States government pro- 
poses to have the present center pier 
bridge over the river at Chicago avenue 
in Chicago removed in its movement 
to have none but bascule bridges over 
the river. Fire insurance men have 
been advised that the Chicago city gov- 
ernment has protested against the re- 
moval of the Chicago avenue bridge un- 
til the Indiana avenue bridge be com- 
pleted. If the Chicago avenue bridge 
is demolished, the only bridge for 
wagon traffic between Kinzie and Divi- 
sion streets, will be that at Erie street. 
The city has not funds to build both 
the Chicago avenue and Indiana avenue 
bridges. It hopes to complete the In- 
diana avenue bridge next year. If the 
Chicago avenue bridge is dismantled it 
will leave extensive values not in ready 
access of the fire department. Goose 
Island will suffer as will other locali- 
ties that will have but few bridges for 
apparatus to pass over. 
x * * 
ADDITIONAL CHICAGO PREMIUMS 
Chicago premiums reported since last 
week are as follows: 


1910 1909. 
PAGER 426 60st Venrnsncved $287,159 $288,564 
CO aa 23,4 20,448 
Consolidated .....cccce TER eeeseee 
| eee a 32,440 28,055 
SE avhecdrccedene 11,824 19,753 
Eng. Am. Und. Lon 
1 Soar 10,109 15,916 
DE s¢isesveacbena 89,807 87,417 
DN. teencnrsoones 7.438 eerade 
Keystone Mut. ........ 2,508 2,299 
Tir) ea 382,910 376,979 
L. & L. & ig Bs Ee ae 28,622 4,242 
Manton Mut. ...cceoce 2,09 2,506 
a ee 21,132 21,591 
oh ME. 20+<ecenes 38,543 95,549 
TOUONIE, TM. cecccccs 25,553 27,692 
United Ame6P. 2.2.00 18,015 19,770 
x * * 


PRESIDENT AMONSON IN CHICAGO 

President L. S. Amonson of the 
Peoples National was in Chicago this 
week in conference with his western 
field men and getting his brother, Fred 
M., started in the northwestern field. 
Mr. Amonson stated that the running 
mate of the Peoples National will be 
operating by the end of the year. About 
$600,000 has already been paid in. The 
management desires to start with $750,- 
000 paid in funds. The Peoples Na- 
tional people have gotten control of an 
old company and it will be used as the 
running mate. 

* * 
CHANGE IN RECEIPT RULE 

A change in the law regarding re- 
ceipts for registered letters makes it 
necessary for insurance companies to 
indorse envelopes containing cancella- 
tion notices “receipt desired” if they 
wish to have clear evidence of the can- 
cellation. Section No. 3928 of the Re- 
vised Statutes (855 
been amended to read as follows: 


“Whenever the sender shall so se | 


auest, a receipt shall be taken on the | 
delivery of any registered mail matter, 
showing to whom and when the same 
was delivered, which receipt shall be 


Ri oe BL has | 











f- Policy placed in the 
ROYAL seldom leaves 
its books. Itis a tower 
of strength, especially 
during troublous times 





R 








ei 


THE WORLD'S GREATEST FIRE COMPANY 


The National Credit Men’s Association said of the 
ROYAL’S settlement of San Francisco Claims: 


“Settled in full promptly on adjustment without cash discount. 
Gross Joss was about Six Million Seven Hundred Thousand Dollars. 





LAWBROS.,Mgrs. 
Western Department 
ROYAL INS. BLDG. 
169 Jackson Blvd. 
Chicago 
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Its loss was heavy, and the company is highly commended. 
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returned to the sender, and be received 
in courts as prima facie evidence of 
special delivery.” 

The postmaster general, in his in- 
structions to postmasters bearing on 
this revision of the law, says: 

“No return receipt card should be 
prepared for domestic articles not in- 
dorsed ‘receipt desired’ or words of 
similar import.” | 


* * 
STATE HEADQUARTERS 
President Deatrick of the Fire 


Underwriters Association of the North- 
west has taken up in an active way the 
establishment of state headquarters 
during the annual meeting. He will 
look after the Ohio headquarters. 
Others assigned to the duty toward 
working up sentiment in their states 
toward a like end are: 

Iowa—J. W. Warnshuis, Home of 
New York. 

Michigan—W. T. Benallack, Michi- 
gan Inspection Bureau. 

Minnesota—J. F. Stafford, London & 
Lancanshire. 

Wisconsin—Geo. R. Crosley, West- 
ern & British America. 


Missouri—Raynolds Barnum, Agri- 


cultural. : 
Indiana—B. J. Gilmore, German 
American. 
x * * 


BLUE GOOSE GRAND NEST MEETING 
Most Loyal Grand Gander Chas. H 
Pescay of the Blue Goose announces 
that the grand nest meeting will be 
held in Chicago, October 4, the day 
before the Northwest meeting. The in- 
itiation ceremonies of the grand nest 
and installation of grand officers will 
be likely held on the evening of the 
5th. John F. Stafford of Minneapolis, 
chairman of the grand nest entertain- 
ment committee, has called a meeting 
in Chicago for Thursday of this week. 
The Illinois pond’s complimentary 
banquet to the grand nest officers will 
likely be held the evening of the 4th. 
* * * 

ORGANIZING ANNEXES 
While a few years ago it was pop- 
ular for fire insurance companies to 
organize an “underwriters agency,” for 
a time the tendency seemed to be on 
the wane. Now it has been revived and 
a few of the most conservative com- 
panies have started an annex. In some 
points where dual representation seems 
desirable the underwriters agency can 
be used. Pittsburg is a center of joint 
policy production but most of the 
agencies are composed of a zroup of 
the smaller companies, which find it 
an economy to thus unite in field opera- 
tions. Again a joint policy of three or 
four companies makes a much better 
contract financially for the assured and 
agents find it much easier to place than 
they would if only one of the companies 

was back of it. 

The National Union of Pittsburg has 
organized the Duquesne Underwriters, 
it being the only single Pittsburg com- 
pany having an underwriters. 

* * * 
SOME LOCAL EVENTS 


Harry J. O’Brien of Chicago has been 
appointed western manager for the As- 
surance Company of America, which 
| writes sprinklered business. This gives 
him seven companies. 

Secretary J. Parsons Smith of the Dela- 
ware was in Chicago this week. 





WILLIS S. HERRICK BENJAMIN AUERBACH 


Herrick & Auerbach: 


(Successors to R. J. O. HUNTER & CO.) 
Managers of the Western Department 


The Mechanics Insurance Co., of Philadelphia 


INCORPORATED 1854 


Pittsburgh Insurance Co., of Pittsburgh 


INCORPORATED 1851 


Lumbermens Insurauce Co., of Philadelphia 


INCORPORATED 1873 


German Fire Insurance Co., of Wheeling 


INCORPORATED 1867 
COOD ACCENTS WANTED 
CHAS. E. MANN, EXECUTIVE SPECIAL 
189 LA SALLE STREET CHICACO, ILL. 


AGE etvs PROGRESSIVENESS 


In these days of changing and doubtful companies, it pays 
a local agency to build its business permanently. 


The Girard Fire & Marine Insurance Company 


OF PHILADELPHIA 


Began business in 1853, It has $500,000 capital, $2,446,693.83 assets, and $908,212.49 
ea rye surplus. 


et losses paid in San Francisco, $735,786.18. Total losses paid up to December 
31, 1909, $8,948,081.27. 


It is extending its western plant and any agent who desires a well seasoned, well 
tried company, should address 


W. E. ROLLO & SON, Western Managers 
159 La Salle Street CHICAGO, ILL, 


Henry P. Magill @ Company 


GENERAL AGENTS AND MANAGERS 
184 La Salle St., Chicago, Illinois 


Louisville Imsurance Co., Established 1872 
Monongahela of Pittsburg, Established 1854 
| Standard Fire of Iowa, Established 1904 
AGENTS WANTED WHERE NOT REPRESENTED 

















Additional Companies for Re-insurance of Over-Lines 
for Conservative Companies 
Central National Fire of Chicago, 
Central Manufacturers’ Mutual of Van Wert, 
Hawkeye of Des Moines, 
London Mutual of Toronto, 


Established 1909 
Established 1876 
Established 1866 
Eetabishes 1868 


Do You Need a Fire Insurance Company? 


The Metropolitan Fire Insurance Go. 


of Chicago is seeking reliable agents in the 
states of Illinois, Imdiana, Michigan, 
Minnesota, Missouri, Ohio and Wisconsin. 

On account of extensive reinsurance facili- 
ties it is able to write LARGB LINES on all 
classes of acceptable risks. L'BERAL COM- 
MISSION arrangements to desirable agents. 

Address all communications to 


Metropolitan | Fire Insurance Co. John Naghten & Ce. 


159 La Salle St., CHICAGO General Managers 
Capitel, $200,000 Established 1863 
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COMMENT ON CONDITIONS 


——_—- 


VIEW FROM THE HOME OFFICE 





How a Veteran Looks at the Fire In- 
surance Field Today From His 
Conning Tower 





An official of one of the prominent 
fire companies has been requested to 
present his views on various problems 
affecting the business for THE WESTERN 
Unperwriter. He is a man thoroughly 
in touch with conditions and his com- 
ment thereon will be of great interest. 
He says: 

There is possibly no other business in 
the world (certainly none of such mag- 
nitude and importance) that property 
owners know 50 little of, or understand so 
little of its underlying principles as fire 
insurance. Neither as a rule, do they 
realize the remedy for this enormous tax- 
ation is so largely in their own hands. 
Few give thought to the fact that property 
destroyed by fire is irrecoverably lost; 
that so much of the wealth of the com- 
munity is forever wiped out, for if in- 
sured it is only an evidence that many 
are contributing to the misfortune of the 
individual by means of an insurance tax, 
a tax that in this country is, and has 
been, onerous, inasmuch as it runs from 
$2.70 to $3.80 per head per annum as com- 
pared with from 30c to 40c per head in the 
most of Europe. The annual fire loss of 
the United States is so enormous that it 
is appalling and would be unbearable but 
for the vast resources the country has to 
fall back on. 


Two Prominent Facts 


Two facts stand out prominently—first 
that as long as the present system o 
conducting commerce exists, fire insurance 
will be a necessity; second, that it is the 
property owners who pay the losses; in- 
surance companies, irrespective of their 
manner of doing business being simply 
the collectors of the insurance tax. It is 
therefore self-evident it is to the interest 
of the property owners to reduce this tax 
to the lowest possible amount. 

Property owners are realizing the cost 
of this insurance tax is excessive, and 
they appeal (perhaps not unnaturally) to 
their respective legislatures for relief, sev- 
eral of whom labor under the impression 
(some of them honestly no doubt) the 
remedy lays in rate regulation, notwith- 
standing at least 75 percent of all the 
companies organized have failed. It is 
fair to assume on account of being un- 
able to secure adequate rates—overlook- 
ing that irrespective of the shortcomings 
of insurance companies (and they are 
many) this enormous and largely un- 
necessary fire waste is attributable to the 
inflammable construction of buildings, 
rendering not only the destruction of same 
by fire largely inevitable, but as well that 
of adjoining property of similar inflamma- 
bility, the extinguishing of which is gen- 
erally an impossibility by even the best 
organized fire departments. 


Must Reduce Cause of Fires 


It must be obvious to whoever thinks 
the matter worthy of consideration (and 
all property owners ought to) that even 
if the fire rates are excessive (and the 
facts clearly demonstrate that in the ag- 
gregate they are not) the remedy of re- 
ducing fire waste and cost lies in reduc- 
ing the cause of fires—in brief, striking 
at the root of the evil instead of lopping 
off a few of the unimportant branches. 
Committees appointed for the purpose of 
suggesting to legislatures what to do in 
the premises should therefore recommend 
the passage of laws prohibiting inflamma- 
ble construction or the storing of highly 
inflammable commodities where their ig- 
nition would be dangerous to contiguous 
property; making wilfull over-insurance a 
criminal offense; rendering insurance void 
where the cause of fire was attributable 
to eae neglect on the part of the as- 
sured. 


Some Other Recom dati 


They should have experts ascertain the 
actual amount of loss sustained by claim- 
ants, where difference of opinion existed 
between the assured and the company 2nd 
above all making the voidance of laws 
enacted for the suppression of fires a 
penal offense, for which purpose ample 
funds in the way of fire insurance taxes 
are available, inasmuch as not exceeding 
25 percent of what is collected from the 
companies in this way, is expended for the 
purpose such taxes are ostensibly levied. 

The enactment of such latws would be 
taking a long and legitimate step in the 
direction of reducing fire waste and con- 
sequent fire tax, as it has done in other 
countries. This cannot be accomplished 
by states determining what fire rates com- 
panies shall charge, as it does not strike 
at the root of the trouble—apart from the 
fact that it would be just as reasonable 
for a state to fix the rate at which a 
grocer should sell his butter and cheese, 
or the dry-goods man his various <om- 
modities, as for a state to determine what 








an insurance company should charge for 
its policies. 
Claims Paid With Prodigal Hand 

The state could much more appropriate- 
ly and beneficially take a hand in adjust- 
ing the losses than in determining the 
rate at which insurance companies can 
carry a risk. It is well known that fire 
loss claims are paid with a liberality un- 
known to any other class of business. 
In some European countries froperty 
owners are held criminally liable for a 
fire on their premises wntil they are able 
to establish their innocence, and then the 
State determines what the amount of the 
loss ‘s. Which would worn nc injustice to 
the assured and would unquestionably 
very much decrease the amount of the 
insurance tax. 

Many Companies Have Failed 

It is unfortunately svsceptibie of proof 
that fire companies as a whole, have been 
and are extravagant in the conduct of 
their business, so it is not surprising that 
at least 75 percent »f the companies or- 
ganized in this country have failed, and 
that the few survivors almost without 
exception, have accumulated what _ re- 
sources they possess by the careful in- 
vestment of their original capital and sur- 
plus and not through underwriting, the 
vaporing of woolly “penny-a-liners” of the 
“Holt” variety to the contrary notwith- 
standing. 

Compensation to Agents 

There is no one extravagance more con- 
spicuous than the manner of remunerat- 
ing local agents, who are paid a flat com- 
mission for their services and get just 
as much commission for writing a bad 
risk as a good one. How long would a 
merchant prosper, the remuneration of 
whose salesmen would be the same, irre- 
spective of whether their efforts were pro- 
ductive of profit or less? Is it not fair to 
assume that a salesman’s efforts in behalf 
of his employer would be greater if his 
remuneration depended in part, if not en- 
tirely on the profit resulting from his 
sales? What injustice would there be to 
local agents to give them an incentive to 
do a better business, by putting them on 
the same plane with the average officer or 
manager of a company, the majority of 
whom are dependent on a contingent in- 
terest in the business for profit, their sal- 
aries being little more than sufficient to 
pay their ordinary expenses. Any sane 
person must admit that the contingent 
plan of remunerating agents would prove 
an incentive to a careful selection of 
risks, which does not always exist where 
a flat commission is paid, irrespective of 
— the risk is good, bad or indiffer- 
ent. 

Wants the Contingent Plan 

The average company that attends 
strictly to its business will cancel an- 
nually from $50,000 to $150,000 in premi- 
ums written on undesirable risks that a 
local agent operating on the contingent 
plan would not offer to commence with, 
which is all the argument needed to prove 
that.if agents were paid for the services 
rendered on the contingent plan, they 
would not offer objectionable business, and 
such risks would go without insurance 
(though they seldom do) until the ob- 
jectionable features were removed, and 
thereby measurably decrease the fire 
losses. 

Would Reduce Special Agents 

The business as it is now conducted 
necessitates the employment by compan- 
ies of an army of special agents, the serv- 
ices of half of whom could be dispensed 
with were agents on the contingent plan, 
but who today are maintained largely for 
the purpose of inspecting the business 
offered, a duty that the local agents them- 
selves (generally speaking) are equally 
competent to perform, and which they 
would, were it not that they receive just 
as much commission for a bad risk as they 
do for a good one. This system of re- 
muneration would measurably reduce the 
number of agents and proportionably in- 
crease the underwriters, “a blessing in 
disguise” as it were. 

Maps and Insurance Papers 

Maps of the towns and cities companies 
operate in are a necessity. At present, 
and for sometime in the past maps have 
been furnished by a corporation that has 
a monopoly of the business. It is in- 
timated the officers of some fire companies 
are stockholders in this corporation, hence 
why maps are not furnished at cost in- 
stead of at unusual profit as is the case 
today, and is an extravagance that ought 
to be abolished. 

Still another extravagance is the sup- 
port of 80 (more or less) so-called insur- 
ance papers each of which returns a com- 
fortable living to its owner through the 
fear or favor of its advertising patrons— 
not over half a dozen of which contain 
any original matter, the balance simply 
a re-hashing of utterly. worthless gossip 
that might profitably be dispensed with 
and very materially reduce the expense 
that has ultimately got to come out of 
the pockets of the insuring policyhold- 


ers. 





“TI like to see an agent enthusiastic in 
his business, even to the extent of one 
I once knew who felt a misery in seeing 
om property that wasn’t insured in his 
office.” 





SCORE PUBLIC ADJUSTERS 


CHARGES OF COLLUSION MADE 





New York Brokers Say Public and 
Company Adjusters and Assured 
Divide the Loot 





From a Staff Correspondent 


New York, August 23—The practices 
of public adjusters, often erroneously 
called adjusters for the assured, will 
be brought to the attention of the 
legislative investigating committee, ac- 
cording to present indications, and 
well-informed brokers, whose custom- 
ers have suffered from the operations of 
these middlemen, say that they are 
ready to go before the committee and 
show just how the companies are 
cheated yearly out of big sums and 
the assured fleeced as well, as a result 
of the system as it now exists. 

Although this condition of affairs 
may be a revelation to some agents 
and companies as well, the facts are 
too well known on “the street” to 
occasion more than passing comment. 
Brokers who are interested in the set- 
tlement of their customers’ losses on 
an equitable basis think it is high time 
that the general public realizes just 
what position they are in, as a result of 
the system which has grown up from 
the feeling on the part of many loss 
claimants that they cannot secure what 
is due them without calling in a public 
adjuster, who occupies a similar posi- 
tion in the fire insurance business to 
the “shyster” lawyer and “ambulance 
chasing” attorney, against whom the 
accident companies have been con- 
ducting a spirited campaign for some 
years, with more or less success. 

“Adjust” for Own Benefit 

Well-informed fire underwriters be- 
lieye that the time is ripe for an ex- 
posure of the methods of these alleged 
adjusters, whose work consists prin- 
cipally in adjusting matters so that 
a large percentage of the money paid 
goes into their own pockets. The sys- 
tem might be worth while perhaps, if 
it benefited either the company or 
the assured, but as it is now conducted 
the companies have often to pay un- 
reasonable amounts and the policy- 
holder gets less than he really is en- 
titled to through no fault of the com- 
pany. Then the cry is raised of dis- 
crimination and fraud and the public: 
adjuster goes on his way spreading the 
story of how little the assured received 
and how he would not have got even 
that had it not been for the benevolence 
of the adjuster. Many believe his story 
and fall easy victims when they in turn 
have a loss. 

Collusion is Charged 

Most of the evil practices prevailing 
in connection with loss adjustments 
can be laid at the door of the nlausible 
public adjuster, according to a well- 
informed broker who says he knows it 
to be a fact that public adjusters have 
agreements satisfactory to themselves, 
on the strength of which they can go 
to an assured and promise a better ad- 
justment than a man can secure himself 
or possibly through his brokers or at- 
torneys. It is stated on reliable author- 
ity that a “gentleman’s” (?) agreement 
exists in many cases between public ad- 
justers and the adjuster for big agen- 
cies by which the fire insurance compa- 
nies are systematically held up for large 
amounts in excess of the just loss. 

It is claimed to be a leak through 
which the companies lose thousands of 
dollars yearly, which is conservatively 
estimated at not less than 10 percent of 
the loss paid. While this situation mav 
exist to a slight degree in other large 
centers it is known to constitute a 
perceptible leak in the district domi- 
nated by New York city public adjust- 
ers. It is figured that this mulcting of 
the companies contributes to an excess 
of actual loss to the assured; to ex- 
orbitant commissions to the public ad- 





juster and to a rake-off as well to 
some company adjusters. 
Three Parties to Hold-up 


An instance recently occurred, which 
has been verified in every particular, 
which illustrates the methods of the 
public adjuster and shows him up in 
anything but a favorable light. A loss 
occurred on piece goods in the dry 
goods district of this city. The actual 
damage on stock was about 10 per- 
cent of $9,000, or $900. The assured 
confessed to his broker that it would be 
absolutely necessary to turn his loss 
over to a firm of public adjusters, ex- 
plaining his action by saying that they 
had already made inquiry of the ad- 
juster handling the loss for all the 
companies interested and had agreed 
upon an arrangement whereby the com- 
panies would pay $2,400 viz., about $1,- 
500 above the actual damage, the ex- 
tra amount secured being equally di- 
vided between the adjusting firm, the 
adjuster for the companies and the 
assured himself. The arrangement as 
above by which the insured was able 
to receive over $500 more than he was 
entitled to in excess of his just claim 
was agreeable to all the parties con- 
cerned and the money was paid by the 
company on that basis. This is only 
one of many instances which could be 
vouched for by reputable brokers who 
are familiar with existing practices and 
have found the conditions of such ar- 
rangements to be accepted as a matter 
of course. 

General Housecleaning Needed 

It is needless to state that there are 
necessarily a great number of mer- 
chants and manufacturers who are al- 
ways ready and willing to enter into an 
arrangement of the kind mentioned 
above and who seem to think that it 
is no sin to cheat a fire insurance com- 
pany, which is merely another of the 
big corporations which has more 
money than it knows what to do 
with. It is equally certain that under 
the circumstances there are a number 
of public adjusters who for personal 
gain are more than willing to advance 
such propositions to these same mer- 
chants and manufacturers. 

One experienced broker was bold 
enough to state candidly that he did 
not see how conditions could be rem- 
edied unless the housecleaning began 
in the adjustment department of some 
of the companies themselves. He 
said he did not believe that present 
conditions would last long if the com- 
pany managers once realized how they 
were being swindled often either di- 
rectly or indirectly by some of their 
own employees: Wholesale insistence 
for resignations would be the very next 
step. 

Board Scores Public Adjusters 

As to the public adjuster himself the 
claim that he lives principally off his wits 
and the credulity of his clients seems to 
be well founded. Their existence is 
readily realized by the various adjustment 
boards maintained by the companies who 
run across all sorts of sharp practices in 
their daily work. 

It was not so very long ago that the 
loss committee of the New York Board 
came out publicly in a statement scoring 
the practices of many public adjusters and 
advising the insured generally that there 
was no need to resort to the methods of 
public adjusters in order to collect a loss. 

The charge has also been freely made 
here that members of the salvage corps 
are frequently in touch with the public 
adjusters and thereby influence many loss 
claimants to turn settlements over to these 
sharks. 

There is much competition naturally 
among the various adjusters for the busi- 
ness and careful tabs are kept for fires 
which involve big stocks and therefore 
are a fruitful field for their work. Many 
humorous stories are told of how public 
adjusters work at 4 fire. 

Charges have also been freely made that, 
in connection with the recent large num- 
ber of incendiary fires in which it was 
found that mere boys of sixteen and 
eighteen were involved, they were encour- 
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aged in their work by unscrupulous pub- 
lic adjusters who winked at such practices, 
realizing that anything was legitimate as 
long as it helped to put money in their 


ets. 

Should the legislative committee decide 
to investigate that phase of the fire insur- 
ance business which has to do with loss 
adjustments it has been freely stated that 
much good could be done which could 
not be accomplished in any other way. 





News About Companies 








Sun Underwriters 


The Sun of England has established 
the Sun Underwriters, which will be 
operated as an adjunct to the company 
in the west. Already about ten agents 
have been appointed. It will be used at 
available points where the parent com- 
pany cannot get all the business it de- 
sires or can handle. 

Albany Fire 

The Albany is preparing to celebrate, 
March 11, the centennial of its exis- 
tence, it being one of the oldest and 
most conservative of the American 
companies. The fact that it has 
weathered the conflagrations which laid 
low many insurance companies which 
have conducted their underwriting op- 
erations on a much wider and less con- 
servative scale, speaks volumes for its 
management in the last 100 years and 
the present time as well. It has not 
yet been decided exactly what form the 
celebration will take but the agents will 
probably be remembered in some fitting 
manner. 





National-Ben Franklin Fire 

The merger of the National and Ben 
Franklin, both of Pittsburg, at the 
meeting Oct. 17 will result in a new 
corporation, the National-Ben Franklin 
Fire, having $1,000,000 capital and over 
$3,000,000 assets. The National has 
$500,000 capital and the Ben Franklin 
$200,000. Enough extra capital will be 
sold to bring the amount up to $1,000,- 
000. Samuel McKnight, president of 
the Ben Franklin, will be at the head 
of the consolidated company. Charles 
F. Stifel, vice-president of the National, 
will continue in a similar office as will 
Joseph C. Porter, vice-president of the 
Ben Franklin. H. M. Schmitt, secre- 
tary and manager of the National, will 
hold a similar office in the combined 
company. He will be in charge of its 
underwriting operations. John Thomp- 
son, president of the National will be 
chairman of the new board. The office 
of the company will be in the new quar- 
ters of the Ben Franklin, which will 
now be enlarged. Both companies are 
members of the Pittsburg Underwriters. 

There is talk of other consolidations 
at Pittsburg. The fire companies of 
the city bear a good reputation. Some 
are small and the advantage of con- 
solidation is being considered among 
a few others. 





Detroit Fire & Marine 

The Michigan department as of June 
30 has made its report of the examina- 
tion of the Detroit F. & M. It shows 
net premiums (fire) for six months 
$287,507, net fire losses $138,986. Tota! 
income is $334,183, total out-go $292,048. 
The assets are $2,073,105, reinsurance 
reserve $488,682, net surplus $1,003,333. 
The report says its accounting system 
1s one of the most accurate and com- 
plete in the knowledge of the examiner. 
Its affairs are in most excellent shape. 
The report says the company is to be 
commended on the extreme care ex- 





Special agent of large eastern com- 
pany, covering several states in 
western field, wishes to make 
change for personal reasens. Pre- 
fers Wisconsin, Illinois, Michigan 


or Indiana. Address 94-Q, care 
THE WESTERN UNDERWRITER. 





ercised in the conduct of its business. 
The management is conservative and 
economical. Its large net surplus is 
commended. 


Laundrymen’s Assurance Exchange 

John L. Lucas, the Chicago Lloyds 
man, together with C. A. Werner, has 
organized the Laundrymen’s Assurance 
Exchange, which furnishes “trade in- 
surance” to laundrymen in case cus- 
tomers’ goods are destroyed by fire. 





_ Guardian Pire 

No dividend is yet in sight for the cred- 
itors of the Guardian Fire of Pittsburg, 
although the receiver was appointed over 
eighteen months ago. Dickson & Tweed- 
dale, who had been general agents of the 
company, have filed a claim with the re- 
ceiver for $142,646, and it is reported 
that the receiver will institute counter 
suits. So far the receiver has been un- 
able to dispose of the company’s real 
estate at an advantageous price. 





Changes in the Field 





| 





E. W. Tinsley 
E. W: Tinsley, connected with the 
Indiana Inspection Bureau, becomes 
special agent for the Standard Fire of 
Hartford for Illinois, Wisconsin and 
Missouri. 





Cc. H. Gorham 


C. H. Gorham of Denver, special 
agent of the Firemens of Newark in 
the mountain field has been transferred 
to Kentucky and Tennessee by Man- 
ager Bassett. Mr. Gorham formerly re- 
sided at Louisville where he was con- 
nected with the Langham general 
agency. 





Frank A. McElroy 


Frank A. McElroy of Omaha, special 
agent of the Shawnee Fire in Nebraska 
and Iowa, has resigned to become an 
adjuster and will be attached to the 
Omaha branch office of the Western 
Adjustment. He was formerly in the 
local office of the Phenix at Chicago. 


Fred. M. Amonson 
Fred M. Amonson, who becomes spe- 
cial agent of the Peoples National in 
the northwest under State Agent John 
Knudtson, will have his headquarters at 
Eau Claire, Wis. 





P. J. Moriarty 

P. J. Moriarty of Chicago, chief clerk 
in the western department of the North 
British, who becomes special agent of 
the Commonwealth of New York, Sept. 
1, will make his headquarters at Colum- 
oat Ohio, traveling in Michigan and 

io. 





Otto A. Stranz. 


Otto A. Stranz has been made spe- 
cial agent for the Arnold, Raines & Co., 
general agency of Little Rock and will 
enter upon his new duties at once. 
Mr. Stranz has been with Arnold, 
Raines & Co. for the past five years, 
as cashier, having begun his insurance 
career in their office. He is regarded 
as a capable man and, although young, 
is expected to prove a valuable asset 
to the agency. 





If you are not on the job, how do you 
expect to hold it down? 





WANTED 


Field position open for young man 
of energy and ambition who has 
had at least five years experience 
in the local agency business and 
who can show a record of having 
built up or helped build up the 
business of his agency. 


Address 91-N, care 
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Fire Insurance Co. 








CoMPOSED OF 


The Eureka F. & M. Insurance Co. 
The Security Insurance Company 


of Dayton, O. OF CINCINNATI, OHIO 
Statement Jan. 1, 1909 
DAVID B. CORWIN CHAS. W. SCHENK 
President Vice-President 





SAM.L. LA ROSE 





P. A. ROTHIER, Prest. ADAM BENUS. 6-"* 


PITTSBURGH INSURANCE COMPARY “3:7 


1808-11 Commonwealth Building, Pittsburgh, Pa. 
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245,180.46 





100,000. 
383,329.24 


R. J. WILSON, President D. C. SHAW, Vice-President 
W. J. R. MAGILL, Asst. Secretary 


GERMAN FIRE 


Insurance Company 
of Wheeling, West Va. 


R. J. MCKNIGHT, Sec’y and Treas. 
JOSEPH H. GORDON, General Agent 


MERCHANTS AND 


MANUFACTURERS 
INSURANCE COMPANY 





ORGANIZED IN 1867 CINCINNATI 
Cas Capital $200,000.00 Net Surplus $242,433.72 | CHARTERED 1838 PERPETUAL 
WM. F. STIFEL, President CAPITAL - - - - $150,000.00 
F. RIESTER, Secretary . SURPLUS TO Policy 9 S707? 
S. W. RICE, Supt. of Agencies HOLDERS - - - 192,521.43 


DANA E. LATIMER 
WILLIAMSON BLDG, CLEVELAND, OHIO 


Special Agent for Ohio and Indiana 


John C. Davis, President 
Winfield S. Hukill, Jr., Secretary 


404 First National Bank Building 
THE PITTSBURGH CASUALTY CO. OF PITTSBURGH. PA. 


JAMES B. HAINES, President JOHN M. BOGGS, Sec’y_and Gen’! Mgr. 


Capital, - - - - - $100,000.00 

Gross Assets, . . . - 178,017.59 

Surplus and Reserves to Policyholders, 172,168.47 
ACCIDENT, HEALTH AND PLATEAZGLASS INSURANCE ONLY 
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Pittsbure 


IRVAN NECKERMAN, Manager. 


Underwriters 
Commonwealth Bldg., PITTSBURG, PA. 


UNDERWRITTTEN BY COMBINED STATEMENT 
Allemannia Fire Ins. Co.. of Pittsburg, Pa. Capital, « - - 7 = $1,300,000.08 
Humboldt Fire Ins. Co.. of Allegheny. Pa Net Surplus, = . ‘é - 1.724.264.00 
in Ins. Co.. egheny, Pa. 6 159,198.00 
Teutonia Fire Ins. Co., of Allegheny. Pa. Assets, - e © ad © 9,299,298. 
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CARL H. SMITH, Special Agent, Ohio and Indiana, Dayton, Ohio 
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HUDSON UNDERWRITERS 


COMPOSED OF 


Lumber Insurance Company of New York and Adirondack Fire Insurance Company 
COMBINED ASSETS OVER $900,000 
S4 WWVilliam Street NEW YVOoRK 


@, IRVING OSBORNE, Presidest OTTO E. GREELY, Seoretary 


CALUMET INSURANGE GOMPANY 


iZi La Batic Street, CHICAGO 
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S P EC : A L you cannot handle locally 


HAZARD D.C. SCHUPP & CO. 
SERVICE 159 La Salle Street, CHICAGO 
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JAMES A. PATTEN, Vice-President 
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Reduction of Losses Before OF CINCINNATI 


State Rating 
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In the August bulletin of the West | 
Virginia department, Auditor Darst of- | 
fers some good advice to the people of | 
his state. Instead of reducing rates | 
by law, he advises the reduction of the | 
fire waste. Then if the rates are not 
reduced in proportion he will be ready | 
personally, to favor state rating. His | 
letter in the Bulletin is as follows: | 





has been continuously in business since 1851 
and has paid OVER TWO MILLIONS in losses 


AGENTS WANTED IN OHIO 








Agitation concerning fire insurance rates 
is general throughout the states and from 
many quarters come complaints that fire 
insurance companies are levying excessive 
rates which are unjust, unfair, and in 
some instances, discriminating. 

This department has received numerous 
letters within the last year complaining 
bitterly of the high rates charged by the 
insurance companies, and asking if this 
department could offer relief. The writer 
has some strong convictions relative to 
this matter from the insured’s side of the 
question, but realizing that one state 
alone could accomplish but little on a 
question of such general importance, and 
that legislation of this nature to be effec- 
tive must have the concerted action of 
the states and the national insurance com- 
missioners’ organization—they having this 
question under consideration—the writer 
refrains at this time from touching on this 
phase of the question. 

Fire insurance rates are generally based 
on fire losses and to secure lower rates 
it is usually necessary to prove to the 
insurance companies that your property is 
better protected. For instance, it has just 
been chronicled that a reduction of fire in- 
surance rates has been secured in the 
city of Charleston. This action followed 
three years of agitation, during which 
time the insurance representatives forced 
the creation of a practically new fire de- 
partment with new apparatus, the estab- 
lishment of new stations, the location of 
new water plugs, a more effective water 
pressure and the removal of many fire 
hazards. When these changes had been 
made a reduction in fire insurance rates 
followed. 

To decrease the enormous fire waste 
should be the object of the people of this 
state and in this article I desire to call 
the attention of the public to the im- 
portance of this movement, and ask them 
if they are doing their part and using 
their power and influence to help decrease 
this great waste in order that the fire in- 
surance companies can have no excuse for 
maintaining their present high rates, 
which, owing to the great destruction of 
property by fire in this state, are, at least 
in part, necessary, 

* 

What are the meoaeiniiie companies doing 
to help decrease the great fire waste and 
what are the insured doing along the 
same line? 

A. law was passed at the last session 
of the legislature creating the office of 
state fire marshal in the auditor’s office 
and this department is maintained at the 
expense of the insurance companies, 
which are assessed annually one-fourth 
of 1 percent of all net premiums col- 
lected in the state for its support. The 
auditor sent statements to the various 
fire insurance companies doing business in 
the state showing the amount of their 
assessment under the law for this purpose 
and they responded without exception and 
have paid the expenses of the department 
without complaint, although the statute 
compels the department to investigate all 
suspicious fires whether the property was 
insured or not. The insurance compa- 
nies have encouraged this work in every 
way possible and on several occasions 
have given the department additional 
financial assistance for the purpose of 
prosecuting several aggravated cases. The 
state underwriters’ association has also 
offered rewards for the conviction of 
those who burn property to secure in- 
surance. Although only one year has 
elapsed since this department was or- 
ganized, it has four convictions to its 
credit, two persons having been sent to 
the reform school for indeterminate sen- 
tences and two to the penitentiary for ten 
years each. I simply mention this to 
show that the insurance companies are 
doing something to reduce the enormous 
fire waste. 

- * * 

Now what are the insured doing? Are 
they aware of their individual responsi- 
bility? I am afraid not. Do the incor- 
porated cities and towns enact and en- 
force ordinances which would curtail this 
great destruction of property? Are the 
municipalities aiding the fire marshal’s 
department, made possible by the insur- 
ance companies, to enforce the law against 
those who burn for greed? Do our citi- 
zens exercise the same care with their 
property after it is insured as they did 
before? Are they who are interested in 
the construction of buildings taking the 
precaution that will reduce and prevent 
the great fire risk? Do we keep our prop- 
erty free from rubbish and inflammable 
material from cellar to garret? If we 
are not doing these things and many oth- 
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er things then we are responsible to some 
extent for the high rates being charged 
by insurance companies. And if the in- 
surance companies and the insured work 
hand in hand as they should, good results 
will inevitably follow. - 


There is no doubt in my mind that 
over-insurance is the direct cause of al- 
most all incendiary fires. Then if we 
cease to over-insure property, we prac- 
tically put out of business, the culprits 
who burn their property to secure the in- 
surance, for the property in all likelihood, 
with a fair and reasonable valuation, 
would bring more in the open market. It 
is well known to be the practice of many 
insurance agents to govern the amount 
of insurance placed on a building or a 
stock of goods by the ability of the in- 
sured to pay, many times over-insuring 
the property to the extent that it is con- 
sidered an invitation by dishonest peo- 
ple to burn the property to secure the in- 
surance carried, and a fire once started 
very often destroys a town before it is 
extinguished. Not only does the dishon- 
est man do the insurance company and 
the honest insured an injustice, but he 
endangers the property of his neighbor. 
This pernicious practice of over insurance 
by reckless insurance agents is directly 
responsible for more fires than any other 
one cause. Why place this temptation be- 
fore men to encourage them to violate the 
law for gain? The two men who were 
convicted in the state last month and 
sent to the penitentiary for a term of ten 
years each, would have been saved had 
not the temptation of the over-insurance 
been placed before them. Remove the 
cause and it is hardly probable that the 
crime will follow. 

—_ * 

The losses from incendiary fires, must, 
in the end, be paid by the honest insur- 
ing public. There is no excuse for over- 
insuring real estate. Our assessors an- 
nually place a value on real estate, which 
is supposed to be its true value. Agents 
will not over insure if they take the as- 
sessed value. These books are easily ac- 
cessible and can be found at the county 
seat in each county, while copies can be 
found at many of the banks within the 
state. 

From this time forward this department 
intends to take more drastic steps to 
check the exceedingly large fire waste and 
the insurance commissioner, hereafter, 
will revoke the license of any insurance 
agent, where it can be clearly shown, 
that the agent over-insured property or 
that he did not use the means at his 
command to secure the proper information 
relative to the value of the property. The 
insurance commissioner believes’ that 
where the law does not specifically define 
his duties, that he has authority to do 
certain things for the public good, and 
he will take what steps he deems neces- 
sary to end this great incentive to crime 
and dishonesty. 

The insurance commissioner will use 
the power given him under the law to as- 
sist in the prosecution of any agent of 
any insurance company who collects the 
premiums and fails to pay his collections 
over to the company by which he is em- 
ployed. There is considerable of this 
character of work being done and it is 
another item the honest insured has to 
pav. This department will endeavor faith- 
fully to guard the interests of the in- 
surance companies as well as the insured. 
The insurance commissioner believes that 
any insurance company, honestly and 
economically managed, should be permit- 
ted to charge a rate sufficient to insure 
a fair degree of prosperity, because in- 
surance companies are necessities and 
must live and thrive. Let us help the in- 
surance companies to make it possible to 
reduce their rates to an extent that it 
means something. . 

This department is trying to do its part 
and expects the people, individually and 
collectively, to do their part, and results 





WE ARE IN A POSITION 


to handle desirable lines located in Cincinnati 
Representing 


Aetna, Connecticut, Standard of Hart- 
ford, Empire State Surety Company 


Earls & Johansing, "* Sina? 
CINCINNATI 


R. P. CHEW, President R. W. ALEXANDER, Secretary 





Surplus to 
oe. a Policyholders 
$284,043.08 


INSURANCE;  COMIRANTL 


GHARLES TOWN, WEST VIRGINIA. 


For agencies in West Virginia, Virginia, Maryland, Pennsylvania, New 
York and Ohio, Address Home Office. 
c.P. Kellerman, Secretary 
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W. Steinmeyer, President Cc. B. Reiter, Assistant Secretary 







Organized 1868 


Fire Insurance Com pany, Pittsburgh, Pa. 


Assets $1,465,180.06 Capital $200,000.00 Surplus $491,087.88 
WM. FEILER, General Agent THOS. H. SMITH, State Agent F. L. WEAVER, Special Agent 
Illinois, Missouri and Minnesota Ohio Indiana and Michigan 
at Chicago, Ills. at Dayton, Ohio at Detroit, Mich. 








CONFLAGRATION PROOF 
Liverpool & London & Globe Insurance Co. 


LOSSES PAID IN THE UNITED STATES 


ONE HUNDRED AND FIFTEEN MILLION DOLLARS 


LOSSES PAID IN SAN FRANCiSCO OVER 


FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $13,885,802.88 
UNITED STATES NET SURPLUS, 5,119,180.30 


Northwestern Department 
205 La Salle Street, CHICAGO 


WILLIAM S. WARREN, + ey 
GEO. H. MOORE, Assistan' 
HUGH R. LOUDON, Deputy oi ia 


New York Office, 45 William St. 
J. M. DE CAMP, General Agent. 
a — Kentucky, Tennessee, 


at Cincinnati 





OHIO FARMERS INSURANCE COMPANY 
LEROY, OHIO 


FIRE, eee AND TORNADO INDEMNITY 
TATEMENT JANUARY 1, 1910 
Reser ,e for Reinsurance - $1,544,603.84 








Reserve for Losses - - = 42,600.00 
Reserve for Contingencies - 125,000.00 
Reserve for all other Liabilities - 25,490.89 
Net Cash Surplus - 293.87 


Total Assets, - -  $2,403,828.60 


en Cc. eo ES. Socre — 


Organized in 1848 














Losses Paid More Than $15,000,000.00 
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will surely follow in a short time. Let 
us show results in this campaign to re- 
duce the great fire waste—then, if the 
rates are not lowered along with the re- 
duction of the fire waste, the insurance 
commissioner of West Virginia will be 
ready for a state rate-making board. 


West Virginia Losses 
The fire losses in West Virginia dur- 
ing July amounted to $37,265. The 
values involved were $120,755 and in- 
surance, $56,350. 





Prepare for Semi-Annual Meeting 

Secretary A. S. Whiteley of the West 
Virginia Fire Underwriters’ Associa- 
tion is out with the announcement of 
the date of the semi-annual meeting. It 
will be held at White Sulphur Springs, 
W. Va., Sept. 14-15. 





Completes Traction Inspection 

With the sending out of inspection 
reports on the Toledo, Fostoria & 
Findlay Railway Company and. the 
Tiffin, Fostoria & Eastern Railway, the 
Ohio Inspection Bureau has practically 
completed and made public its inspec- 
tion of traction properties of magni- 
tude in Ohio. It has also gone exten- 
sively into West Virginia traction prop- 
erties and has inspected a number 
which do an interstate business be- 
tween Ohio and Pennsylvania. 





Ohio Agency Appointments 


Amer. Cent.—H. M. Darling, Hudson. 

Allemannia—W. F. Chamberlain, Cleve- 
land. 

Aachen & M.—F. C. Manak, J. B. Plent, 
E. V. Fingulin and J. A. Mulac, Cleveland; 
G. W. Weidman, Canton; P. M. Galvin, 
Youngstown. 

Ben Franklin—J. B. Wolf, Cleveland. 

Boston—G. H. Tow, Cincinnati. 

Camden—E. A. Brown, Roseville; W. L. 
Martindale, West Milton; C. B. Everly, 
Bowling Green; J. H. Hinchcliff, Lisbon; 
H. L. Slagle & Co., Salem. 

California—J. M. Seymour, Ashtabula. 

Citizens, Mo.—A. G. Laufman, Cleve- 
land; Catherine L. Murray, Lorain. 

Citizens, W. Va.—Miss Mazie Porter, 
Sandusky. 

Connecticut—J. E. Howell, Bellecenter. 

Continental—A. W. Aylsworth, Fostoria; 
Ward Richie, Delphos; A. E. Jones, Dela- 
ware. 

Coml. Union, Eng.—cC. J. Starkey & Co., 
Ashtabula. 

Detroit—L. B. Berry, Urbana. 

Empire City—E. J. Frechtling, Hamil- 


ton. 
Federal Union—wWw. M. Hiltabidle, 
Akron 


Fid.-Phenix—A. E. Jones, Delaware; J. 
S. Jolly, Albany; O. G. Dunn, Elyria; C. 
Cc. & E. A. Layman, Woodville. 

Ger. All.—J. I. McCullough, Utica. 

Ger. Amer., N. Y.—Fred Gabriel, Os- 
trander. 

Gran. State—Pomeroy & Benham, Ely- 


ria. 

Hartford—W. E. Griffy, Spring Valley. 

Lon. & Lan.—Joseph Dunbroski, North 
Dayton. 

Mich. F. & M.—F. A. Kimble, Zanes- 
ville; Catherine L. Murray, Lorain. 

Milwaukee—D. F. Dawson, Chicago. 

Mil. Mech.—S. J. Pence, Kenton; E. R. 
Young, Ripley; H. W. Davis, Youngstown; 
J. E. Howell, Bellecenter. 

Natl. Union—A. L. Shoppel, Lancaster. 

— N. Y.—F. S. King, Steuben- 
ville. 

Norw. Union—D. H. Leechy, Butler; 
Catherine L. Murray, Lorain. 

Peoples Natl.—Pryce-Sargent Company, 
Columbus; C. H. Zieme, Youngstown; J. 
R. Gow, Bellaire; G. E. West, East Liver- 
pool; J. H. Smith & Co., Salem. 

Phoenix, Ct.—Hazel B. Johnson, Co- 
shocton. 
gaven City—Stanley Spragens, Cincin- 
nati. 

Queen—H. V. Johnson, Coshocton; A. W. 
Smith, Cleveland. 

Reliance—E. L. Bente, Cleveland; A. E. 
Eoff, Findlay. 

Roc. Ger.—J. A. Kysela, Cleveland. 

Royal—Catherine L. Murray, Lorain; 
Cc. F. Smith, Upper Sandusky. 

Royal Exch.—R. F. Reinpel, Logan; W. 
M. Ellett, Alliance. 

Sun, La.—F. A. Kumble, Zanesville. 

Spring Garden—T. A. Russell, Cleveland. 

Sun, Eng.—E. D. Webb & Co., Lima; J. 
a. Young, Fairport; J. A. Murray, Lon- 

on. 

Teutonia, La.—R. N. Brady, Elyria; J. 
R. Bradner, Fostoria; J. B. Miller, Bow- 
ling Green; Erwin Shearer, Shelby. 

Washington—W. C. Nye, Delaware; E. 
H. Close Realty Company, Toledo; J. V. 
— Marion; Rutter & Merchant, Pros- 

Westchester—M. J. Hoffman, Loudon- 


ville; L. S. Lafferty, L. Carroll and Jacob 
Babin, Cleveland. ” = 





West Virginia Agency Appointments 

Aetna—D. E. Stalnaker, L. C. Paull, and 
J. S. Gibbs, Wheeling; D. B. Shaw and C. 
F. W. Kunst, Barboursville; L. V. Koontz, 
Clendenin; C. H. Enicks, Winfield. 


Alliance—C. L. Heaberlin and G. C. 
McNeil, Charleston. 

Amer. Natl—Alexander & Alexander, 
Clarksburg. 

Brit. Amer.—F. C. Pifer, Buckhannon. 

Camden—Porterfield & Boyer, Martins- 


urg. 
Coml. Union, Eng.—F. C. Pifer, Buck- 
hannon. 
Commonwealth—E. O. Fling, Elkins. 
Continental—F. C. Campbell, Clothief?. 
County—J. C. W. Busch, Parkerburg. 
Dixie—W. R. Dayton, New Martinsville. 
Dubuque—T. E. Kellar, Middlebourne. 
Fire Ass.—C. L. McCarty, Clarksburg. 
Firemans Fund—W. R. Dayton, New 
Martinsville. 
Franklin, Pa.—F. C. Pifer, Buckhannon. 
Franklin, W. Va.—M. A. Lowe, Athens. 
Glens Falls—M. A. Lowe, Athens. 
Hanover—H. C. Bailey and T. A. Ed- 
wards, Weston. 
Hartford—Homer Adams and Victor F. 
Cooper, Harrisville. 
National, Ct.—C. L. McCarty, Clarks- 


urg. 

Natl. Union—David Snyder, Weston; 
Leighton Morris, Stewartstown; Howard 
Post and J. P. Reger, Clarksburg; N. C. 
Burwell and Joseph Wetherell, Parkers- 
burg; E. M. Lorraine, Welch; G. B. Wilt 
shire, Martinsburg. 

» New Brunswick—C. L. McCarty, Clarks- 
urg. 

New Hampshire—E. O. Fling, Elkins. 

N. W. Natl.—J. M. Small, Martinsburg. 

Pennsylvania—H. DeWitt Smith, New 
Cumberland. 

Peoples Natl.—A. J. Beall, Weirton. 

Phoenix, Eng.—T. M. Reynolds, Alder- 
son; H. D. Brock, Blacksville. 

Pruss. Natl.—C. C. Counts, J. D. Prib- 
ble and E. L. Moore, Charleston. 

Reliance—Sim Iron, Charleston. 

Sun, Eng.—cC. L. McCarty, Clarksburg; 
W. I. Booth, Shinnston. 

Spring Garden—C. C. Counts, Charles- 


on. 
» Virginia State—C. L. McCarty, Clarks- 
urg. 
‘ West. Res.—DeWitt Gallaher, Charles- 
on. 


OHIO NOTES 


Frank P. Finney, president of the Frank 
P. Finney Company at Portsmouth, Ohio, 
died last week. 

Clinton Paine & Son, of Bryan, Ohio, 
have traded their union companies for 
nonunion companies, 


G. P. Shaw has purchased the agency 


formerly conducted by Seitz & Burroughs, 


at New Richmond, Ohio. 


An Ohio license to write fire, lightning 
and tornado insurance has been issued to 
the Munich Re-insurance. 

Clapp & Lewis, of Warren, Ohio, have 
incorporated their agency as the Clapp- 
Lewis Agency Company. 

Local agents at Paulding, Ohio are 
bothered by outside agents who come in 
and take business at a cut. 


Birney & Henderson have purchased the 
entire agency formerly conducted by 
James A. Butcher at Scio, Ohio. 

Fillmore Musser, who sold his agency 
at Portsmouth, Ohio, a year ago, will 
again take charge of it on Sept. 1 

The name of O. M. Stafford & Goss Com- 
pany, of Cleveland, will shortly be 
changed to the O. M. Stafford-Goss-Bedell 
Company. 

John E. Fowell at Belle Center, Ohio, 
has purchased the agencies formerly con- 
ducted by James G. Young, Frank W. 
McClure and M. L. Mains. 

Cc. E. Duff has organized a new agency 
at Martins Ferry, Ohio, representing the 
Franklin of Philadelphia, Firemans Fund 
and Northwestern National. 

Frank S. King, who has represented the 
Metropolitan Casualty at Steubenville, 
since 1902, is adding fire insurance to his 
business, having taken on the Central Na- 
tional and Security of Hartford. 

The German American beet sugar fac- 
tory has just started up at Paulding, Ohio. 
The plant cost over $1,000,000. The insur- 
ance is placed with the Paulding agents. 
The 90 percent clause will be used. 

The Continental has transferred from 
Vinton & Vinton to Kelly & Kuenzli at 
New Philadelphia, Ohio. The Franklin 
of Philadelphia, recently transferred to 
the latter agency from E. A. Walter. 

c. F. Hinman, representing the Ohio 
Inspection Bureau, has been in Conneaut, 
Ohio, for upwards of six weeks, making 
an inspection of the business district and 
rating same under the Dean schedule. 
Many changes in the rates are looked for. 

The Ohio Inspection Bureau has just 
issued a town report and advisory esti- 
mates on Nelsonville, Athens county, 
Fourth class, and advisory estimates on 
Withamsville, Clermont county, Sixth 
class. Recommendations for betterments 
at Nelsonville include 12 on waterworks, 
6 on fire department and 3 on ordinances. 


The Lumber of New York, Lumber 
Mutual of Boston and Marine of New 
York have been admitted to West Virginia. 











SEND FOR OUR PRICES ON 


POLICY LABELS 


The Western Underwriter Co., Chicago 


UNDERWRITER. 9 
IS TO SATISFY BOTH OUR AGENTS 


OUR AIM AND OUR POLICYHOLDERS 


by giving them fair and liberal treatment, realizing that honest dealing 
with those upon whom we depend for our business is the way to suc- 
ceed. Our aim is to win success by fair and honest treatment of our 
patrons and the public. If you don’t already represent us, write 


CINCINNATI MUTUAL FIRE INSURANCE CO. 
LOUIS H. SCHWEER, Secretary 


Columbiana County Mutual Fire Insurance Co. 


LISBON, OHIO 


Incorporated 1837 Charter Perpetual 
WM. M. HOSTETTER, Sec’y and Treas. Business Confined to Ohio. 








In sixty -six 
years of busi 
ness this Com- 
pany has 
Dever contest- 
ed a loss. 





Dayton, oO. 





Organized in 1905. 


Ohio Underwriters Mutual Fire Insurance Company 


COLUMBUS, OHIO 


Columbus Endorsement Spreads 
Confidence Abroad AGENTS WANTED 





ORGANIZED 1876 


Dayton Mutual Fire Th. Ohio Mutual 
Insurance Co., "OHIO Fire Insurance Company 


B. C. COLEMAN, Secy. SALEM, OHIO 








| H 

| Conservative and Careful Management. | Assets r4 . 

| A Recent Examination by the INSUR- |Cash Surplus + ~- 
| ANCE DEPARTMENT Shows Our Con- | J. R. VERNON, Pres. 
onan. During its entire history the Company has continu 


AGENTS WANTED ously fulfilled every estimate of saving 


to the Policyholders 
Address Home Office. 


$926 ,663.89 
120,284.25 
J. AMBLER, Sec’y 





Ohio Business Only Through Local Agencies 





The Central iianufacturers’ Mutual Insurance Gompany 


VAN WERT, OHIO. Organized 1876. 


Cash Assets - - - $500,117.00 


H. V. OLNEY, President. 





Cash Surplus - - - $318,278.00 


C. A. L. PURMORT, Secretary. 


KNOX COUNTY MUTUAL INS. CO. 


MT. VERNON, OHIO 
CASH SURPLUS, $150,000 


BUSINESS CONFINED TO OHIO 








ORGANIZED 1837 


W. A. Bounds, President H. H. Greer, Secretary 


Richland Mutual Insurance Co. 
Mansfield, Ohio 
INCORPORATED 1850 

TOTAL ASSETS, $2,292,344 
BUSINESS CONFINED TO OHIO 





H. R. SMITH, Pres. R. SMITH, Secy. 


WARREN M. KIMBALL & CO. 
100 William Street, New York City 


Surplus Lines 


Strong European and American Stock Companies and London Lloyds 
Liberal Commissions Prompt Service 














ESTABLISHED 1864 


EK. S. BAILEY 


Dealer in 


INSURANCE STOCKS 


INVESTMENT SECURITIES 
NEW YORK CITY 


Life Insurance Stocks quoted upon request 








66 Broadway 
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MICHIGAN AND IN DIANA all fire insurance agents doing business 
in Detroit, has completed its arrange- 
ments and issued its invitations. The 
OUTING OF DETROIT AGENTS | outing will consist of a boat ride to 
Chatham, and a dinner at the Garner 
Will Have a Boat Ride August 2¢— | house and a lunch on the steamer on 
Fire Department Gets a Search- returning. Friday, Aug. 26, is the day 
light at Small Expense and the cost will be $2. The com- 
mittee urges all fire insurance agents 
Detroit, Mich., Aug. 22—(Special to attend and become better acquainted. 
Correspondence) — Gentlemen, when | There will probably be a good crowd, 
they are seeking public preferment, | and no doubt a good time. 


make some very Strange statements. ee 
Now Has a Searchlight—The next 














Charles S. Osborn is a candidate for| . 1 a 
the governorship and if he gets the night fire that breaks out in the city of 
nomination he is about sure of an Detroit, will find the firemen relieved 
election. At Port Huron recently, in of many handicaps which have hindered 
addressing a large meeting, he is re- | their successful work hitherto. After 
ported to have said if he was elected | Several months of experiment, the fire 
governor of Michigan there would be | department has provided itself with a 
a general clean up at Lansing. We | powerful electric searchlight, mounted 
would suggest just before he gets his | in a manner unknown to other cities, 
broom in front of the office of the com- | following an idea original with the de- 
missioner of insurance he break the | partment. 
handle. If there ever was in Michigan For five years the purchase of a 
an efficient and honest official J. V.| searchlight has been under considera- 
Barry is one. We, and I think every | tion. The need of it has long been 
insurance man in Michigan, will make | demonstrated, but the serious hindrance 
a loud kick if J. V. Barry is disturbed. | to the project was the high cost. The 
—_ only city in which the fire department 
Only a Misfortune—Ed. Doyle, of the | was using searchlights successfully was 
Majestic building, is a good joker and | New York, and the cost of the equip- 
fond of Fred Guenther. He tells how | ment was about $5,000, to say nothing 
Fred at one time went to an Irish | of a team of horses, a special fire en- 
priest for confession. The priest was | gine and a crew of at least six men to 
short in German and Fred was shy on | run it. 
Irish, so they had trouble in making The new motor hose wagon, com- 
connections. At last Fred in despera- | pleted a few weeks ago and now sta- 
tion cried out, “Sprechen Sie Deutch.” | tioned at engine barn No. 1, was or- 
“What’s that you say,” cried the|dered. While it was under construc- 
priest. tion the thought occurred to a few of 
Fred repeated. the technical men connected with the 
At last the priest got a little light | department, and chiefly to Louis Gas- 
and exclaimed, “Thats not a sin, it’s | Colgne, superintendent of the fire tele- 
only a misfortune.” graph service, of having an _ electric 
generator attached to the hose wagon 
Osborn’s Candidacy—The Sault fire|to be run by the motor and furnish 
insurance agents are plugging for | power for the searchlights after the 
Charles S. Osborn for governor. The | hose had been put in place and the 
appeal that would strike the agents | wagon was idle at a fire. Thus the 
most favorably is that Mr. Osborn is | Same scheme in effect in New York 
favorable to the enactment of some of | could be put in operation here, and at 
the new laws suggested by the com- | much saving of expense. 
mittee on legislation of the Michigan; The generator is under the hose 
Association of Fire Insurance Agents, | wagon. After the hose is removed the 
one of which is a fire marshal bill. Of | searchlight can be started. A cable 
course, these laws will be enacted in| composed of two electrical marine 
time, but it looks good to the agent | cords many feet in length, wound on a 
when a candidate for governor puts | truck resembling the garden hose ap- 
himself on record as favorable to their | patatus, conducts the current to the 
passage. searchlight. which is mounted on a 
_ pedestal and can be carried about 
Agents Lose Big Line—The line on | freely. : This is the regular marine 
the Buhl hardware stock and building, | searchlight, deck type. It revolves 
which was a good big one and, recently | completely about a pivot, can be oper- 
sprinklered, rated at 25 cents, got away ated by one man, although one must 
from the Detroit agents. It was thought | watch the generator, and can be moved 
there was a case of overhead under- | from place to place. The cost was 
writing and some agents got busy and | $500. 
put the matter before Secretary Put- 
man. The report was that an agent 
here was ordered to write the line by Indiana Delegates Named 
his New York managers; another that President Edward M. Wilson of the 
the Commercial Insurance Agency | Indiana Association of Local Fire In- 
wrote the business. The matter was | surance Agents has made the following 
put up to the Commercial agency. It | appointments of delegates and alter- 
claims it has not written the business | nates from his state to the National as- 
or any part of it. So the agents are sociation meeting, at Chicago, Sept. 12- 
guessing yet. 14 





Op DETROITER. 








— i iaatiimciititeal E. Breed, Sr., 
Fire Agents’ Outing—The committee. | Marion; Horace M. Smith, Terre 


appointed to arrange for an outing of | Haute; James E. Graham, Fort Wayne; 





Semi-Annual Statements 





Company Capital Assets Dis- 

burse- 

Net Income ments 

Prems. Surplus 6 mos. 6 mos. 
Amer. Central..... $2,000,000 $ 5,562,193 eccccccce cocccnce $1,468,844 $1,347,473 
Hamburg-Bremen enna oie 1,944,179 Prone ctaleintn tea 768,470 706,432 
Agricultural ...... 500,000 3,545,499 ° . 929,235 6 
City of N. Y. Fire. 500,000 1,389,988 chide qrutiihaniiiges 304,685 253,799 
Georgia Home... 300,000 1,175,453 «os $ 175,167 632,332 663,542 
Aetna Fire........ 5,000,000 20,522,197 - 7,196,728 65,938,553 5,238,300 
ihn nG tiene” makice dae 11,426,740 ssccesee 4,109,443 3,873,478 
National Hart. ... 1,000,000 9,737,650 3,483,876 3,113,739 2,727,958 
Liv. & Lon. & Globe . 13,631 649 saateisce  shecewce Gate €2eRere 
Fidelity-Phenix ... 2 500, 000 13,260,152 $2,880,666 2,202,711 3,199,925 3,622,436 
Niagara Fire...... 1,000/000 5,855,053 1,648,895 1,809,705 1,767,500 1,806,057 
Atlanta Home..... 200,000 511,399 93,138 163,025 109,494 107,704 
ee 1,320,000 2,359,862 910,676 665,295 947,930 $18,026 
Ins. Co. of North 

i Saree 4,000,000 15,466,878 6,215,933 4,197,902 


Phoenix Hart. . 2,000,000 10,130,187 


ied 3,521,830 2.740.205 2,395,121 
Security of Conn.. 500,000 


2,594,183 689,759 509,240 774,741 791,196 
Alliance of Pa.... 500,000 1,724,473 485,522 400,000 517,331 426,597 
British America... ......... 1,638,314 $ ee cece 551,696 485,840 474,665 
Western Can. ..... ccccceee 2,457,025 cee ccwes 880,436 783,172 789,103 











FIRE, TORNADO AND AUTOMOBILE 
INSURANCE 


Michigan Commercial 


Insurance Company 
Lansing, Mich. 


Total Assets + ~ . - 
Surplus to Policy Holders - 


$1,308,756.81 
460,081.90 





Robert Henkel, Vice President 
Ralph Rawlings, Asst Secretary 


A. » President 
F. A. Hooker, Presiden A.B. Beber, Se 
B. L. Hewett, Ass’t Secretary 











Nassau Fire Insurance Company of Brooklyn, N.Y. 


Capital, $200,000 Incorporated 1862 Surplus, $219,298 


This old substantial Company has decided t to do a General Business, and will be 
th hevoughly planted in Wisconsin and Michigan. 


Empire City Insurance Company of New York 


Capital, $200,000 Incorporated 1850 Surplus, $203,523 


This Company is being admitted to Wisconsin and Michigan. Both the NASSAU ané 
the EMPIRE CITY belong to the famous fleet of companies enemy by Crum & 
Forster of New York. ey have no liability in Wisconsin or Michigan, and as they 
= . neral class of business they will be very valuable to agents. 

applications for agencies to 


BIERCE & SAGE General Agents, Whitney Office Building, DETROIT, MICH. 


“THE REISCH INDEMNITY COMPANY 


DRAM SHOP INDEMNITY 


Home Office: Chicago Office: 
The —-. aie Building 820 Corn Exchange Bank Building 
GFIELD, ILL. 206 La Lalle Street 


[yj ONONGAHELA Insurance Co. 


OF PITTSBURGH, PA. Incorporated 1854 
has entered Indiana and desires agents in all towns and cities. Address 


Geo. M. Cobb & Co. ree: INDIANA 


Seaboard F. ot M. Insurance Company 
OFFICE GALVESTON, TE 

B, ADOUE, Pres. at = LAneneem, Sec’y, . Cc. BOWEN, Asst. Seo’y. 

TOTAL ASSETS, - - - = $436,386.65 


SURPLUS TO POLICYHOLDERS, $280,701.37 
ADDRESS HOME OFFICE FOR AGENCY 
Pacific Coast Department: Merchants Exchange, San Francisco, H. W. COLSON, Mgr. 


UP-TO-DATE NOVELTIES izesetssie >" Sacestins ant Busines Geter for yuu 


Lead Pencils, Card Cases, Aluminum or Leather Goods, Wood-turned Specialities, Metal Specialties, Desk 
Clocks, Celluloid Cards, Mirrors, Diaries, Memo Books, Ideatification-Card Cases, Emblematic Goods, etc, 


Write for the latest novelty, or tell us what you want, and we witli make it. 


LNG MOTELS 62. J, M GOODELL, Jr. Ine, 2&.su" ae tin 


ovelty Department of Telephone : Austin 119 


THE CONCORDIA FIRE 


INSURANCE COMPANY 
OF MILWAUKEE, WIS. 





























LONDON & 
| ANCASHIRE 


rIRE 





Cash Capital ~ - 
Reinsurance Reserve - 
Reserve for all other Liabilities 181, 348. 23 


Net Surplus . - 215,542.39 
Total Assets - -  1,697,744.24 





Of Liverpool, England 
—$$ —- 
STATE AGENTS: CHARLES E. DOX, Manager 
JAMES M. MORAN, W: ‘s T 
MES M. MOR. omen’s Temple, Chicago, for 
P. E. NORRIS, Columbus, Ohio, for Ohio. 
MAD. NELSON, Bidg., ° ee 
LR Kansas City, Mo., for 


A. E. CLARK, Des M ‘ 
EG. FORD, Beattie, Wash.. tor Washington end oro | 825 La Salle St., 


Western Department 


Chicago, Iil. 
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Edwin H. Forry, Indianapolis; John J. 
Schindler, Mishawaka; "Geena W. IN ILLINOIS AND WISCONSIN 
Duke, Kokomo; James E. McHenry, = 
Wabash; J. W. Kirkpatrick, Muncie;| WILL PROSECUTE THE AGENT 
J. Vene Dorland, La Porte; Edward M. 
Wilson, Fort Wayne. 
Alternates—Fielding L. Wilson, Jef- 
fersonville; Marshall Robb, Clinton; 
Jenkins, Richmond; Fred A. 
Tedbetctier Ae Gain Bie Considerable interest has been stirred 
Frank Hammond, Hammond; F. R.| Up over the discovery that a well-known 
Levering, La Fayette; F. W. Alexander, | !ocal agent in the far northern section 
Mt. Vernon; Edward F. Dubail, South | Of, Wisconsin issued a policy on a 
Bend. : risk after it burned. The facts were 
brought out by an eo ey of — 
ichi : loss by State Fire Marshal Purtell’s 
ee faemy ages office. It is said the state fire marshal 
Agency, Detroit. has the strongest kind of evidence and 
Norw. Union—Miss Etta «rnott, Lud-|that the case will be prosecuted. The 
._ Ct—J. M. Grace, Adrian: |28¢ncy has been considered for some 
Badgley & Kilmer, Jackson; 0. G. Quick, |time as a disturbing element in its 
Manistique; W. H. Wilson, Three Rivers. | town. 


=_ ote ae Fulisnwidne Benth a According to report, the agent made 
Phail & Cole, Scottville. an arrangement with the manager of a 
Svea—J. P. Hamilton, Gaylord. saw mill concern for the issuance of 
a eee ans ee East Jordan; D.| the postmortem policy, and both would 
Hartford—A. E. Cole. Fowlerville. share in the proceeds. It is stated that 

é one of the stockholders of the insured 


Nassau—Nina M. Breck, Jackson. 
North _ River—Badgley & Kilmer} concern heard about the transaction and 
refused to stand for it. 


Agency, Jackson. 
GIVES ILLINOIS 1909 GROUPS 











Wisconsin State Fire Marshal Un- 
earthed Policy That Was Issued 
After the Fire Occurred 








Royal—John A. Morley, Clarkston. 

Royal Exch—Nicholas & Nicholas, East 
Jordan. 

Sovereign—J. J. Eichkern, Hancock. 

Washington—C. F. Howe, Coldwater; 
Fred O’Mealay, Hillsdale. 








Department Furnishes Figures Show- 
ing Results of Classification on 
Last Year’s Fire Business 





Indiana Agency Appointments 
Atlas, Eng.—Peoples Bank & Trust 
Company, Mt, Vernon. oe 
Citizens—Fred Thomas, Monon. , The Illinois department called for 
Mich. Coml.—T. R. Donahue, Birdseye. ; : sae?  . 
Tit. tatk.k, A Geniain Desai. classification on fire companies’ busi 


Milwaukee—Frushaur & Leavell, Roch- | ness for 1909 under four heads: Dwell- 
ester; J. P. Cully, Mishawaka. ings and contents, mercantile risks, spe- 
N. B. & M.—Heiny & Kleist, Monticello. 


Scott Union—H. Mi. Kean, Jasper. cial hazards and all other property. This 


classification so general in its terms, is 
INDIANA NOTES of little value in reaching conclusions. 


Rice & Spiggs succeed William A. Rice The Record-Herald, in giving the inl 
at Bloomington, Ind. sults of the Illinois classification says: 
Otto Axline has purchased the Lewis The classification shows that of the 
& Lewis agency at Wabash, Ind. aap) gee of —s. seecet in 1909 
on the four classes ,672, Was on 
H. J. Spackley, of Waterloo. ind» as | Gwellings and their contents, $6,847,301 
go = - oe h on mercantile buildings and stocks, $6,- 
E. W. Showalter has parchen = 052.241 on special hazards, and $2,204,804 
agency of Arthur H. Rockafeller at Broo on all other risks. On dwellings and their 
ba Bros.. of Butler, Ind. have contents So ioe ae rg: Lo per cont, 
a s., , “9 on mercantile risks 1.70, on specia 
purchased the Kinsely agency and added | hazards 40.56, and on all other risks 39.30, 
mar MM. Highman has succeeded W. C = = —— tant fon ph. my k 
: as 8S vee is eviden at farm risks make up a 
Anderson as agent for several companies large proportion of the dwelling class, 
at Dunkirk, Ind. , —_ new | the leaders in premium income in that 
Glass & E 2  nanene tg gg class being all companies writing farm 
agency” at Vincennes, tnd. representing | fnsurance. - ‘The Phentg leads with 490,065, 
. *“jand a loss ratio o .5 per cent. e 
The Contos’ ee ee nee a i of ny Fy wee 
poration, wit f a ’ 853 and a loss ratio o .3 per cent. e 
incorporated at South Bend. The incorpo- other leaders are as follows: Home of 
rators are D. M. Baker, E. K. Atwood, B.: New York, $320,514 and 41.45 per cent; 
D. Love and others. Hartford $268,502 and 42 per cent; Conti- 














!nental, $253,282 and 43 per cent, and 
MISCELLANEOUS NOTES Aetna, $214,941 and 43 per cent. The 

S. W. Cornwell has resigned as assist- | highest loss ratio shown on the dwelling 
ant secretary of the sprinklered risk de- ' house classification was for the Queen 


City with 1939 per cent, followed by the 
partment of the Southeastern Underwrit- Mercantile with 720, the Virginia State 
ers’ Association, to take charge of the : Vit) 311, the Western Reserve with 266, 
sprinklered business for Fred S. James: in4 the National of Ohio with 257 per 
& Co. of New York. cent. 

Edward B. Hatch, secretary of the g0v- . {In the classification of mercantile risks 
erning committee of the Western Union, ‘tne Hartford leads with $282,660 and a 
has been making a tour of the eastern | loss ratio of 62.8 per cent, followed by the 
cities to investigate the various methods ; tome of New York with $230,192 and a 
of rating sprinklered risks and will report : loss ratio of 49.18 per cent. The other 
the results to the special committee in = leaders are as follows: Liverpool and 
charge of the subject, which will prepare ! London and Globe, $184,595 and 70.82 per 
a report for the annual meeting of the | cent; Aetna, $172,621 and 55 per cent; 
Western Union in September. National of Hartford, $151,694 and 55.8 


ANNOUNCEMENT! 


After July 1, we will open up a surplus line department, 
and will be prepared to issue policies in first-class companies. 


BROWN, ANDERSON @ YOUNG, Inc. 
159 La Salle Street, Chicago 


SHCUR IT Y 
Fire Insurance Gompany of Davenport, Ia. 


Ss. F. GILMAN, Pres’t 








M. C. HINSCH, Seco’s 





This Company has had 27 a of successfui business experience, and is now do 
business in Iowa, Illinois, Wisconsin and Texas. It is a good company for the | 
agent, because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above States, and would appreciate 
hearing from agents desiring to represent us. Address the Secretary. 


AMERICAN UNION FIRE 


Insurance Company 


OF PHILADELPHIA 


Proposed Surplus, $1,000,000 


(Organized and Incorporated under the Laws of Pennsylvania) 


JAMES F. STONE 


President 


331-337 Walnut Street, Philadelphia, Pa. 








Correspondence invited from Agents (Union) where not already committed 














Marsh & NicLennan 


Surplus Insurance 


AUTOMOBILES 


Insured under floater form covering everywhere 





Duluth 


Minneapos OMicage Office, 159 La Salle St. 


London 
New York 








B. CREMER, President ESTABLISHED 1876 CHAS. CREMER, Secretary 


German Fire Insurance Company 


CAPITAL $200,000 





Of PEORIA, ILLINOIS 





Admitted Assets - - - - - $801,715.39 


Paid in Baltimore - - - - + $102,000 
Policyholders’ Surplus - - - $305,196.48 





Michigan Fire and Marine 


Insurance Company 


OF DETROIT, MICH. 
ORGANIZED 1880 
STATEMENT, JANUARY Ist, 1910 


Assets - - - ° - $1,302,620.31 
Capital - - - - 400,000.00 
Losses Paid - - - - =  §5,880,000.00 
ASSETS LIABILITIES 
Cash on hand and in the bank $ 67,723.11 Capital Stock........... - $400,000.00 
State, County and Municipal Amount required to rein- 
Re: te eA 555,612.00 sure all outstanding 
Mortgages on Real Estate.. 486,196.08 EET ee 501,723.44 
Real Estate. Raton iemiacies 77,953.35 Losses unadjusted and not 
Interest due and Accrued.. 11,442.98 | Se 46,500.65 
Due from Agents and others 103,692.79 Net Surplus...... eererre 354,396.22 
$1,302,620.31 $1,302,620.31 
M.W.O2RIEN’ £E.j. BOOTH 4H.£E.EVERETT’ E. P. WEBB 
President Vice-President Secretary Ass’t Secretary 











Paid in San Francisco - - - - $470,165 


Complete Expiration Index 


For Local Agents 











Two-drawer Cabinet, as cut...$3.50 

760 Expiration Cards end 260 As- 
sured Line Cards ............. 

One set way D DENNER. ccccccces 12 

One set Daily Pega 30 

Ten blank Guides for Years....... 

a Sub- division Alphabeti- 


eee eee ee eee eee eee 


By using one of our’ Card Index Systems 
Nating Policy on a card, and filing to the 
date of expiration, you do not have to waste 
time writing up an expiration register and 
searching for renewa! dates. {mpossible tO mise 
& renewa) by using our system. 


Broome Mfg. Company 


PERU, oe oe INDIANA 
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per cent, and Continental $131,193 and 61 
per cent. 

On special hazards the Royal leads with 
$413,851 and a loss ratio of 31.3 per cent, 
followed by the National of Hartford with 
$249,063 and a loss ratio of 40 per cent. 
The other leaders are as follows: Liver- 


42.9 per cent; Hartford, $229,719 and 30.6 
per cent; Aetna, $153,614 and 26 per cent; 
Spring Garden, $133,691 and 40.8 per cent, 
and Home of New York, $121,992 and 
30.6 per cent, 





Death of Kankakee Agent 

D. L. Durham, the Kankakee, III, 
local agent and president of the local 
board of his town for six years past, 
died last week. He suffered from 
paralysis. He was 67 years of age. 
The Kankakee local board met and 
passed appropriate resolutions. 





Wisconsin Agency Appointments 
Ben Franklin—F. P. McIntosh, Viroqua. 
Consolidated—R. A. Landgraf, Menasha. 
Cooper—Joseph Bejma, Milwaukee. 
Detroit—W. W. Conklin, Milwaukee. 
Dixie—F. P. McIntosh, Viroqua. 

Fire Assn—Magnus Firth, Boyd. 
Mil. Mech.—W. R. Daskam, Antigo. 

ti Natl Union—Morse & Tradewell, An- 
go. 

New Hampshire—James Murray, Wau- 


pun. 

N. W. Natl—M. E. Yager, Frederic; 
John Sakrison, Deer Park; H. C. Pott, 
Emerald; €. W. Hayes, Boyceville; C. G. 
Sherer, Luck; L. S. Twetten, Milltown. 

Phoenix, Ct.—Mrs. H. M. Randall, Hud- 
son; W. H. Field, Plainfield; C. W. Hein, 
Stevens Point. 

Phoenix, Eng.—C. H. Aspinwall, Fort 
Atkinson. 

8S. Lloyds—J. C. Lott, Milwaukee; 
M. H. Howes, South Milwaukee. 


kee. 
Svea—-William Grobschmidt, Milwaukee. 
Westchester—Richard Kiel, Kiel. 





Tilinois Agency Appointments 

Fid.-Phenix—P. R. Fletcher, Blue Isl- 
and; J. W. Graff, Ashland; W. R. McClint- 
ock, Carmi; Miss L. E. Nash, Elizabeth; 
W. A. Schwarz, Geneva; Jones & Williams, 
Grand Ridge; Ichl & Sons, Melvin; R. M. 
Scotchbrook, Stockton; H. S. Dobler, War- 
ren; W. H. Ashelford, Esmond; Charles 
Eyster, Holcomb; O. D. Talbot, Linden- 
wood; Noack, Cohen & Co. and F. 8. 
James & Co., Chicago. : 

Fire Assn.—G. A. Hobzinger, Annawan; 
Edward Johnston, Atkinson; F. O. Dewey, 
Canton; Miss Bertha Black, Marshall. 

Firemen’s—James Haines & Son, Pekin; 
E. B. Mitchell, Clinton; Mueller & Irwin, 
Peoria. 

Ga. Home—Carl Von Buelow and L. R. 
Mueller, Chicago. ‘ 

Aetna—H. B. Hubbard and H. E. Strass- 
heim, Chicago. 

Boston—R. D. Weitzel, Harvard. 

Ben Franklin—E. B. Wharton, Ottawa. 

Buff. Coml.—U. T. S. Rice, Mattoon; R. 
B. Rosentiel & Co., Freeport. 

Calumet—J. S. G. Walker, Mason City. 


Cent. Natl.—O. J. Page & Son, Marion; 
A. E. Grinton, Joliet. 

Commonwealth—Mighell & Riddle, Au- 
rora, 

Concordia—J. A. Petrie, Chicago; T. O. 
Henderson, Saybrook. 

Connecticut—M. J. Michels, Rinard; A. 
T. Koeller, New Canton; T. W. Ashbrook, 
Wayne City; C. H. Bridgeman, Rockford. 

Cooper—F. E. Van Pettea, Chillicothe. 

Delaware—Thomas Midwinter, Arcola; 
R. V. Seymore, Chicago; E. A. Rice, Litch- 


field. 

Fid.-Phenix—T. J. Campbell, Chicago; C. 
F. West, Prairie City; M. B. Galloway, 
Cameron; Alex. Vance, Capron; G. W. 
Hendrickson, Garden Prairie; J. M. 
Trainer, Gilberts; Edward Lines, Hebron; 
D. C. Cowan, Poplar Grove; F. J. Foltz, 
Redmond; A. C. Lowry, St. Peter; J. W. 
McMahon, Canton; Moore & Koppitz, Ke- 
wanee; William Medsker, West Union. 

Fire Assn.—S. A. Douglas, Freeport. 

Franklin, Pa.—F. O. Dewey, Canton. 

Ga. Home—A. P. Stagoski, Chicago 
Heights. 

Ger. All.—T. A. Rhodes, Altamont. 

Ger. Amer., N. ¥.—J. I. Van Sickle, Ver- 
milion. 

Germania—E. Z. Curnutt, Carrollton. 

Glens Falls—C. T. Appleyard, Spring- 
field; I. W. Furby, Onargo. 

Ham.-Brem.—O. W. Farley, Zion City. 

Hanover—J. W. Graff, Ashland; J. K. 
Perry, Chicago; Champion & Whitten, 
Granite City. 

Hartford—Wylie Bros., Plainfield. 

North Amer.—August Metzler, Stras- 
burg; E. E. Butler, Villa Grove; Frank 
Johnson, Cornell; J. J. Broadhead, For- 
rest; J. O. Malone, Metamora; John Thel- 
vogt, Arenzville; W. H. Reedy, Blooming- 
ion; C. R. Sharin, Lemont; L. C. Fox, 
Thebes; C. B. Beshers, Grand Chain; R. E. 
Laughlin, Hebron; Anna L. Martin, Chi- 
cago; h. O. Reiss, Jonesboro; William Sar- 
gent, Griggsville; Clyde Brown, Plymouth, 
V. W. Gorman, Indianola; H. C. and J. T. 
Coen, Olney. 

Imperial—G. M. Trimble, Ottawa. 

L. L. & G—T. D. Judd, Wenona. 

Louisville—A. E. Printon, Joliet. 

Metropolitan—E. B. Wharton, Ottawa. 

Mich. F. & M.—Phelps & Axtell, Har- 
vard, 





Millers Natl.—G. A. McKinney, Alton. 

Monongahela—C. E. Wehrenberg, Mound 
City; A. G. Abney, Harrisburg; O. J. Page 
& Son, Marion; 8S. B. Kerr, Metropolis. 

Natl. Union—S. P. Sedgwick, Sandwich; 
Cc. A. White, Galesburg; Bert McCray, 
Monmouth. 

New Hampshire—F. O. Dewey, Canton. 

N. B. & M., Eng.—A. J. Anderson, Ohio; 
W. B. Watkins, Nokomis; Daniel Hall, 
Bement. 

Phoenix, Ct.—H. B. Dennis, Champaign; 
McGonigal & Bowen, Herrin; G. A. Wil- 
son, Jr., La Harpe. 

Prov., Wash.—J. E. Corbett, Manito. 

Queen—Irving Park Realty Company, 
Irving Park; J. H. Fletcher, Peotone; W. 

Reedy, Bloomington; J. G. Miller, Shel- 
byville; Martin Bros. La Harpe; EB. H. 
Holstine, Colchester; Harry High, Havana; 
Sunderland & Warne, Delaware; J. W. 
Grissom, Toledo; Ronalds & Dodd, Eldo- 
rado; A. E. Alien, Brocton; J. S. Prouse, 
Athens. 

Rhode Island—J. . Wallace, Moline. 
Ger.—Kramer & Munger, East St. 


W. McMillen, Paw Paw; C. P. 
Monticello. 
Scottish Union—Mrs. Isabel Race, Chi- 


s We 

B. Rayburn & Co. and E. W. Sutheriand, 

Bloomington; G. C. Crew, Carlinville; C. 

V. Burt, Centralia; J. R. Jackson, Clinton; 

G. W. Dowell, Du Quoin; E. L. Gerke, 

Greenville; P. V. Trovillion, Herrin; E. 

W. and G. W. Threlkeld, Mt. Vernon; John 

Hodgson, Jacksonville; J. T. Nicks, Mar- 

ion; Andrew Watson, Murphysboro; J. W. 

Pheihs, Pana; J. C. Taffee, Pinckneyville; 

J. L. Campbell, Shelbyville; G. D. Stein- 

hauer, Vandalia; E. M. Prindle, Whitehall; 

F. M. Roberts, Carrollton; J. C. Kost, 

Galesburg; E. D. Cable, Kewanee; C. D. 

Tillson and A. G. Heim, Quincy; Almond 

Nicholson, L. E. Rogers and John Grant, 
ewton. 

a Iowa.—E. B. Simmons, Basco. 
Sun, Eng.—E. L. Gigl, Joliet. 
Washington—T. B. Farrell, Ottawa; Jor- 

dan & Schluntz, Joliet; . H. Frison, 

Champaign; J. T. Sanders, Bloomington. 





ILLINOIS NOTES 

Price & Onion succeed Samuel H. Price 
at Astoria, Ill. 

E. 8S. Hoyt succeeds Hatch & Sanford 
at Griggsville, Ill. 

At Fisher, Ill., H. L. Hinton has sold 
his agency to W. E. Oliver. 

Cc. T. Coe & Co. have succeeded John 
G. Bohlander at Hinsdale, Ill. 

Cc. Guy Coultas, an agent at Murrays- 
ville, l., is dead. J. H. Dial is taking 
over the agency. 

M. B. Galloway has opened a new 
agency at Cameron, Ill., with the North- 
western National and the Royal. 

Confer Bros. have succeeded George S. 
and Ira J. Wagner at Orangeville, IIL, 
representing the Aetna and the Hartford. 

J. E. Lemmons, at Lawrenceville, IIL, 
has purchased the agencies of W. a 
Barber and J. O. Smith, representing thir- 
teen companies. 

T. W. Kenyon, at Athens, Ill, has suc- 
ceeded to the agency formerly conducted 
by Edith V. Scott, who has removed to 
Pentwater, Mich. 

Cc. C. Simpson, Taylorville, Tll, now 
represents the Firemens of Newark and 
the German of Indianapolis, these com- 
panies formerly being represented by R. 
C. Neff and A. A. Hunker. 

J. B. Faris succeeds to the J. P. Faris 
& Son agency at Nyantic, Ill. The father 
was killed in a recent automobile accident 
and the son badly injured. The son is 
now in a hospital at Decatur but will soon 
be out. 

The National Association of Mutual Fire 
Insurance Companies will hold its annual 
convention in Peoria, Ill., Sept. 27-30 and 
I. J. Cass of Alta, Ill, is making the neces- 
sary arrangements. Two hundred dele- 
gates are expected. 


WISCONSIN NOTES 


G. M. Hayward has purchased the in- 
surance and real estate business of W. 
A. Meiklejohn at Fond du Lac, Wis. 

The People’s National was quoted on 
the Heineman, Wis., loss for $16,000. It 
should have been the Prussian National. 

At Manitowoc, Wis., the rates on dwell- 
ings have been lowered 5 cents per $100 
and on a three year policy the reduction is 
10 cents. The former rates were 40 cents 
for one year and 80 cents for three. 








NEBRASKA NOTES 


Frank Martin of the fire insurance firm 
of Martin Bros. at Omaha is on the way 
to recovery after a critical illness with 
typhoid fever. 

Publication of new rates for the Ne- 
braska villag-s of Stuart, Page, Clear- 
water, Ewing, Bee, and Cornlea, has been 
made by A. GC. Beeson, publisher of rates 
at Omaha. He is now having a rerating 
made of the villages in Boyd county. 





IOWA AND THE NORTHWEST 


SPLASH! WENT THE GOSLINGS 


Into the Iowa Pond—Eight of Them 
Ducked at Okoboji—Fire Pre- 
vention Work 














Des Moines, August 23—(Special 
Correspondence)—Eight goslings were 
splashed and much important business 
transacted at the summer flight of the 
Iowa pond of the Blue Goose at Oko- 
boji last week. Most of the ganders 
are still at the lakes and there were few 
of them who felt sufficiently rested to 
migrate homeward on Monday, the day 
set for the migration. 

The meeting of the Iowa State Fire 
Prevention Association was called to 
order by President J. W. Warnshuis on 
the pavilion of the Hotel Okoboji. Just 
above the president’s table was sus- 
pended a huge blue and white goose, 
the emblem of the Iowa Pond. Presi- 
dent Warnshuis reported the work of 
the association since the last session. 
He commended the inspection commit- 
tees and called special attention to the 
success of the association in securing 
the appointment of fire marshals in Des 
Moines, Davenport and Waterloo since 
the last meeting. Fire prevention in 
the larger cities proved a fertile topic 
for discussion and it was decided that 
the work of inspecting numerous cities 
and towns will be hurried along so that 
as many as possible will be completed 
before the quarterly meeting in Oc- 
tober. With the advent of colder 
weather it is expected that much can be 
“eis in the month of Septem- 

er. 

At 3 o’clock, the session adjourned 
and Most Loyal Gander Warnshuis 
called the officers of the flock into con- 
sultation. There were present J. D. 
Carpenter, supervisor of the flock; 
George W. Holton, wielder of the 
goose quill; A. M. Upham, keeper of the 
golden goose egg; W. A. Hand, cus- 
todian of the goslings; C. R. Tyrell, 
guardian of the pond. The eight candi- 
dates were then told to prepare for 
the ducking. The candidates were J. 
C. Bauch, C. H. Carpenter, John F. 
Weible, Webb M. Elliott, J. E. Bright, 
O. W. Follett, J. H. Guinn, all of Des 
Moines and George M. Schrup of Du- 
buque. This is the largest class that 
has been splashed for some months. 

After two hours of initiatory work, 
the ganders adjourned until evening, 
when they put the goslings through two 
hours more. The party then repaired 
to the Cottage “Nebraska,” where Most 
Loyal Gander Warnshuis presided at 
the banquet. There was mineral water, 
soda water, pop, Okoboji lake water 
and other temperance drinks. And then 
there was a Dutch lunch for those who 
were hungry. 

On Saturday, there was no regular 
called meeting but the ganders gave 
themselves up to long flights in all di- 
rections. Those who attended the 
flight included J. W. Warnshuis, George 
W. Holton, J. D. Carpenter, W. A. 
Hand, F. E. Hathorn, Ralph McIntosh, 
C. R. Tyrell, C. T. Beezley, Luther 
Craver, Theodore F. Grefe, H. M. Win- 
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nick of Des Moines; D. B. Welpton and. 


E. S. Freeman of Omaha; E. S. Phelps, 
Fort Dodge; Ralph Hirsch, Minneap- 
olis; W. Vern Myer and Herman Mil- 
ler of Waterloo; W. H. Dickman of 
Clinton. 





MET SUCCESS AT MUSCATINE 


Executive Committee of Iowa Associa- 
tion Visited Button City and 
Secured Many Members 








Members of the executive committee 
of the Iowa Local Agents’ Association 
are elated with the success of their 
journey to Muscatine last week. Those 
who went to Muscatine were Wayland 
C. Ballard of Des Moines, B. B. Hobbs 
of Keokuk, W. A. Scherfe of Fort 
Madison and Will H. Harrison of 
Davenport. The visit to Muscatine 
was made at the request of agents at 
Muscatine, who have been fighting 
more or less and hoped that a united 
membership in the local agents’ asso- 
ciation would clear the atmosphere. 
Upon his return to Des Moines, Mr. 
Ballard asserted that practically every 
agent in Muscatine has signed the 
membership roll and that the feeling in 
Muscatine bids fair to improve mate- 
rially. The executive committee will 
probably visit Keokuk next in its cam- 
paign for more members, but this is 
not certain as yet. 





To Distribute Report 

Members of the Iowa State Fire Pre- 
vention Association are planning to dis- 
tribute throughout Iowa copies of the 
insurance reports of South Dakota so 
far as they relate to the decrease in 
number of incendiary fires under the 
fire marshal law in vogue there. The 
report shows that instead of eighteen 
incendiary fires the preceding year, last 
year there were but seven. Seven con- 
victions were secured and three peni- 
tentiary sentences were the outcome. 
This is what the fire marshal law has 
done for South Dakota and it is a tell- 
ing argument in favor of such a statute 
for Iowa. 





IOWA NOTES 

F. G. Fuessell, Jr., special agent of 
the German of Pittsburg, is in Des Msiaes 
tracing the policies issued by the Fred. 
J. Myers agency. 

Fire Marshall Harry McNutt of Des 
Moines has reported 102 inspections for 
the second half of July. There were 
ninety-five changes secured. 


Fire losses in Iowa have fallen off 
since ample rains have fallen and the 
drouth has been effectually broken all 
over Iowa. The heaviest fire reported re- 
cently was the loss of the Estherville Rol- 
ler Mills with $18,000 damage and $15,000 
insurance. 


GENERAL WESTERN NOTES 


The Queen has been recently trans- 
ferred from D. W. Ludwick to E. E. 
Weston at Frankfort, Kan. 

C. S. Cowles, former state agent of the 
Royal in the northwest, is quite ill at 
his home. The doctor states he will be 
confined to his home for a month or so. 
The Minnesota Blue Goose has remem- 
bered him with flowers. 

The C. P. Bennett agency at Colorado 
Springs, Colo., has unionized, exchanging 
the Prussian National and Williamsburgh 
City for the Continental from the Sun 
Realty agency. 








Do you want 
to represent a 


Life Insurance Company 











Canada. 
ments. 


Earn Over 7% 








that is writing the Largest Business of Any Company in 


Combined Death and Expense Rate is 1.45%. 
Have been doing business fer 17 years. 


Pay Liberal Commissions to Good Men. 


Net Interest on Their Invest- 








WE WANT GOOD MEN—IF INTERESTED WRITE 


M. N. HATCHER, state Agent, Farge, N. Dak. 


GREAT WEST LIFE ASSURANCE COMPANY of Winnipeg, Canada 











August 25, 1910. 


THE WESTERN 


UNDERWRITER. 13 








MISSOURI AND SOUTHWEST 


REPORTS ON KANSAS TOWNS 











Humboldt, Yates Center and Other 
Places Have Good Waterworks 
and Fair Protection 





Humboldt, Kan., has a good water- 
works system. There has been no re- 
cent extension of mains and none is 
contemplated. There are five miles 
of 6, 8, 10 and 12 inch mains, with 
fifty hydrants, which cover the town 
very well. The voluntéer fire corps is 
considered efficient. It is equipped 
with 2,000 feet of good hose, two reels 
and a ladder outfit in two stations. 

Yates Center—At Yates Center there 
is a good waterworks of direct pres- 
sure and a standpipe. No improve- 
ments have been made in the service 
latterly. With-four miles of 4, 6 and 
8 inch mains and about forty hydrants, 
the town is said to be well protected. 
The volunteer fire department has 1,100 
feet of good hose, 500 feet of which is 
new, one chemical wagon, one hose 
cart and a hook and ladder. 


Eureka—The Eureka waterworks, 
which is supplied by the Fall river and 
wells, is said to be in good shape. The 
pressure is direct and there is also a 
standpipe of large capacity. There will 
soon be an extension of about a half 
mile of 4-inch mains. There are now 
nine miles of 4, 6, 8 and 10 inch pipes, 
and hydrants are located at convenient 
points all over the town. The fire 
department is volunteer and is equipped 
with 1,500 feet of good hose, a hook 
and ladder and two hose carts. 


Howard—Howard has no water sys- 
tem and little business. There are a 
few cisterns and the volunteer fire 
corps has a Howe gasoline engine, 
2,000 feet of hose, 1,000 feet of which 
is new, and one hose reel in one sta- 
tion. 

Augusta—Augusta’s water system is 
one year old and cost $40,000, but it 
is in only fair shape. Another well 
will be dug to meet the demand and 
some extension of mains is contem- 
plated a little later. The fire depart- 
ment is volunteer and has 500 feet of 
hose, one reel and several ladders. 


Florence—Florence is nicely equipped 
with a waterworks system, with both 
direct and standpipe pressure. The 
supply is from wells. There are four 
miles of mains and twenty-four hy- 
drants, which cover the town very well. 
The fire department, which is volun- 
teer, is equipped with two hose reels 
and 1,200 feet of hose in one station. 


Strong—Strong is not well named as 
it is only about 900 souls. The Santa 
Fe railway maintains a direct pressure 
water system for its own use there 
and the town has arranged for the com- 
pany to supply the two business blocks. 
There are only about 600 feet of mains 
and two hydrants, one for each block. 
The railroad makes no charge for this 
service. The fire department equip- 
ment consists of 1,500 feet of hose, 
tow reels and five ladders. 





Was a Hypothetical Case 

The opinion of Assistant Attorney- 
General W. H. Rector of Arkansas, in 
which he held it would be in violation 
of the antitrust law of Arkansas for a 
general agent representing two or more 
companies, and having authority to 
make rates for these companies, to is- 





WELL established, strictly non-union 

agency, controlling dood lines and 

located im the best town and fastest 
growing section of southwest Missouri, 
WANTS HALF A DOZEN MORE GOOD, 
STRONG, RELIABLE NON-UNION COM- 
PANIES in its office at once. Adddress 
95-R, care The Western Underwriter. 





sue a schedule of rates to his local 
agents, has caused a great deal of dis- 
cussion among fire insurance men in 
the state but is not expected to have 
any effect whatever on the business as 
at present conducted. 
ommenting on his own opinion Mr. 
Rector said that from the letter of G. 
L. Meyers & Co., and the rate book 
submitted it was almost impossible to 
render an opinion, but that from the 
information furnished him he had con- 
structed a statement of facts upon 
which his opinion was based. He ad- 
mitted that the opinion might be some- 
what technical but added that he had 
been asked to construe the law as writ- 
ten. . 
Regarding a statement to the effect 
that Attorney-General Norwood would 
be asked to review the opinion of his 
assistant, it is stated at the auditor’s 
office that Mr. Rector’s opinion is re- 
garded as official and no request will 
be made by them for a review of same. 





Kansas Firemen’s Tournament 

The twenty-third annual tournament 
of the Kansas State Firemen’s Associa- 
tion will be held at Eureka on Septem- 
ber 20-21-22. — 

The fire departments of sixty-eight 
towns are members of the association 
and much enthusiasm is usually mani- 
fested in the meetings. 

A large attendance is expected this 
year as the interest in the association 
is increasing. Eleven hundred dollars 
in prizes will be offered. 

Geo. T. Mohrbacher, chief of the 
Marysville department, is secretary of 
the association. He is enthusiastic 
about the work of the organization and 
believes that a great deal of good has 
resulted from the meetings in the mat- 
ter of increased efficiency of the fire 
fighters. 





Another Subrogation Suit 

Another suit against the St. Louis, 
Iron Mountain & Southern Railway, 
growing out of the fire at the St. Louis 
Cotton Compress Company’s compress 
No. 1 on April 20, 1909, was filed in the 
circuit court at Little Rock, Ark., Sat- 
urday, five insurance companies and the 
Allen-West Commission Company be- 
ing parties thereto. 

The suit is to recover the value of 
5319 bales of cotton alleged to have 
been destroyed by fire alleged to have 
been started by a spark from a passing 
locomotive belonging to defendant. 
The insurance companies sue for the 
amounts paid the commission company 
and the commission company seeks to 
recover the loss over and above the 
amounts received from the insurance 
companies. The companies which are 
plaintiffs are the Fire Association, Phe- 
nix of Brooklyn, Providence Wash- 
ington, National Union and Westches- 
ter. The total amount involved is 
slightly over $30,000. 

The suit of the Allen-West Commis- 
sion Company, which was filed several 
weeks ago on its own account, was dis- 
missed Friday to permit that company 
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Arkansas Agency Appointments 
Citizens, Ark.—B. B. Sanders, Decatur. | 
Concordia s anf and F. R. Bloom, 

Pine Bluff; R. W. Rightsell and F. > 
Johnson, Little Rock. 
Fid.-Phenix—D. V. Davis, Sonora. 
Girard—H. E. Council, Branch. 
Lon. & Lan.—H. E. Council, Branch. 
Planters—J. M. Bolger, Buckner; J. D. | 
Barnes, Horatio. 
New Hampshire—J. L. 
Camden. | 
Penna. Fire—J. L. McLaughlin, Camden. | 
Royal Exch.—J. L. McLaughlin, Cam- | 
den. 





McLaughlin, 





MISSOURI NOTES 


The St. Louis agents who attend the | 
national association convention at Chicago 
will probably go in a special car. 

R. B. Jones & Sons get the sole agency | 
of the Home at Kansas City, Mo. J. E. 
McKee, formerly associated with Walter 
Scott & Co., was the Kansas City agent. 
He goes with R. B. Jones & Sons. 

Batterton & Belcher, at Columbia, Mo., 
have purchased the agency of A. G. Spen- 
cer. This combines the two largest bu- 
reau agencies at Columbia with the fol- 
lowing companies: Connecticut, Boston, 
Firemens, Glens Falls, Milwaukee Me- 
chanics, Rochester German, Security, 
Prussian National, Reliance, Williams- 
burg City, Concordia, National Union, 
Spring Garden, State of Illinois, Milwau- 
kee Fire, Northwestern Underwriters, 
American (farm agency.) 





It is reported that the line of the 
Lesser-Goldman Cotton Company for 
Arkansas for the coming season has been 
secured by W. B. Worthen Company of 
Little Rock. The line amounts to about 
$800,000. 





North Dakota Agency Appointments 

Aetna—R. T. Baker, Fargo. 

Amer. Cent.—E. L. Kinney, Hankinson; 
G. A. Brattland, Ambrose. 

Boston—A. P. Clifford, Grand Forks; G. 
M. Gannon, Ashley; H. O. Anderson, Cogs- 
well; E. W. Bowen, Forman; C. Heib, 
Kulm; J. P. McDermott, Stirum. | 

Cent. Natl.—C. C. Conrad, Stanley; O. 
A. Olson, Bowman; P. D. Norton, Het- | 
tinger; a. 2. Juergens, Devils Lake; John 
McKenzie, Bottineau; Geo. E. Kern, Sen- 
tinel Butte; A. S. Bettzer, Regent. | 

Coml. Union—W. C. McLarty, Stark- 
weather; Earl Stearns, Ludden; E. A. Scea, 
Dickey; J. R. Strong, Drayton. 

Connecticut—J. F. Buffield, Thorne. 

Fid.-Phenix—E. J. Fenske, Skeyston. 

Fireman’s Fund—Jacob Nelson, Upham; 
R. C. Fuller, Beach; W. C. McLarty, Stark- 
weather; A. C. Brunsvold, Walcott. 

Ger. Amer.—Jacob Nelson, Upham; J. 
J. Doyle, Wishek; F. M. Davis, Goodrich; 
Joseph McCann, Eckman; C. S. Vie, Blais- 
dell; W. M. Barker, Barlow. 

Germania—Alice R. Flemington, Ellen- 
dale. 

Globe Mut.—A. M. Houser, Anamoose; 
E. S. Johnson, Hope; C. W. Rink, Wahpe- 
ton; O. A. Leer, Christine; O. N. Hatlie, 
Abercrombie; O. A. Lohrke, Courtenay. 

Hanover—A. M. Sheimo, Brantford; A. 
J. Clure, Bremen; J. Granner, Crete; H. 
B. Greene, Leonard; E. A. Evans, Man- 
ning. 

Hartford—F. M. Chafee, Carrington; G. 
A. Rieland, Streeter; A. C. Brunsvold, 
Walcott; Peter McLacklin, Hunter; W. C. 
McLarty, Starkweather; F. A. Wilson, | 
Ross. | 

North Amer.—D. O. Bye, Fingal; M. N. 
Ledene, Powers Lake; E. E. -Ellis, Wild | 
Rose; J. J. Geiger, Barlow; H. C. Feig, | 
McGregor; C. L. Timmerman, Shanley; A. | 

| 








Cc. Goldtrap, Regent; Jacob Nelson, Up- 
ham; H. C. Sexton, New Rockford; R. E. } 
McCain, Mott. 


|} in an address to that body, 





| TROUBLE SETTLED AMICABLY 





| Newport and Covington Agents Are 


Brought Together by a Commit- 
tee of Field Men 





The trouble which has been agitating 


| the agents at Covington and Newport, 


Ky., for seveal months has been amica- 
bly settled as the result of the good 
offices of a committee of special agents 
appointed by the Western Union, and 
at a meeting last Friday at Covington 
all of the agents of the two cities agreed 
to send their daily reports through the 
stamping office. Some of them had 
been declining to do this for some time. 

The trouble broke out several months 
ago following the formation of the Fire 
Underwriters’ Club, which took in the 
agents of Kenton and Campbell coun- 
ties. Internal bickerings resulted in the 
club being practically disrupted, and 
the feeling grew so keen that the com- 
panies were finally brought in. 

Now that the friction has been elim- 
inated, it is expected that the club may 
be reorganized along new lines, and 
that the situation will be worked out to 
the satisfaction of everybody. The spe- 
cial agents who visited ee in- | 
cluded William Sowards, of the Nor 
wich: Union, who acted as chairman of 
the commitee; C. E. Wheeler, of the 
Hartford; G. A. Curry, of the Ger- | 
man American; Joseph M. Rogers, of | 
the Springfield; John P. Young, of the 
New York Underwriters, and John P. 
Hubble, of the National. The meet- 
ing was participated in by all the local 
agents, and was the second which had 
been held. 





Another Special Session. 

The Texas legislature, after dead- 
locking on the rate regulation matter 
has been called into special session 
again. The House passed the Cureton 
bill and the Senate the Hudspeth bill 
and neither would budge. Both bills 
were discussed in free conference but 
no agreement was reached. Whether 
they will be able to come together 
now is a question as much feeling was 
engendered during the previous spe- 
cial session. 

The majority of the local agents 
seem to favor the House bill, as in 
form it is practically the old bill with 
amendments. 

The House contends that to repeal 
the present law would afford an oppor- 
tunity for rank discrimination. 

The Hudspeth bill repeals the old 
law, fixing a maximum rate system, 
allowing free competition under the 
maximum rates but safe-guards by 
providing that all reductions shall be 
made in classes and that a specifically 
rated risk, written at maximum rates 
and lowered by competition shall there- 
after be written at that rate. 

Cureton, author of the House bill, 
stated. in 
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part, that his bill was “a bright and 
lustrous star” as compared to Hud- 
speth’s “black-face, eclipsed, moon- 
eyed bill.” 

But it is just that difference in opin- 
ion which forced Governor Campbell 
to call another special session since 
the Senate retains a similar opinion 
regarding the Cureton bill. 





ABSURDITY IN THE SCHEDULE 


Special Agent Thinks Revision Would 
Help Tobacco Situation—How 
One Rate Was Reduced 








The special agent in Kentucky of 
one of the leading fire insurance compa- 
nies, in discussing the present tobacco 
schedule, suggested that a_ revision 
would assist the insurance interests 
greatly. He pointed out that the sched- 
ule was made to fit conditions as they 
existed a good many years ago, and 
that this situation has changed. 

For instance, he pointed out, the 
moral hazard has been greatly reduced 
because there is less buying for specu- 
lative purposes, the “scalpers,” who 
handled tobacco on a margin, having 
been eliminated by the formation of 
the pools of growers on the one hand 
and the domination of the large buyers 
on the other. Physical conditions have 
also been improved. the tobacco as a 
rule being housed in large, well built 
structures, and special precautions be- 
ing taken to prevent fire, as against the 
ramshackle buildings of the old days, 
with no such precautions. 

“To show one of the inequalities,” 
he said, “a building which was insured 
at a high rate because of the exposure 
upon a nearby structure which was in 
bad condition, reduced its rate simply 
by building a shed and connecting the 
two, the present schedule eliminating 
the charge for exposure when the 
buildings were connected.” 





New Blue Goose Pond 

Most Loyal Grand Gander C. H. 
Pescay, assisted by some of the officers 
of the Mississippi-Louisiana pond, in- 
stalled the new Alabama pond at Mo- 
bile the other night. Its headquarters 
will be at Montgomery, Ala. F. O. 
Hawkins of Montgomery was elected 
most loyal gander. 


Heavy Coal Mine Losses. 

Much comment has been caused by 
the unusually large number of recent 
coal mine losses in eastern Kentucky, 
the number being larger than in several 
years. The rate on these risks is high, 
but the fire protection afforded is ex- 
tremely limited, so that, although the 
business has been profitable heretofore, 
the hazard is great. Losses all over the 
Kentucky field are heavier than the spe- 
cial agents like to see them, one of 
the larger cities of the state, it is re- 
ported, having piled up losses of $100,- 
000 so far this year, although that is 
the amount of premiums collected for 
the entire year in that community. 





KENTUCKY NOTES 
H. G. Hoffman has disposed of his con- 
trolling interest in the H. G. Hoffman gen- 
eral agency at Mount Sterling, Ky., to 
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devote his entire time to the general 
agency for the State Mutual Life of Mas- 
sachusetts. 

Henry Walbeck, president of the Ger- 
man Insurance Bank of Louisville, has 
been elected president of the German In- 
surance Company, which writes fire insur- 
ance in Louisville and Jefferson county. 
He succeeded the late W. H. Edinger in 
both positions. 

The situation at Clay, Ky., has become 
so irritating that a committee of special 
agents has been appointed to visit the 
town and look into affairs there. Rebat- 
ing and rate cutting are among the evils 
complained of. The committee will visit 
Clay in the near future. 


HOW COCK ROBIN WAS KILLED 
Some of the Side Lights on the Death 


of the Fire Underwriters’ 
Association 











New York, August 23—(Special)— 
There has been considerable discus- 
sion of late among those outside of the 
Eastern Union as to “who killed Cock 
Robin” meaning thereby who is really 
responsible for putting the quietus on 
the new Fire Underwriters’ Associa- 
tion which for a few short hours some 
of the smaller companies thought 
would supplant the Eastern Union. 

That the embryo organization _has 
about as much chance of amounting to 
anything as the proverbial snowball in 
the infernal regions is now generally 
acknowledged and the valiant Henry is 
supposed to have administered the | 
death blow by his historic circular let- | 
ter on contingent commissions after 
his return from abroad. 

Although Mr. Evans’ letter un- 





doubtedly helped to put a few necessary 
nails in the coffin lid burying the new 
idea of some of the smaller companies | 
outside of the Union, yet it was a mas- 
ter hand which dealt the death blow and 
it was done in a very admirable man- 
a. The story runs something like 
this: 

Several weeks before Mr. Evans re- 
turned from abroad there appeared in| 
the Eastern Union Bulletin a letter | 
from Colonel Wray of the Commercial | 
Union which criticised the proposed | 
new order of things from various 
standpoints and showed distinctly the 
weaknesses in the new scheme from | 
the viewpoint of the larger and | 
stronger companies. Many points which | 
later developed in regard to commis- | 
sion matters in the excepted cities and | 
the application of the new rules were | 
brought out in telling language char- 
acteristic of the Colonel and when some 
of the halting managers read the open | 
letter and what also was written be- 
tween the lines, they said, “me too,” 
and wrote the writer privately that 
those were their views and they would 
be with him. It is said that there 
were a number of these “me too” let- 
ters received while a large number of 
the other companies that also saw the | 
hand writing on the wall, signified their 
assent to the views expressed by the | 
Colonel and the whole thing was over 
but the shouting. 


cussing the situation said, “Although 
matters looked serious a few weeks ago, 
they now look ludicrous. Can you 


imagine the big companies with their 


big premium income and growing busi- 
ness sitting idly by while a committee 
made up of five members of the in- 
formation exchange, five members who 
did not belong to any known organiza- 
tion and five representatives of the 
Eastern Union—which then gave in- 
dications of being mortally wounded by 
the withdrawal of the Commercial 
Union and North British and allied 
companies framed up an impossible 
agreement for the big fellows to O. K. 
It struck me at the meeting at which 
the plan was considered that there was 
too much unanimity for the success of 
the scheme and I guess I was about 
right. The big companies intended to 
save their ammunition till they reached 
the firing line and then show their 
hand. Now it looks very much to 
me as if the Eastern Union reor- 
ganized perhaps and given some new 
blood will go on its way rejoicing.” 





‘TO TAKE UP DEPARTMENT 


(CONTINUED FROM PAGE 1) 
which has more than anything contributed 
towards the success of the company in 
the western field. My ultimate retire- 
ment cannot in any manner disturb the 
cordial relations existing between you 
and the company, and I sincerely trust 
that I may feel assured of your continued 
loyalty and fidelity to its interests. 

I shall continue with the company in its 
Chicago office in my present official ca- 
pacity until after matters in connection 
with the details of the change are ad- 
justed and completed and at least until 
June 30, 1911. It is pleasant to know 
that the company cordially desires the 
continuance of my official relations be- 
yond that date. 


Manager Richards’ Letter 
U. S. Manager Richards says to 
agents: 
The decision of Manager Littlejohn to 


withdraw in the early future from the 
active duties of his position as manager 


| of the western department of this com- 


pany, will cause universal regret, but with 
none more than the undersigned whose 
happy and satisfactory relations with him 


| have extended over a period of many 
| years. 


Mr. Littlejohn has occupied his present 
position for over sixteen years, during 
which time he has established the busi- 
ness of this company in the western field 
upon a high plane of honorable dealings 
and with a record of profit equalled by 
few other managers in that territory. 

His services have given the directors 
of this company great satisfaction, and 
it has been their pleasure to evidence 
that fact by making such provision for 
Mr. Littlejohn’s future as has met with 
his entire approval. 

His decision has induced the company 
to recognize the pressure for economies in 
the business, by deciding upon a transfer 
about Nov. 1, of the western department 
from Chicago to its United States branch 
office in New York, more definite advices 
of which will be furnished you shortly. 

The company will continue, however, to 
maintain a permanent office in Chicago 
which will be in charge of Mr. Littlejohn 
for at least the remainder of his fiscal 
year, viz.. June 30, 1911, and we trust 
for a much longer period. 


Manager Littlejohn’s Career 
Manager Littlejohn’s friends regret 
to see him depart from a career in 


One prominent underwriter in dis- which he has so well achieved. He is 





WANTED 


By an Insurance Agency who have 400 
active agents at work, the State or General 
Agency for some good Fire Insurance Com- 
pany. Have had thirty years experience, 
and can furnish the best of references, and 
will be glad to come into home office for a 


conference. 


Address g90-M, care 
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personally, one of the most popular of 
the western managerial clans. He is 
prominent in club life in Chicago and 
Evanston. In July, 1894, the North 
British took up its several small branch 
offices throughout the west and estab- 
lished a western department, placing 
Mr. Littlejohn in charge. He has built 
up the business in excellent shape. Mr. 
Littlejohn was assistant western man- 
ager of the Connecticut when he went 
with the North British, having gone 
with the Connecticut as supervisor and 
adjuster in the west. When its de- 
partment was established in Chicago by 
Abram Williams, in a short time he 
appointed Mr. Littlejohn as assistant 
manager. Mr. Littlejohn was at one 
time general agent and manager of the 
Merchants of St. Joseph, Mo., which 
reinsured in the Connecticut. The 
Merchants had a successful career but 
it was a small company and decided to 
quit. 

Began Insurance Business in South 

Mr. Littlejohn entered the insurance 
business in the local agency of H. A. 
Littleton at Memphis, Tenn., in 1867. 
He succeeded to the agency on Mr. 
Littleton’s death, remaining in charge 
until 1876 when he became manager of 
the Merchants. While he was in active 
field work, he was interested in rating 
matters and assisted in establishing the 
old western compact at Kansas City. At 
one time he was president of the old 
Missouri, Kansas and Nebraska State 
Board. 

Mr. Littlejohn was president of the 
Fire Underwriters of the Northwest in 
1894-5. He has taken a conspicuous 
part in Western Union affairs, serving 
on its important committees and being 
interested in all forward movements 
pertaining to fire underwriting in the 
western section. He was born in Mem- 
phis in 1849. 

Mr. Bell, the assistant manager, was 
Ohio state agent of the company before 
assuming his present position, and has 
developed strongly along executive 
lines since being in Chicago. He has 
many friends among the field men and 
agents. 

Prior to his taking charge of the de- 
partment, the North British had a sys- 
tem of resident secretaries as follows: 

Omaha—H. N. Wood. 

Cincinnati—A. M. L. Wasson. 

Minneapolis—T. R. Daniels. 

Chicago—H. H. Glidden. 

Detroit—Dr. J. F. McSween. 

Indianapolis—E. A. Munson. 

Milwaukee—J. C. Griffiths. 

St. Louis—Sol. E. Wagzoner. 

Kansas City—C. W. Fort. 





WANTED 


A position in field for some good 
Fire Company; 36 years old; col- 
lege education; some experience 
in adjusting losses; 8 years exper- 
ience as local agent in Illinois town 
of 3000. Have had good success. 
Best of reference. 


Address 92-O, care 
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HEALTH CONSERV ATION 

Tue address by Commissioner of 
Health W. A. Evans, of Chicago, be- 
fore the EguitasLe Lire or Iowa AGENCY 
ASSOCIATION, was a notable one. It was 
convincing proof of the efficacy of a 
well ordered health bureau. Some years 
ago there were diseases prevalent that 
were among the main causes of death. 
By action of the health department and 
the educational work among the people 
most of these preventable diseases as 
large mortality producers have been 
greatly minimized. Some of them are 
scarcely ever heard from. The three 
chief preventable diseases in the big 
city that rank high among the death 
breeders are tuberculosis, pneumonia 
and summer complaint in children. 

Dr. Evans predicted the final disso- 
lution of these causes‘as chief factors 
in death. He hopes soon to see the 
day when the contraction of a pre- 
ventable disease will be regarded as 
nothing short of a personal crime; a 
penalty for the violation of health laws 
that every one should know. 

Dr. Evans remarked that the average 
citizen in giving his active support to 
health conservation and in donating 
some of his time and money to its 
furtherance is inspired largely by al- 
truistic motives. Life insurance men, 
he contends, have a financial motive in 
addition. Anything that increases long- 
evity is of benefit to life companies and 
their agents. 

He holds that the life agents should 
become known as the band of men in 
a city that are doing their utmost for 
health conservation, for the ameliora- 
tion of conditions that produce disease 
of a preventable nature. The fire 
agents are heard from in matters of fire 
protection, then why not the life agents 
be heard from in all matters pertain- 
ing to the improved health of the com- 
munity? Better sanitation is needed, a 
purer milk supply, industrial conditions 
where the workers are not consigned to 
premature death. Street cars and pub- 
lic buildings of all kinds should have 
purer air. All such features have a di- 
rect bearing on life insurance. The life 
agents could well become educational 
missionaries in this direction. They 
could accomplish much with their city 
Officials by giving their influence and 
reduce the load of persons being car- 
ried. As Dr. Evans pointed out, there 
are two classes in the community, those 
that carry and those being carried. 
Where men, women and children are 
stricken with preventable disease, in 
many cases they add to the number be- 
ing carried. 

Dr. Evans has sounded a new note 
to the life insurance field. While two 
or three companies have taken up the 














health conservation propaganda, there 
has not been a general call to arms. 
Here is the opportunity for life men to 
enter a larger public service and to add 
to the work they are now so ably 
carrying on. 





COMMUNITY CREDIT 

Tue fire insurance schedules, so far 
as we know, give no credit in the rate 
for communities that are particularly 
careful as to the fire hazard. Take 
towns or settlements largely comprised 
of Germans and the fire loss is low in 
comparison with those peopled by 
other nationalities. In such sections 
the training received in the old tountry 
where restrictions as to fire are severe 
and the penalties for carelessness 
heavy, is carried to their new home. 

Take for example the _ socalled 
“Dutch Belt” in Illinois in the neigh- 
borhood of Belleville. That section is 
one of the most profitable to the in- 
surance companies in the west because 
of the character of the people and their 
solicitous regard of the fire hazard. It 
might be argued that if a community 
should be given a credit, the same 
might apply to any town that has a 
good fire record or even an individual. 
The loss record of many towns being 
favorable is largely a matter of sheer 
good luck. An inspector could go 
through the town and point out many 
hazardous conditions. In certain com- 
munities, however, the long continued 
experience should count for something 
if the favorable loss is really due to 
the constant vigilance of the people. 

If on the other hand there is a care- 
lessness about the fire hazard, if ordi- 
nances are not in force or enforced, 
that tend to reduce fire loss, such com- 
munities should be penalized. 

The “Dutch Belt” in Illinois, we are 
told, gets as low a rate as is granted 
in Illinois. This, however, does not 
give the people of that section any 
recognition of the Old World care as 
to fire that they evince in their vicinity. 
We believe in some rate recognition of 
what may be termed the “community 
hazard.” 


GETTING AT THE ROOT 
THE business of fire insurance com- 
panies is to distribute the fire loss. 
Now much is being said about the cost 
of distribution being too great. The 
primary trouble is that the amount 
to be distributed is too great. The lop- 
ping of a few percent of agents’ com- 
missions and the saving of a few per- 
cent in other directions would be only 
a drop in the bucket in reducing rates. 
What is needed is to cut half or more 
off the loss ratio. That would cause 
a reduction worth while. That is a 

work which is up to the public. 








TEXAS IS “COMPETENT” 


Texas is working out the problem of 
insurance legislation for itself, and thus 
it is proving that the insurance men 
who insisted that the states were in- 
competent to deal with insurance prob- 
lems jumped too soon to their conclu- 
sion.—Daily newspaper. 

THERE will be some real trouble when 
an “incompetent” state tackles the 
problem. 





“THE success of an agency depends 
upon the man behind it.” 





Personal Side of the 
Insurance Business 


Louis M. Wise, formerly connected 
with the western department of the 
Hanover Fire, and later in the life busi- 
ness in various capacities, has gone to 
New York where he is interested in 
real estate transactions. He is asso- 
ciated with the company of which 
Gage E. Tarbell is at the head. 





John B. Moissant the Chicago aviator 
who made the remarkable flight across 
the English Channel in a monoplane, 
with a passenger, in a daring attempt 
to fly from Paris to London, is a 
cousin of Shirley E. Moissant, the 
Kankakee, IIl., local agent, and sec- 
retary of the Illinois Local Agents’ As- 
sociation. 


Mrs. Charles A. Keith of Evanston, 
Ill., has issued invitations for the mar- 
riage of her daughter, Lunette, to Ray 
Eugene Hiscox, Wisconsin state agent 
of the National Fire of Hartford. The 
ceremony will be in St. Luke’s Chapel, 
Evanston, at high noon on Sept. 3. 
Miss Keith is the daughter of the late 
C. A. Keith, who was Wisconsin state 
agent of the National. C. C. Clark of 
the Spring Garden in Wisconsin is to 
be an usher. 

Agency Superintendent H. Kent Mil- 
ler of the Hawkeye Fire of Des Moines, 
who was badly hurt recently, when 
struck by an automobile, is back at his 
desk, but is still “hobbling” as a result 
of the injuries. 


One of the quietest and most un- 
pretentious visitors in the east and 
middle west this summer was George 
I. Cochran, president of the Pacific 
Mutual Life. Quite unassuming, cour- 
teous and affable, Mr. Cochran makes 
many friends. The head of the largest 


life company west of the Rocky Moun- 


tains is one of those personalities that 
grows upon one with further acquaint- 
ance. While at first sight those who 
meet him would not realize that he is 
the man of affairs he is on the coast, 
yet when he begins to talk in his 
humorous and convincing way, one 
realizes intuitively that he is facing a 
keen and clear headed executive whose 
plans have extended far beyond those 
of the ordinary life president. Mr. Coch- 
ran is very versatile. He has been suc- 
cessful as a lawyer, as a director of big 
public service corporations as well as 
an organizer of many smaller compa- 
nies. He understands the life insur- 
ance business from A to Z and is much 
interested in the problems which crop 
out from time to time. He is an en- 
thusiast ovet the progress and future 
of the far west and though an easterner 
by early training and birth he is very 
fond of talking of the success of the 
Pacific slope, and its abundance of 
natural resources. Democratic to the 
last degree, he meets all kinds of men 
with the same unfailing courtesy and 
tact. 


Ben Dudley, of the well known 
Louisville agency of Carpenter & Dud- 
ley, is enjoying his vacation in Scotland. 
He is a golf fiend, and has along a full 
collection of clubs. He recently post- 
carded a friend that he intended to fol- 
low Carnegie’s example and bat a few 
around Edinburgh’s links tefore he 
comes home. 


John W. Brooks, formerly vice-presi- 
dent of the Peoples National Fire, is 
now located in Brooklyn, where he is 
connected with the sales department of 
a California mineral water. 

There are not many men who can 
look back on forty-eight years of suc- 
cess in the fire insurance business, espe- 
cially among fire insurance presidents, 
but such is the case with President A. 
W. Damon of the Springfield Fire & 
Marine, who mentioned the other day 
in a most casual manner, that there was 





Proper Attitude of Agents 
Toward Competitors 


———+ 


At the agents convention of the 
Northwestern National Life at Minne- 
apolis in July, G. W. Marnie of Minne- 
sota read the following paper on “Our 
Attitude Toward Compeitors: 


We often hear the expression “Compe- 
tion is the life of trade.” This is true 
in the business of life insurance as well 
as in other lines of business, and in my 
solicitation I would prefer the competitor 
to precede me, the education which he 
gives being helpful in the closing of the 
case for my company. Fair competition 
will not hurt us, and unfair competition 
usually means business that will not re- 
main on the books of the unfair com- 
petitor. 

Every life insurance agent who has 
occasion to travel knows the value of 
competition in the railroad business. We 
find the better and more comfortable ac- 
commodations where more than one rail- 
road handles the business. The same is 
true in the hotel business, the better 


conveniences beng afforded where compe-- 


tition is in force. 
. = 


Success in life insurance is 90 percent 


salesmanship, and that salesmanship is 
not to be disturbed by competition, for 
the most successful agents meet compe- 
tition least. 

Nothing is gained in soliciting a pros- 
pect in speaking of our competitors or 
in emphasising any of their strong or 
weak points. Such a line of conversation 
in many cases only voids the opportunity 
for writing the application. To criticise 
our competitor very often antagonizes 
the prospect against all companies. Then, 
too, we waste time in our references to 
competing companies, for instead we 
should be receiving the prospects best 
undivided attention as we enlarge upon 
and emphasize firmly the strong points 
of our own company. To speak of a com- 
peting company or dwell upon an fea- 
tures of its policies is diverting the at- 
tention of our prospect when we desire 
the utmost concentration to the merits 
of our own company. To present the 
merits of Northwestern National is posi- 
tive canvassing; to criticise our competi- 
tor is negative canvassing. 


When we find a competitor working 
upon a case it is useless to spend much 
time upon that case, for there are plenty 


(CONTINUED ON PAGE 29) 








no news that he thought of but he cele- 
brated this month his 48th anniversary 
of entering the business. President 
Damon, among his other interests at 
the present time, is president of the 
National Board. He is a busy man 
without a doubt, as he has active 
charge of the handling of the financial 
matters connected with the company 
and that is saying a good deal in itself. 
It takes a level head these days to run 
that end of the business. President 
Damon is to be congratulated on his 
success in the business which is un- 
questioned, and the knowledge that he 
is prepared for still greater achieve- 
ments. 

The air of the Berkshire hills is un- 
doubtedly conducive to longevity but 
that is not all which keeps President 
Hull of the Berkshire Life in robust 
health—it is undoubtedly his kindly and 
genial disposition as well. Mr. Hull 
although he has been active in his com- 
pan’s work for many years is still 
hale and hearty and says that he does 
not feel old, certainly when he can 
walk four and five miles a day and not 
feel it. President Hull belongs to the 
old school of life insurance men of 
whom unhappily many are passing, so 
that the type is likely too soon to be- 
come an unfamiliar one. The days of 
high pressure methods and policy frills 
did not exist in the early days of life 
underwriting, neither was there any 
such supervision by the insurance de- 
partment. The man got his policy to 
insure his life then and not for a con- 
venient savings bank to protect him- 
self against old age. The Berkshire 
Life, under President Hull’s guidance, 
has for years been operated on a con- 
servative basis and although there has 
not been the amount of business put in 
force that some company’s books have 
shown, nevertheless the business has 
been good business and the company 
has paid its losses unflinchingly. Presi- 
dent Hull’s quiet and genial way has 
been a success. 
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CLOSE OF THECONVENTION 


a gift that will be prized accompanied 
by a letter. One year he gave hand- 
some metallic 


match boxes, each 


HATTON ELECTED PRESIDENT | marked with the facsimile of ‘the re- 





Equitable of Iowa Agents Crowd Their 
Meeting Full of Valuable Papers 
and Discussions 





The second annual meeting of the : 
Equitable Life of Iowa Agency Asso- | 
ciation came to a close with a banquet ; 


at the Auditorium hotel, Chicago, last | 


Thursday night. It had been an ex- | 
ceptionally profitable meeting. The | 
agents had come from various parts 


of the country at their own expense | 


to learn something which would be of 
advantage to them in their business. | 
With this end in view the program had 
been so packed with numbers that it 
required constant pressure from the 
president to cover the entire program 
in the four long sessions of Wednes- 
day and Thursday. 

The executive committee chose Chi- 
cago as the place to hold the next an- 
nual convention, and this was approved 
at Thursday morning’s session. It is a 
central point and convenient to all. 

Hatton is New President 

Officers were elected as follows: 


President—C. H. Hatton, Wichita, Kan. 
First Vice-President—R. G. Slifer, Phil- 
adelphia. 


a Vice-President—R. J. Fry, St. 
u 


Paul. 
Secretary—T. P. Hutton, Sioux City, 
Iowa. 


Treasurer—C. B. Merrell, Cleveland. 

Executive Committee—G. W. Farley, 
Toledo; E. L. Isaacs, St. Louis; H. H. 
Loughridge, Lincoln, Neb.; J. L. Marsden, 
Fairmount, Minn.; RL. Pifer, South Bend, 
i James Van ‘Wagoner, Pontiac, aa 

ie * Flattery, Wooster, Ohio; 
Cannon, Davenport, Iowa. 

F. C. Crowell of Des Moines elabor- 
ated on the office system his firm em- 
ploys for prospects. The names are 
first alphabetically arranged, being 
taken from the city directory or other 
sources. After the first canvass, the 
insurable and favorable prospects are 
put into another case, with such data 
as was secured on the first round. A 
third filing case contains the names of 
present policyholders, who are likely 
prospects for more insurance. All 
literature is sent to the home address 
of the prospect, the thought being that 
the average man will pay more atten- 
tion to it there than if sent to his of- 
fice. Work after all is the main factor 
in any system. An agency may have 
the finest system and yet if there is 
not the work to utilize its benefits it 
had better be thrown away. 

Advice by Mr. Browne 

Actuary Nollen read a letter from 
Chief Examiner of Applications J. A. 
Browne. He advised the agents to get 
a clear idea of what constitutes insur- 
able interest, and give some thought to 
it. He said ‘that the agents should fol- 
low all the rules laid down by the com- 
pany because they can not be overruled 
by the examiner. It is no use to “try” 
the company by attempting to “put one 
over,” he remarked. The agent, added 
Mr. Browne, thinks he has a case that 
is the exception to the rule. He must 
remember, however, that he is dealing 
with an individual while the examiner 
deals with a class. The company has 
had a certain experience on a class, or 
mortality statistics show a certain ex- 
perience. The company is not willing 
to waive the rule for a class in favor 
of a single individual. 

Local Agents’ Advertising 

At the afternoon session Mr. Aldrich 
made a further brief talk on local 
agents’ advertising and called tpon 
Mr. Isaacs of St. Louis, who has had 
considerable experience in this line. Mr. 
Isaacs has tried safety matches, pay 
envelopes, puzzles and other advertis- 
ing schemes, all of which he believes to 
be good. At Christnas he remembers 
a number of his best policyholders with 





cipients’ signature, and of course with- 
out any advertising. : 
Walter St. John of Des Moines again 


te up the subject of a bureau for 


the exchange of information among 
| members. After discussion the secre- 
tary of the association was authorized 
{to use funds of the organization to 
send such information to members. 

. A. Smith read a paper on the 
:“Moral and Commercial Value of the 
| Aggressive Spirit.” 

Riley on “How to Hold Business” 

T. Riley of Burlington, Iowa, read 

ja brief paper on “How to Hold Busi- 
'ness.” Mr. Riley has been with the 
| company eighteen years and still has 
on his books 80 per cent of all the 
business he ever placed there, so he 
certainly is competent to speak on this 
subject. He said the foundation of 
persistency is laid when the business is 
| written. Policies written on strangers 
| or taken on the spur of the moment 
| are the ones most likely to lapse. He 
|takes much care in delivering policies 
personally, as the policy delivered 
right is almost sure to stick. He calls 
on his policyholders frequently and is 
especially careful to call two or three 
weeks before the premium is due and 
by a little talk overcome any inclina- 
tion to let the policy lapse. One aid 
to persistency is to have the policy fit 
the policyholder. An agent would bet- 
ter sacrifice some commission than to 
sell a contract not suited to the policy- 
holders’ needs. In this connection Mr. 
Riley does not believe in loading young 
men up with short-term, high-premium 
endowments, which they are likely to 
find too costly to keep up. 
Stock and Mutual Plans Compared 

Secretary Cummins read a_ very 
thoughtful and fair paper on “Stock 
and Mutual Plans Compared.” His ob- 
ject was not to attack any other com- 
pany nor to stir up controversy, but 
to enable the agents to meet arguments 
put forth by the mutual people. Ev- 
ery little while a new agent writes to 
the home office that some mutual agent 
has stated that in a mutual company 
the policyholders own the surplus 
while in a stock company the surplus 
belongs to the stockholders and they 
can divide it. Sometimes it is added 
that they probably will do so. Unless 
answered, these assertions are likely to 
floor the new agent. 

Members Not in Actual Control 

Mr. Cummins took up two proposi- 
tions: First, in a mutual company the 
policyholders are the company; sec- 
ond, in a mutual the surplus belongs 
to the policyholders. 

While legally the policyholders do 
control the company, he said, in prac- 
tice they do not. It is better for any 
company to have a continuing man- 
agement. In order to bring this about 
the directors of mutual companies each 
year have to play the farce of having a 
policyholders’ meeting, which very few 
attend, while in reality the directors 
themselves dictate who shall be of their 
number. He has no complaint to make 
of the mutuals if their representatives 
would not magnify this small degree of 
mutuality and use it against stock com- 
panies, making prospects believe that as 
policyholders they would actually have 
a voice in the control of the company. 

Ownership of Surplus 

As to ownership of surplus, Mr. 
Cummins said that in law the policy- 
holders do own it, but in practice this 
ownership amounts to nothing. Every 
good management, stock or mutual, 
adds to the surplus as the business 
grows. The policyholder never gets 
any part of the surplus the company 
had when he joined it. That remains 
as surplus and is added to, while he 
gets his share of the current savings. 








To illustrate this he presented figures 
of the Mutual Benefit, one of the best 
mutual companies, showing that in only 
five out of twenty years previous to 
the end of 1908 had the company paid 
out in dividends all of its surplus earn- 
ings for the year. The old surplus in 
the company at the beginning of the 
period remained there and increased 
nearly every year. In any well-managed 
company this is what will continue to 
occur unless time shall develop some 
satisfactory plan by which safety and 
confidence can be maintained other- 
wise than by the maintenance of a sur- 
plus. The prospect who is made to be- 
lieve that he will ever receive any of 
the surplus on hand when he becomes 
a policyholder is deceived. 
Questions of Company Practice 

In answering various questions in the 
question box, Secretary Nollen said that 
the company does not require payment 
of interest on policy loans in advance, 
unless the policyholder desires to bor- 
row ‘up to the full loan value at the 
end of the year. He said that divi- 
dends are lower on some of the policies 
issued since 1908 than on similar ones 
issued earlier, because the company 
formerly computed dividends on a per- 
centage plan, but on policies issued 
since 1908 had used the contribution 
plan. Dividends are sometimes slightly 
smaller than on similar policies the 
previous year because of readjustment 
of the dividend scale. 

Partnership Policies 

Mr. Nollen said the company does 
not issue a joint life policy, as there 
is no real, honest demand for it. Even 
the companies which do much partner- 
ship insurance urge their agents to 
have each partner written under a 
separate policy. Mr. Cummins ex- 
plained that in partnership insurance 
the company desires to have the policy 
of each partner written in favor of 
himself. Then he may assign it to the 
other partner or the firm or corpora- 
tion as they agree. This is done because 
of the peculiar wording of the Equit- 
able’s policy. 

Agency Superintendent E. A. Helm 
gave a short talk on how to meet the 
competition of the Metropolitan’s low- 
rated $5,000 policy. 

Considerable discussion of having 
short-term rates collectible with the 
first premium, in order to bring the 
anniversary of the policy on a certain 
date, brought out the fact that some of 
the agents very much desire the com- 
pany publish such rates. Nobody has 
yet convinced President Kirk that this 
ought to be done, however. Several 
agents said that such a rate would 
have enabled them to get business in 
competition. Mr. Slifer of Philadelphia 
favors the companys’ present plan of 
accepting a fractional premium when 
desired. For example, a policyholder 
may pay a first premium covering four 
months on a twenty-payment life con- 
tract in order to bring the due date to 
the right time, then pay annual pre- 
miums for nineteen years, and then pay 
an eight months’ premium. Thus he 
gets all the benefit of having premiums 
come due when he desires, without 
having to pay for four months of term 
insurance at the start. 

Will Pay Monthly Installments 

Replying to the question whether it 
would not be desirable for the com- 
pany to issue policies payable in 
monthly installments, Secretary Cum- 
mins announced that the executive com- 
mittee had agreed to grant this privi- 
lege when it was requested. 

H. C. Finch, of Northwood, Iowa, 
discussed the best method of meeting 
fraternal competition. He said the 
fraternals had been the best friend of 
the old-line companies in educating the 
people to take life insurance. After a 
little serious talk Mr. Finch convulsed 
the crowd by telling his experience in 
welcoming a Modern Woodmen picnic 
in his town and reciting the speech he 
had made—an eloquent collection of 
platitudes about duty as husbands and 
fathers and the like, ending with a 





somewhat hidden slam about good pro- 
tection. 


Meeting Competition 
Mr. Riley meets the competition of 
the Bankers Life of Des Moines on 
the ground of the insufficiency of its 
rates. The lowa insurance report was 
cited to show that last year it failed 


‘to collect enough in Iowa to pay its 


death losses there. It was pointed out 
that as that is the oldest state in the 
company’s field age is beginning to 
show on the mortality and the infer- 
ence was drawn that this will occur in 
other states. 

Mr. Aldrich meets competition of 
nonparticipating companies by showing 
the record of two policies taken by him 
for the same amount in the same year, 
one on each plan. The participating 
has proved the cheaper already. 

Banquet Thursday Night 

About seventy persons were guests 
of the company at the banquet at the 
Auditorium hotel on Thursday evening. 
G. W. Farley, the retiring president of 
the association, presided as toastmaster. 
A number not announced on the toast 
list was the presentation by » I 
Crowe, on behalf of the association, of 
a very handsome traveling bag to H. W. 
Stanley, whose efficient work as acting 
secretary has been largely instrumental 
in bringing success to the organization 
and to this meeting. Mr. Stanley’s re- 
sponse was brief and appropriate. 

A. G. Suter, general agent at Chi- 
acgo, extended greetings and a welcome 
to the city. 

Dr. Evans’ Splendid Speech 

Dr. W. A. Evans, health commis- 
sioner of Chicago, whose wonderful 
work in reducing the city’s mortality 
and disease, has brought fame to him- 
self and to Chicago, delivered a mag- 
nificent address. He traced briefly the 
city’s health history from the time when 
its mortality was the highest to any 
large city in the world except Alexan- 
dria, Egypt, to the present, when it 
has the lowest death rate of any im- 
portant city in the world. 

The average length of life has been 
practically doubled, partly by the 
great immigration of healthy young 
people from Europe. By means of 
charts Dr. Evans illustrated the beating 
back and practical elimination of some” 
of the diseases, such as malaria, which 
originally were fruitful causes of mor- 
tality. From 1850 to 1860 of the twelve 
chief causes of death in Chicago, nine 
were preventable diseases. This num- 
ber was reduced to five from 1900 to 
1910. Of these five, three were sum- 
mer complaint in children, tuberculosis 
and pneumonia. 

Dr. Evans made a strong appeal to 
his hearers as citizens and life insurance 
men to use their influence to stamp out 
the preventable causes of death in 
cities. He sees no reason why the life 
insurance companies and their repre- 
sentatives should not assume the same 
attitude on this question as the fire in- 
surance companies do when there is de- 
terioration in the fire protection or 
fire department of a city. 

On behalf of the company Secretary 
Cummins extended its welcome to its 
guests in a brief speech overflowing 
with kindliness and hospitality. 

Value of Associations 

Jules Girardin, manager of the 
Phoenix Mutual Life, spoke in his dual 
capacity as president of the Life Under- 
writers’ Association and ex-president 
of the General Managers’ Association 
of the Phoenix Mutual Life. His re- 
marks were received with especial fa- 
vor, as he told the association so much 
that was valuable to it, learned in his 
six years’ experience with his own asso- 
ciation. 

After referring to the change in senti- 
ment which resulted in the representa- 
tive of a competing company being a 
guest at a purely company banquet, he 
said that an agency association is val- 
uable only as it is loyal to the com- 
pany it represents. The association 
should relieve the executive officers of 
care concerning the production of new 
business and the conservation of old, 
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leaving them free to perform their 
executive duties at the home office. 
What Phoenix Association Did 
The Phoenix Mutual association, he 
declared, had been of service to the 
company, the policyholders and the 
agents in assisting in the remodeling 


of the company’s policies several years 


ago. Within a few days its executive 
committee had again been in consulta- 
tion with the home office on the same 
subject. Wiien the Armstrong law was 
passed, the Phoenix Mutual was the 
first company whose general agents all 
signed their new contracts. This was 
done through the association. 

When the Armstrong law was 
amended so as to permit companies to 
give five extra renewals, the Phoenix 
Mutual decided to give these only where 
the efficiency of the general agents 
warranted it. The association co- 
operated with the home office in work- 
ing out a plan which has reduced lapses 
and surrenders 50 per cent in the past 
year. 

Question Box Most Valuable 

In the Phoenix Mutual association 
the most valuable feature of the meet- 
ings is the question box. Questions are 
presented some time in advance. Most 
of them are for the actuary or some 
other officer of the company to an- 
swer. At the meeting the questions 
and answers manifolded are presented 
and each member can preserve the rec- 
ord. Mr. Girardin said the association 
had done more for the Phoenix Mutual 
in six years thah any other agency had 
done in any twelve years. 

A very valuable service to members 
rendered by the Phoenix Mutual asso- 
ciation is in interchange of information. 
Each member, as he secures informa- 
tion of value, sends to the editor of the 
company paper, who has it manifolded 
and sent out to each manager as a con- 
fidential bulletin, and these bulletins 
are preserved in binder files. 

Mr. Girardin touched upon the value 
to agents of the national and local life 
underwriters’ associations and urged 
each of his hearers to join his local 
association, if not already a member, 
or organize one if none existed in his 
place of residence. 

. Speech by E. L. Isaacs 

Colonel Wm. Lightfoot Visscher of 
the Press Club of Chicago, famous as a 
story teller and entertainer, gave the 
assemblage a period of solid fun. He 
was followed by Harry N. Tolles of 
the Sheldon School, who told some 
good stories to illustrate some sound 
advice. 

The last speaker was E. L. Isaacs, 
general agent of the Equitable at St. 
Louis, the youngest: member of the as- 
sociation, for he has been with the 
company but a few weeks. Mr. Isaacs 
made a short, but finished speech, some 
in prose and some in verse, and largely 
devoted to praise of the Equitable of 





Iowa, as a square, fair company, with 
a good past, a good present and good 
prospects for the future. With a few 
fitting remarks by the toastmaster, the 
Farley administration came to an end. 

President Hatton recognizes that Mr. 
Farley has set a fast pace for him, but 
already he is making plans to keep it 
up. He watched Mr. Girardin’s speech 
for points that will be of value to him 
during the coming year. As chairman 
of the entertainment committee at this 
meeting, he has proven his efficiency 
and the association evidently knew very 
well what it was doing when it thrust 
upon him larger responsibilities. 


RULES AS TO FRANKLIN LIFE 








Michigan Department Holds Recent 
Merger and Change to Stock Basis, 
Makes New Corporation 


The Franklin Life of Springfield, IIl., 
has been notified by the Michigan de- 
partment that when it merged with the 
La Salle Life and changed from a mu- 
tual to a stock basis, it lost its cor- 
porate identity and became an entirely 
new corporation with a charter differ- 
ing materially from the one under 
which the old company had been au- 
thorized to transact business in Michi- 
gan. For this reason the Michigan 
commissioner holds, and in this ruling 
he is sustained by the attorney general 
of the state, that the authority of the 
Franklin Life to transact business in 
Michigan terminated when the merger 
was effected and that it now is out of 
the state with no authority to transact 
business therein. It must apply for ad- 
mission as a new company. 








Loomis Goes With Travelers 

Roy E. Loomis of Bowling Green, 
Ohio, who has been conducting a gen- 
eral agency, representing the John Han- 
cock in the life department and the 
Great Eastern in the casualty depart- 
ment, has sold his fire business to B. 
C. Eberly of that city and connected 
himself with the Travelers, in both life 
and accident departments, and will de- 
vote all time to life and casualty lines. 

Mr. Loomis is a very capable man, 
has built up a large business in his 
locality, and the Travelers is to be con- 
gratulated in securing him. 





A. O. U. W. Rates Too Low 

Actuary H. L. Phillips has made a 
report to Commissioner Hartigan of 
Minnesota, declaring that the rates of 
the A. O. U. W. of that state are still 
too low. The order started with a flat 
assessment of 50 cents per member, re- 
gardless of age, but two years ago 
adopted a level premium plan with 
what were supposed to be adequate 
rates. The actuary finds that the sur- 
plus is decreasing, even under the new 
rates. 
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The Great Western Life Insurance Co. 


Kansas City, Missouri, U. S. A. 


GEO. STEVENSON, JR., President 
JAMES CHAPPELLE, Secretary 
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Desirable Territory Available to Keen, Active, Reli- 
able Solicitors. 


Liberal Commissions. 


Thoroughly Up-to-Date Policies. 


Correspondence Direct With the Company Solicited. 














A GIANT IN THE SOUTH 


ITS NAME IS A SYNONYM OF STRENGTH 


Operating under the Compulsory Reserve Deposit Law 
of the State of Kentucky. 





Men of character and ability wanted to whom we can offer good 
Commissions and Territory. 


CITIZENS NATIONAL LIFE INSURANCE COMPANY 


LOUISVILLE, KY. 
W. H. GREGORY, President. 





Most agents take a vacation during a part of 
the Summer months. . The agents of the Phila- 
delphia Life, having the advantage of a direct 
contract with the Company, can generally be 
placed in territory where they may enjoy a 
vacation and at the same time have the advantage 
of writing business and making money. Write 
Perry to-day for contract. 


COMMERCIAL LIFE INSURANCE COMPANY 


Incorporated Under the Laws ef Iilineis 


BONE OFFICE: Good, steady producers can ob- 
First National Ban k Bldg. tain liberal contracts direct with 
Haro_tp Dyrenrortu, President the Company. 
The Very Name THE OHIO STATE LIFE 
See ee caren See oar 
pany’s funds thru the administration of the Ohio department, 


recognized as the very best in the country. The business 
getter will appreciate the advantages. 











To the agent contemplating a permanent connection, address 


THE COMPANY, - Columbus, Ohio 
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RECENT LIFE DECISIONS premiums not yet collected by the com- 


pany. 
Judgment of the court below reversed, 


RULES ON AGENCY CONTRACT wy bo Srut. Life va. Frank et al., 92 
N. E. Rep. (Ind.) 183. 
Board Contract Enforced 
In the second case reported it was 
held that forfeiture of a policy will not 
be permitted when the company has 
funds applicable to the payment of 
The Chicago Insurance Green Bag} premium. The company issued a $10,- 
cites a case involving an agency con-| 900 policy to insured and in connec- 
tract in which the Indiana appellate | tion therewith made him a member of 
court holds that agents must report|a department known as Inspection 
and remit. A general agency contract | and Information,” and as compensation 
provided as compensation a percentage agreed to pay insured 40 cents on each 
of the first year’s premium and a re- | $1,000 of premiums each year on busi- 
newal on participating business in case | ness written in Kentucky for a period 
there was in force $100,000, and that | of 10 years. The contract required that 
any failure or neglect to report or pay | the amount of the compensation be ap- 
over on demand any money belonging | portioned in January of each year. and 
to the company should terminate the | be applied in reduction of the premiums 
agency and also that for reasonable |on the policy. The terms of the con- 
cause either party may terminate the | tract were complied with on both sides 
agreement on 30 days’ notice. Sub- until the company desired the insured 
sequently the agent was appointed col- | to change his form of policy. This he 
lector for the state on a percentage | refused to do. Thereafter it neglected 
basis. The original contract was again | to serve him with notice of the time of 
modified and limited to certain coun- | payment of premium and failed to re- 
ties only. During the performance of | port the compensation under the con- 
this agreement, it was cancelled by the | tract. 
company for refusal on part of the J 
agent to report and remit funds in his | _ In consequence, the policy lapsed and 
hands belonging to the company. In| insured was so notified. He then filed 
the suit, the agent filed a counter claim | 2 mandatory injunction suit asking the 
and that the company wrongfully re- | court to compel the reinstatement of 
voked his authority and claimed dam- his policy.and an accounting under the 
ages for the breach thereof. contract. The lower court granted 
Decision of Lower Court Reversed such injunction, which the Court of 
In the lower court there was judg- Appeals of Kentucky affirmed, saying 


° in part: 

ment for the agent, which the appellate 
: Where it has been the uniform custom 
court of Indiana reversed and ordered of an ineurance company to apply com- 
a new trial, saying in part: pensation due the insured to the yo 
Instead of making his report, and stat- | of the premium on his policy and the in- 
ing therein his account with the company sured has notified the company that he 
as he claimed it should be, he drew from did not desire to change the form of his 
the bank the funds against which he had | Policy, but intended to, and would keep it 
drawn a $750 check, in favor of the com- | i? force, although such notice was given 
pany in payment of funds which confes- three months before the time the premium 
sedly he had in his hands belonging to the _ a poe ple ag oe 
company, and this for the express purpose oustematy notice of the time when his 
of preventing the company from obtaining premium was due and the amount there- 
that which was its own, and keeping the | o5¢ ana the company has in its hands as 
company’s money in his own pocket. Good | compensation due to the insured, and 
Se tae eee ie tie tie in on nae which it has theretofore credited on his 


of his principal, regardless of the con- 





Another Case Upholds a Board Con- 
tract and States Policy Can Not 
be Forfeited 





Must Reinstate the Policy 


premium, more than enough to pay either 


a quarterly or semi-annual premium, and 
tract, required, when demand was made 0n | ajmost enough to pay the premium for 


him by his principal for a report that he | the whole year, a forfeiture should not 

should make a full and complete —— be upheld. 

to it showing the amount, if anything, due 

the principal, and to accompany his report, Company Had the Money 

when so demanded, with the cash bal- As appellant had the money in its hands, 
and it was its duty to credit that money 


ance due the principal. p. : a lant an 4 
on e premium due, appellant w no 
Discharge Warranted be permitted to forfeit the policy because 





Had Frankel done this, and then have | of jts failure to do that which ought to 
been, without cause discharged, there | have been done. While it may be true 
would have been grounds to say that his that, in the absence of any custom or di- 
discharge was wrongful, and the company 

held liable for such damages as might be 

recovered for a breach of the contract; 

but, under the facts exhibited by the rec- WANTE 

ord, his discharge was fully warranted, 

and was not wrongful, and there could be 

no grounds for the recovery of any dam- | Men to sell stock in every state fora 
ages for a breach of contract, and the only ee 

recovery that he was entitled to was one, | Ten Million Dollar Company. Some- 
,not for a breach of the contract, but for ° i 

such as the contract gave him, and the thing absolutely new in insurance. 
court clearly erred in finding that there 

Was any sum due Frankel on account of Address, 405 Wyandotte Bid., Columbus, 0. 


THE COMMERCIAL LIFE INSURANCE COMPANY 


INDIANAPOLIS, INDIANA 
Albert J. Heliker, Presidemt 


WW’ AN’TE/D—MEN WHO CAN SHOW RECORD AS PERSONAL PRO- 
DUCERS. EXTRA INDUCEMENTS FOR RIGHT PARTIES. 


Edward R. Millett, Supt. of Agents, Home Office 


OHIO 


What Better 


Than a General Agency with a Direct Renewal Contract for a Growing 
Company in Its Home State? 


ALL OHIO COMPANIES ARE GOOD 
7 ’ ’ . ’ a 
[he Columbia Life of Cincinnati 
Is One of the Best. Writes Health and Accident, Too. Address 


Dr. F. G. CROSS, President 
. CINCINNATI 











Incorporated as a Stock Company by the State of Illinois 





COMPANY 


HOME OFFICE 
Fifth Floor, Tacoma Building, Chicago 


The ONLY Life Insurance Company operating through BANKS OF DEPOSIT 
which prepares the field for you—MR. AGENT. 


WHY don’t you write the Company AT ONCE? 


Union Life Insurance Co. 


OF CHICAGO 
HOME OFFICE 
FIFTH FLOOR CHICAGO SAVINGS BANK BUILDING 
S. W. Corner State and Madison Streets 
Live Men of Ability can secure the best contracts offered by any 
sound, conservative company to men who can deliver the goods. 


For GENERAL AGENCY Address, THE HOME OFFICE 
CAPITAL $100,000.00 Y oO U MAY BE 


Satisfied to go on where you are, but that is because 
you are not in touch with Public Savings progress. Your 
future will begin when you write for information. 


PUBLIC SAVINGS INSURANCE CO., oF Ameaica 
HOME OFFICE: Indianapolis 


LIBERAL COMMISSIONS 


To Good Men in Indiana, Ohio, Michigan, Pennsylvania 














H. THOS. HEAD, Pres. 








Assets, January, 1910 . $ 381,275 
Surplus to Policyholders ° ° 198,530 
Insurance in Force ° ‘ 4,700,000 





FORT wane @ 
In OANA 


FORT WAYNE 


LINCOLN LIF IN DIANA 


GERMAN NATIONAL LIFE INSURANCE COMPANY 
CHICAGO 
Capital $500,000.00 


LEGAL RESERVE 
$100,000.00 Deposited With the State 


Agents Wanted. Contracts Direct With Company 


ADDRESS 
Vice-President and 


EDWARD G. BRAZIER vcr: 


Home Office, CHICAGO, ILL. 


The First National Life and 


Accident Insurance Company 
Of Pierre, South Dakota 


CHARLES L. HYDE . President 














Entered in South Dakota and Ohio, and will enter intervening 
territory as soon as suitable connections are assured 


Capital, : : : : : $250,000.00 


$100,000.00 deposited with the Insur- 
ance Depart ment of South Dakota 





Backed by the substantial interests of South Dakota 
Ohio Department, . . . 425 East Fourth Street, Cincinnati 
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rection or notice by the insured, that in- 
surance company is under no obligation 
to credit upon the premium any funds 
which it may have in its hands belonging 
to the insured, yet where the circum- 
stances are sufficient to show that the in- 
sured desired to continue his policy, and 
that the compensation should be so ap- 
plied, the company will not be heard to 
say that it did not so apply it, but elected 
to forfeit the policy. Judgment affirmed. 

Citizens Life vs. Boyle, 129 8. W. Rep. 
(Ky.) 308. 





BETTER OKLAHOMA OUTLOOK 


General Agents of the Northwestern 
Mutual See Splendid Conditions 
in the New State. 








Muskogee, Okla., Aug. 22—To the 
Editor:—In your edition of Aug. 11_we 
note the article headed “Business Dull 
in Oklahoma,” in which your corre- 
spondent states that a number of gen- 
eral agents have tendered their resig- 
nations and entered other professions, 
owing to the crop conditions and the 
inability to get bank cashiers to carry 
their paper and divide commissions. 

This statement does an injustice to 
Oklahoma in two respects. First, while 
it is true that in some portions of the 
state crop conditions are a little bad, 
taken as a whole the outlook is very 
promising for a big crop. In the 
southern and east central part of the 
state, the cotton crop will be enormous. 
it being estimated at a value of $70,- 
000,000. The July “Press Bulletin,” is- 
sued by the Oklahoma State Board of 
Agriculture, states that thirty-one 
counties in eastern Oklahoma contain 
1,800,000 acres of the corn crop, and 
that these thirty-one counties will pro- 
duce more corn this year than the en- 
tire state, produced last year. Inci- 
dentally, I might say that Muskogee is 
the center of this field, it being in the 
old Indian Territory part of the state, 
and everybody down here is anticipat- 
ing one of the most prosperous falls we 
have ever had in the state. 

Second, as to those agents who have 
had to quit the business, they must have 
represented the newer companies for 
we know of no agent who is a member 
of the Oklahoma Life Underwriters As- 
sociation (which comprises the man- 
agers and general agents of twenty- 
eight companies), who has been com- 
pelled to quit the field, but on the con- 
trary, as far as we have been able to 
learn, every one of these general agents 
report an increase over last year, this 
agency having at present reported 60 





percent more business for the first 
seven months in 1910 than. it did in 
the corresponding period of 1909, which 
would not indicate a falling off. 

The methods referred to in your cor- 
respondent’s letter of securing the serv- 
ices of bank officials, dividing commis- 
sions and discounting notes, is one not 
generally adopted by the representa- 
tive companies, but is generally used 
by high pressure, new institutions try- 
ing to get a foothold, as these methods 
are not in vogue with the older estab- 
lished agencies. 

We believe this field to be one of the 
best in the United States, especially the 
eastern end of the state, which is com- 
posed of practically all young men with 
plenty of push, who are rapidly building 
up the cities and populating the coun- 
try. 
It is true that money is a little scarce 
just at present as it is everywhere, but 
it is not fair to lay this condition to 
the crops, nor would we even charge it 
to the administration—they are having 
troubles of their own without having to 
be responsible for the financial condi- 
tion. 

We felt that you would be glad to 
be informed of the condition down here 
as seen from another viewpoint than 
your other correspondent, hence our 
letter. 

Yours truly, 
EmMERtT Bros., 
General Agents Northwestern 
Mutual Life. 





Await End of Litigation 

Officers of the Citizens’ National Life 
of Louisville stated this week that no 
action will be taken in regard to the 
taking over of the St. Louis National 
Life until all litigation in which that 
concern is involved is settled, apparent- 
ly meaning that the deal is off, at least 
for the present. 





Monthly Payment Plan 

The Pittsburg agency of the North- 
western Mutual Life, hovel S. Golds- 
bury, general agent, announces a 
monthly payment feature with all its 
policies exceeding $3,000 in amount. 
The plan provides for the issuance of 
the insurance in three policies whose 
premiums are payable in quarterly in- 
stallments. The first quarterly premium 
is payable upon date of insuring, the 
second, one month after, and, the third 
two months after. The second quarterly 
premium on the first policy then be- 
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the Middle West. 





ROBERT A. 


Attorney-at-Law 
84 Adams Street 


CHICAGO 


Accurate Inspections on Applicants, Agents, Examiners, Investigations of Claims 
Evidence Procured, Affidavits,};Depositions, etc. 


Adjustments and‘ Settlements. Personal fattention to confidential 


matters anywhere in the§{Middle West 
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My files contain 7,500 reports. 
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FIELD SUPERVISOR WANTED 


A high class western life com- 
pany wants a field supervisor 


for Illinois. Address 89-L, care 


The Western Underwriter. 


An Unusual Opportunity 


is offered by the 


Qld Colony Life Insurance Company 
Old Colony Bldg., Chicago 


to a good producer to take charge of an established general 
agency. For information apply to 


CHAS. H. JOHNSTON 


Supt. of Agencies 
Chicago’s Financial Giant 


Security Life Insurance Company 


OF AMERICA 
W. O. JOHNSON, President, Rookery Bidg., CHICAGO 


CAPITAL AND SURPLUS OVER $1,000,000 


For the Sells’ Ideal Agency with the 
Security Monthly Income Policy, address 


CHICAGO'S STRONGEST LIFE INSURANCE COMPANY 


If YOU are a salesman and 
can interest bankers in a live 
proposition where the banker 
can make money, 


Address 45-R. 


Care The Western Underwriter. 
THEY’ RE DOING IT! 


WHAT? 
Earning more money for less effort than ever before. 


w HO? 
The men selling the policies of the 


UNITED STATES ANNUITY & LIFE INSURANCE COMPANY 


McCormick Bullding, Chicago, Illinois 


WHY? 


Annual dividend policies registered with the State of Illinois. Expense 
of management limited. Liberal commissions. 
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comes due and so on throughout the 
year. This ingenious plan, it will be 
seen, permits a man to pay one-twelfth 
of the total yearly premium on his 
three policies each month. Policies 
may be taken out with the usual an- 
nual premium feature and the monthly 
plan as an option to fall back on in 
times of necessity. 





ILLINOIS LIFE CONVENTION 





Busy Outing of the $100,000 Club—List 
of Topics at Business Session 
of Agents 


The $100,000 Club of the Illinois Life 
held its annual convention last week at 
seeing and a night session to business. 
The sightseeing included automobile 
trips to Gloucester and Revere Beach, 
with luncheon at Turk’s Head Inn, 
Cape Ann, and to Lexington and Con- 
cord. 

Forty-three members attended the 
convention, and Vice-President R. W. 
Stevens and Assistant Manager of 
Agents K. B. Korrady were present 
from the home office. 

The officers for the coming year are 
Mark B. Lockyer, president; George W. 
Rhawn, first vice-president; Charles I. 
Westerfield, second vice-president; 
James C. Snow, third vice-president, 
and Karl B. Korrady, secretary. The 
headquarters were at the Hotel Lenox. 

The program for the business session 
was as follows: 

Reading of minutes of last regular an- 
nual meeting, Karl B. Korrady, club sec- 
retary; address, Melville S. Atwood, Jr. 
retiring president; president’s inaugura 
address, Mark B. Lockyer, of Lockyer & 
Rhawn, inc.; “Honos Habet Onus,” Guy M. 
Withers, manager, Kansas City agency; 
“The Farce of Mutuality,” James L. Fer- 
guson, general agent, Majestic agency, 
Chicago; “The Problem of Getting New 
Agents,” William B. Davis, general agent, 
southwestern department; “Intensive Cul- 
tivation of Territory,” Orman H. Gabel, 
manager, Corn Belt agency; “Guarantee 
vs. Promise,” Charles I. Westerfield, man- 
ager, Pittsburg agency; “ ‘Dividends’ a 
Misnomer,” Eugene C. Wharf, manager, 
eastern Illinois; “The Relationship of the 
Life Insurance Salesman to His Commun- 
ity,” Melville E. Dark, Bagby & Dark, 
managers; “The First Interview,’ James 
Cc. Snow, special representative, Majestic 
agency, and Mark H. Loomis, district 
manager, central Illinois; “Adaptability of 
Illinois Life Policies to All Classes,” Wal- 
lace B. Merrick, manager, South Central 
Illinois; “Meeting Competition,” Edward 
J. Hutchinson, district manager, eastern 
Illinois, and Fred W. Weston, superintend- 
ent Michigan agents; “Producers De- 
veloped to Agents Hired,” Thomas J. Hen- 
derson, agency manager, Michigan; “Why 
I Chose the Life Insurance Business,” 
George W. Harding, district manager, cen- 
tral Illinois; “To What Extent Is the Life 
Insurance Agent a Benefactor,” John W. 
(riggs, district manager, Missouri; 
“Breaking in New Agents,” Zach A. 
Barnes, Jr., Tumlin & Barnes, state man- 
agers, Georgia; “Satis Superque,” Otto H. 
Augustine, general agent, Central Illinois; 
“Forge to the Front,” J. C. Tumlin, Tum- 
lin & Barnes, state managers, Georgia; 
“Our Progress and Development,” R. W. 
Stevens, vice-president; general discussion 
of topics and five minute talks on field ex- 
periences; question box, in charge of K. 
— Korrady, assistant manager of agen- 
cies. 


Commonwealth Gets Started 
After the necessary examination, the 
Commonwealth Life of Omaha, has 
been issued a license by the Nebraska 
department. It has written a little up- 











wards of $250,000 of business, and has 
organized a corps of fourteen agents 
for Nebraska work. 





Preparing for Convention 
Secretary T. W. Blackburn of the 
American Life Convention, has been in 
Des Moines from Omaha making prep- 
parations for the national convention 
in Des Moines, Sept. 15-16 and 17. The 
Savery hotel will be headquarters and 
Mr. Blackburn states that he anticipates 
a successful gathering while he has re- 
ceived assurances that the attendance 
will be large. 





LINCOLN LIFE’S CONVENTION 


Many Interesting Topics Discussed at 
Busy Sessions of Agents’ Club— 
List of Speakers 








The annual convention of the Lin- 
coln National Life Club was held at 
the home office at Fort Wayne, Ind., 
last week. It was the most enthusiastic 
meeting in the history of the club, 
forty-eight agents being present. 

H. Ingham and W. C. Bishop 
were installed as president and vice- 
president respectively, they having paid 
for the largest amount of business dur- 
ing the year. ; 

The address on ‘Salesmanship,” by 
Arthur F. Shelden, president of the 
Shelden School of Scientific Salesman- 
ship, was one of the treats of_,the 
convention. This address was given 
in the evening and thrown open to the 
public. Over 300 traveling salesmen 
and business men of Ft. Wayne at- 
tended. ) ; 
Other speakers and their subjects 
were as follows: 

“Address of Welcome,” President Sam- 
uel M. Foster; “Aims of the Company,” 
Secretary Arthur F. Hall; “The Relation 
of the Medical Department to the Field,” 
Medical Director C. H. English, M. D.; 
“Ideals of Our Company,” W. H. Ingham; 
“Notes Taken by Life Insurance Agents, 
as Viewed by a Banker,” Theo. Wentz, 
vice-president German-American_National 
Bank; “Notes Taken by Life Insurance 
Agents, as Viewed by an Agent,” Jeffer- 
son D. Sims; “Importance of Properly 
Filling Out Application Blanks and Pink 
Slip Reports,” Allan Lawrie, manager 
policy department; ‘““Why Life Insurance 
Appeals to Me as a Profession,” Oswin F. 
Gilliom; “Some Legal Points,” D. B. 
Ninde, counsel for the company; “Follow- 
ing up My Policyholders for Additional 
Insurance and New Prospects,” W. C. 
Bishop, one of the old guard; “How I Se- 
cure My Prospects,” H. H. Bishop; “Why 
I Like to Train New Agents for the Lin- 
coln Life,” S. W. Straughn; “How and 
Why I Write Policies with High Pre- 
miums,” W. H. Ingham; “Why I Specialize 


on the Twenty-Pay Life,” R. P. Dryer; 





OLDEST IN AMERICA 


STRONGEST IN THE WORLD 


THE MUTUAL LIFE 


Insurance Company of New York 





Mutual Life Agents Make Most Money 
Because Mutual Life Policies Sell Most Freely 


rats adaree-* GEORGE T. DEXTER 


34 Nassau Street : : : : : : : 3? New York, N. Y. | 

















WE WANT 


TWO GENERAL ACENTS 


One for Northern Illinois and 
one for Southern Illinois. 


Splendid’Contracts for live men. 


Peoria Life Insurance Company 
Peoria, Ill. 








fhe Columbian National Life 
insurance Company 


of Boston, Massachusetts 


Ute, Accident and Health Insurance 


The Only Massachusetts 
Non-< Participating Company 


The New Columbian Policies are 
_— in Clearness and Liber- 


Good Contracts and Ter- 
ritory for Good Producers 























THE EQUITABLE LIFE OF IOWA 


offers, as helps to selling its policies, (which are liberal 
and up to date) 


Moderate Premiums, Highest Interest Earnings and 
Low Mortality Experience, resulting in 


LOWEST NET COST 


See Official reports or other publications 


A history of Conservative and Economical Management for more than Forty 
Years; Deposit of Full Reserve to Secure Policies, etc. 








These are effective helps with intelligent prospects. 





Separate Territories to Agents a=—<=<._«LONG CONTRACTS o—_ FAIR TERMS 
The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE CO. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 





PROOF OF PUBLIC CONFIDENCE 
This eee has more premium-paying business in force in the United Stater 
than any other Company, and for each of the last sixteen years has had more new 
insurance accepted and issued than any other Company in America. 
THE DAILY AVERAGE BUSINESS DURING 1909: 


456 per day in Number of Claims Paid. 6,535 per day in Number of Policies 
Placed and Paid for. 

$1,463,755 per day in New Insurance Placed and Paid for. $183,403.75 
per day in payments to Policyholders and addition to Reserve. $132,172.72 per day 
in Increase of Assets. 


Republic Life Insurance Company 


Kansas City, Missouri 
A. G. CRANE . . - President 


POLICIES GUARANTEED BY STATE DEPOSIT 
COVERING ENTIRE RESERVE VALUE 


High Class Managers Wanted 


in Missouri, Kansas and Oklahoma 
Attractive Compensation 





Address with full information 


J. S. Munsell, - - Supt. Agencies 


Sharp Bldg., Kansas City, Mo. 








Connecticut General Life 
Insurance Company, of Hartford 
- $8,800,000 


Superior Policies at Lowest Rstes. Write lorAgency 


Dr. H.C. Caster, - - Manager 


153 La Salle Street, - Chicago 


Assets over . . 








ARTHUR E. CHILDS, - - President 











A MESSAGE FROM THE 


MINNESOTA MUTUAL LIFE 


INSURANCE COMPANY 
Organized 1880 


ST. PAUL, MINN. 


The advertisements in this journal show that all companies “want agents.” In 
many cases the connection you desire, the position you can fill, is not open to you. 
Then, too, we have no way of knowing that you contemplate a ee that you are not 
entirely satisfied. Assuming that one company can pay as much for business as an- 
other, it depends, then, whether this Company is willing, for reasons of its own, to pay 
you more for certain work it wants done than will another company. If you will give 
us the high sign, we will be pleased to show you what we have to offer. Men of large 


caliber wanted in Michigan, [llinois, Nebraska, Missouri and Pennsylvania. 
Cc. P. WILLIAMS, Agency Manager, 




















St. Paul, Minnesote 
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“The Lincoln Life Club and Its Benefits | “The Fourth Floor of the New Build- 


to Our Agents,” Arthur F. Hall, secretary. 

The members were entertained with 
visits to various points of interest and 
a chicken dinner at the Kekionga Golf 
club. 


ing.” F. C. Sanborn of Boston, Mass., 
opened the discussion on this subject 
as Bostonians are supposed to be able 
to discuss anything from the rule of 
three to actuarial conclusions, better 
than anyone else. 

The question box, which was in 
charge of John F. Habbe of Indian- 
Agents. of the Massachusetts Mutual | apolis, was also included in Saturday’s 

Life Held Annual Meeting Last program. Then followed a business 
Friday and Saturday session. 
The social features of the gathering 

Springfield, Mass., August 22—(Spe-| were not neglected either, for the com- 
cial)—All roads led to Springfield last | pany had arranged an excursion by the 
week, for the agents of the Massa-| steamer Sylvia to Riverside Grove on 
chusetts Mutual Life, the occasion be-| the Connecticut river, where an old- 
ing the annual gathering at the home| fashioned Rhode Island clam bake was 
office of the agents’ association of the | given. 
company. An elaborate program of A feature of the afternoon was the 
entertainment, instruction and business | athletic contests between the east and 
had been arranged for the meetings On| the west, the 85th meridian of west 
Friday and Saturday. Agency Superin-| jongitude being considered the dividing 
tendent George D. Lang had his hands | jing’ The baseball nine and tug-of-war 
full with receiving the visitors and the | ,etween the two sections produced all 
enthusiasm was marked. : ' the enthusiasm that could be desired. 

At the session Friday, F. Willson The lady visitors to the convention 
Rogers of Hartford, president of the | were not forgotten either, fora trolley 
association presided, and after the! ride to Hartford with a luncheon at the 
meeting was opened, President Mc- |} eng had been arranged for them which 
Clench spoke in his usual happy man-] was much enjoyed as an excellent view 
ner. A paper was read by Dr. George) of the Connecticut river for a distance 
S. Stebbins, the medical director, on| o¢ 96 miles. was thus made possible. 
the subject of “The Four Chief Fac- The election of officers for the new 
tors of Life Insurance,” which was fol- year resulted as follows: 
lowed by a discussion led by William President, Charles B. Richardson, Rich- 
J. Harty of Savannah, Ga., Dr. C. F. ment ALS ee. A. WW. Reay, 
Kyte delivered cif gg Pa The Medi- 3. Abeara, Minneapolis; secretary-treas- 
cal Examination from the Viewpoint of | yrer, J. Putnam Stevens, Portland, Me.; 
the Medical Examiner in the Field,” executive committee: B, L. Sutton, Spring- 
which was followed by a discussion | field, Mass.; Miss Georgia Emery, Detroit; 
opened by John L. Pottéiger of Wilkes- a = Piglinaniey’ 
Barre, Pa. ; : 


Pittsburgh. 

The afternoon session of Friday was The baseball game was won by the 
begun by an address on “Smiles,” by | east from the west, the score being 
Emil J. Meyer of Montgomery, Ala., it| 15 to 13. The east also won the tug- 
is unnecessary to state that the talk} of-war. Next year’s meeting will also 
was sunny. W. H. Herrick of St. Louis | be held in Springfield. 
delivered a paper on “The Best Form President McClench, in his address, 
of Policy to Offer the Applicant.” Dis-| referred to the uneasiness of life insur- 
cussion on this subject was opened by | ance conditions during the past five 
Francis S. Biggs of Baltimore. A meet-| years, saying that never before were 
ing of the general agents and managers | the demands made by the public and 
was held following the afternoon ses-| the legislatures so exacting. He said 
sion of Friday and in the evening Presi- | that American companies were prob- 
dent McClench gave an informal recep- | ably not open today to criticism because 
tion at his home to the visitors. of the intense rivalry for volume of 

The morning session Saturday was | business. Today the rivalry is not for 
opened by an instructive paper by Oscar | volume but for net cost. He advocated 


B. Ireland, actuary, his subject being | following the paths of safety in field 
WANTED 4 superintendent of Agents for the 
State of Illinois, by one of the best 
old line companies in America. Address 8-I, care 
The Western Underwriter. 





GATHER AT THE HOME OFFICE 




















| ES ED RE PCE APE 
A SIXTEEN MILLION DOLLAR COMPANY 


A Pian that Has Stood the Test for One-third of a Century 


Life Insurance for protection on a Modern Reserve Fund System. Attractive policies 
that are absolutely incontestible after two years, with liberal Disability Benefits that 
appeal to everybody. 

Write men and women, ages 18 to 55, amounts one to five thousand. Cost, age 
om, $10.00 per thousand, a seg a amount on other ages. 

you want relief from selling high priced or lodge insurance, this is your chance. 
Persons of standing and ability write for attractive contract, and state territory desired. 


Diets reeset le Peo Ey, So: Dak. hich Ind. Wiss Ui, lows, Mo Kans Ter, Golo. and Wye 
Address HENRY PYLE, Sec’y and Manager 


NATIONAL LIFE ASSOCIATION 
DES MOINES, IOWA 





JUST NOW | OHIO ACENTS, 
der of Unity is trying to see how quickly i 

ws ol Sb err enw ad Sy Attention! 
attractive mem certificate i at 
death and $50 per eeth during disability. There} You can add greatly to your in- 
is a splendid opportunity for men who can organize|Come by selling our LIFE, 
ae Ther) Good territory open in| WRALTH and ACCIDENT POLI- 
“One insurance magazine recently spoke of the |CIES. All LIFE POLICIES con- 
Order as “The best insurance organization in exist- | tain SPECIAL ACCIDENT and 
ence.” It is certainly as good as the best. | TOTAL DISABILITY CLAUSES. 


Write for copy of “Progress.” Address 
ORDER OF UNITY _ |The Columbus Mutual Life Ins. Co. 
COLUMBUS, OHIO 





233 Oliver Avenue, PITTSBURGH, PA. 





ACCENTS, ATTENTION! 


Do you know that less than 12 per cent of the insurable 
population of Indiana are insured in a Legal Reserve 
Company? For territory and a Liberal commission con- 
tract, address, 


LIBERAL LIFE INSURANCE COMPANY, ANDERSON, IND, 
T. J. Nichols, Pres. R. P. Grimes, Secretary 
REPRESENT A WESTERN COMPANY 


The Reserve Loan Life Insurance Co- 


INDIANAPOLIS 


Operates under the Compulsory Deposit Law or inpiana 
Reliable Agents Wanted. Address 


The SCRANTON LIFE INSURANCE COMPANY 


wants 2 STRONG STOGK MAN °° “orine'ctice on HOME-OFFICE LEADS 








The Company has produced eleven (11) millions of paid-for business in twenty-eight(28) months. This is 
an unusual opportunity for a man with character and ability, who can demonstrate his record as a high-olass 
producer of large contracts, as the Company was organized by the potential men in twenty of the largest corpor 
ations in Pennsylvania, whose influences extend over several states. Address, with record and references : 


JEFFERSON WALLACE, Superintendent of Agencies, . . . SCRANTON, PA. 


International Life Insurance Company 
St. Louis, U. S. A. 


Winning in Competition is the Test of Worth, International Policies Never Fail 


Missouri, Illinois, Oklahoma, Texas and New Mexico. OPEN TERRITORY for 
men who can produce the goods. “Dead ones” meet a poor reception, but here’s 
something to tie to for men worth while. A contract that’s “different,” and policies 
which come to the scratch with a snap. Write today to 

J. L. BABLER, 


MASSEY WILSON, President. General Manager of Agencies. 
ARTHUR JORDAN, President 








THOS. J. OWENS, Secretary 


Meridian Life Insurance Company 


Indianapolis, Indiana 


THERE IS A REASON wby our agents find so ready a sale for 

the policies of this Company. A solid, 
conservative yet progressive company with most attractive policy contracts 
tells the story. AGENTS WANTED in Indiana, Kentucky and West Virginia. 
Address Agency Department. 








This space reserved for 
the advertisement of 


The South Bend Life Assurance Co. 


SOUTH BEND, IND. 


GIRARD LIFE INSURANCE CO. 


NATHAN T. FOLWELL, President ATBERT SHORT, Secretary and Actuary 
RICHAPD.H. WALLACE, V. Pres. and Supt. of Agencies JOSEPH S. POTTER, Treasurer 








This Cornpany is operated on careful and conservative lines, and is meeting with exceptional success. 


Its sians of securing the active co-operation of its policy-holders in obtaining its business is very attract- 
ive and vf great assistance to the agent. 


GOOD GONTRACTS TO GOOD AGENTS 


ADDRESS THE COMPANY'S HOME OFFICE 
DREXEL BUILDING, - - PHILADELPHIA, PA 


AGENTS WANTED 


TO SELL OUR 


REGISTERED ANNUAL DIVIDEND POLICIES 


CONTRACT DIRECT WITH COMPANY 
ADDRESS 


THE FRANKLIN LIFE INSURANCE COMPANY 

















SPRINGFEILD ILLINOIS 




















———$—$+ 
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work, leaving to others the untried 
paths of experiment. 





National Association Banquet 

The banquet of the National Asso- 
ciation of Life Underwriters at Detroit 
will be presided over by President J. W. 
Whittington. The speakers will be: George 
Elliott, D.D., North Woodward M. E. 
Church, Detroit; George T. Wilson, 
second vice-president, Equitable Life 
of New York; Charles Warren Pickell, 
manager Massachusetts Mutual Life at 
Detroit; E. R. Machum, president Life 
Underwriters’ Association of Canada, 
St. Johns, New Brunswick; William T. 
Gage, general agent Northwestern Mu- 
tual Life at Detroit, Mich. 

The speakers at the business ses- 
sions are: Barry, Michigan 
insurance commissioner, “The Relation 
of the Insurance Department to the 
Field”; Geo. T. Wilson, second vice- 
president Equitable of New York, “The 
Mental Attitude”; Geo. W. Ross, presi- 
dent Manufacturers Life, “Recent In- 
surance Legislation in Canada”; Hugh 
Chalmers, president Chalmers-Detroit 
Automobile Company, “How to Hire, 
Train and Supervise Men”; Elbert 
Hubbard of East Aurora, N. Y., “Sales- 
manship, Human Nature and the Rea- 
sons Why.” 





Elbert Hubbard to Speak 

United States Senator Burton of 
Ohio, who was to have delivered an 
address before the National Association 
of Life Underwriters at Detroit in 
September, has gone to Europe, and 
Elbert Hubbard, editor of the Philis- 
tine, who has been writing life insur- 
ance advertisements of late, will take 
his place. 





Will Have a Special Car 

The Chicago life men who will at- 
tend the National Association of Life 
Underwriters’ convention at Detroit, 
will have a special car attached to the 
Michigan Central train that leaves Chi- 
cago at 9:05 a. m., Sept. 7. All who 
wish to accompany the delegation 
should notify President Jules Girardin 
of the Chicago association at his ad- 
dress, 184 La Salle street. 





Reincorporation May be Necessary 


Inquiry regarding the financial con- 
dition of the German American Life 
of Denver, brought out the following 
reply from the Colorado insurance de- 
partment: 


We beg to advise that this company in- 
corporated under the laws of our state 
Feb. 10, 1910, and on the 1lith day of 
February was granted a certificate by this 
department to open its books for the sale 
of its capital stock. 

It seems that many of the directors ap- 
pointed when the incorporation took place 
subsequently resigned, and during July 
last the company sought to have a new 
certificate issued by this department nam- 
ing therein a new set of directors. This 
Was refused under the advice of our at- 
torney-general, who took the position that 
an alias certificate to open books for the 
sale of stock could not be issued. 

The result of this is that the company’s 
hands are tied to such an extent that in 
our judgment it will be necessary for 
them to reincorporate before they can 
do any business. None of the capital 
stock was sold or subscribed for. 





$1,000,000 Ahead 
McCary, Howell & Co. general 
agents of the Penn Mutual at Chicago, 
on Aug. 1 were about $1,000,000 ahead 
of the first seven months of last year, 
having written about $3,050,000 since 





last year. The new premiums 
amounted to $150,000. 
LIFE NOTES 


The Pittsburg Life & Trust and the 
Merchants Life, of Iowa, have been ad- 
mitted to West Virginia. 

H. O. Shunk, formerly with the Capitol 
Life of Denver, has been appointed general 
agent of the Missouri State Life for Colo- 
rado. 

The Central Life of Des Moines has sent 
Agency Supervisor F. H. McWilliams to 
Missouri to effect a complete organiza- 
tion in that state. 

Charles R. Gibson goes with the Michi- 
gan Mutual Life at Indianapolis and D. 


-Ci 





W. Baker with the Northern Life of 
Michigan at South Bend, Ind. 

O. G. Wilson, assistant general manager 
of the Reliance Life, will hereafter make 
his headquarters in Des Moines, Iowa. 
His address will be 518 Flynn building. 

Ernst G. Timme, recently appointed an 
assistant actuary of the Northwestern 
National Life, is also manager of the 
Northwestern National’s policy loan de- 
partment. 

The Security Mutual Life of New York 
announces that after Sept. 1 it will pay 
medical examiners a flat fee of $5 on ap- 
Plications for $1,000 and over. This is to 
supersede the graded fee system. 

The Equitable Life, of San Antonio, 
Texas, has received from the commis- 
sioner of insurance of its state, a license 
to begin business, having filed an amend- 
ment to its charter, decreasing its cap- 
ital stock from $500,000 to $176,240. 

Manager J. W. Wilson, of the Pruden- 
tial at Cleveland, has secured B. U. Run- 
nells as city manager. For twenty-five 
years he has been principal of the East 
high school there. He has done some 
work for the National of Vermont and 
Equitable, 

F. J. Haight, for several years identified 
with Indiana life insurance companies, 
both as consulting actuary and in home 
office positions, has been appointed gen- 
eral manager of the Liberal Life of An- 
derson, Ind. He will have entire charge 
of the field for the company and will de- 
velop new territory. 

R. E. Johnston of Little Rock, Ark., has 
been appointed agency director in Ar- 
kansas for the Southwestern Life of Dal- 
las, Texas, and will enter upon his new 
duties at once. Mr. Johnston came to Lit- 
tle Rock from Texas about six years ago 
and for the past five years has been a very 
successful agent of the New York Life 
in that territory. 


LIFE APPOINTMENTS 
Mi 


pet. Benefit—G. R. De Courcy, Bay 





y. 
New York—Geo. E. Howes, Jr., Seattle, 
Wash.; Sidney Herzberg, St. Louis, Mo. 

Phoenix Mut.—oO. J. Glerman, LeRoy. 

Preferred—O. S. Wood, Barryton; F. A. 
Ashley, Big Rapids; G. B. Wilson, Evart; 
K. Dykema and . G. Deane, Grand 
Rapids; W. J. Clarke, Harbor Springs; 
W. J. Stabler, Petoskey; G. J. Jarvis, 
Ovid; S. Ringler, Traverse City. 

Security, Va.—N. W. McCoy, Detroit. 

State Mut., Mass.—H. T. Glenen, Van- 
derbilt. 

Union, Ill.—H. M. Snow, F. 
son, Chicago. 

#Etna—A. J. Pohland, Iron River. 

Amer. Cent.—E. A. Creagan, Decatur. 

Hartford—Paul Buckley, Petoskey. 

John Hancock—William Lonnee, De- 
troit; T. D. W. Tanner, Grand Haven. 

Mass. Mutual—George Jarvis, Ovid; 
W. F. Umphrey, Port Huron; N. H. Won- 
derlie, Saginaw. 

North Amer., N. J.—A. J. Lyon, Grand 
Rapids. 

Preferred—wW. » A Stillson, Battle 
Creek; G. E. Wilson, Grand Rapids. 

Security, Va—J. A. Combs, Saginaw; 
Nellie D. Mingay, Tecumseh. 

Union, Ill.—W. T. Hall, Detroit; L. S. 
Hall, Grand Rapids; C. G. Follrath, Mus- 
kegon. 

Ohio 


Aetna—H. O. Wood, Cleveland. 

Amer. Cent.—R. C. Hale, New Vienna; 
Phillips & Dougherty, Wellston. 

Girard—W. H. Shaffer, Canton. 

Hartford—J. O. Barkman, Osborne; W. 
E. Griffey, Spring Valley; L. C Barnes, 
Lynchburg; J. J. Schwartz, Miamisburg; 
Johnson & Gregg, West Jefferson. 

Home—E. W. Kilrain, Cleveland. 

Mass. Mutual—J. C. Marshall, Xenia; 
John Wile, Youngstown. 

Mutual, N. Y.—C. L. Sebring, Sebring; 
G. C. Johnson, New Philadelphia; W. H. 
Barch, Cleveland. 

National, Vt.—C. S. Holon, Toledo; P. 
S. Clark, Portsmouth; A. H. McCulloch, 
New Concord. 

New York—G. C. McGarran, Cadiz; W. 
A. Clark, Toledo; Charles Dee, Marion. 

North Amer., N. J.—Brace Johnson, 
Williamsport. 

Penn Mut.—W. H. Wall & Co., Toledo. 

Philadelphia—I. S. Young, Columbus. 

Pittsburgh L. & T.—H. L. Roll, Reilly. 

Reserve Loan—H. S. Post, Columbus; 
Vv. R. Roehm, Dayton. 

State, Ind.—S. G. Rader, Ashville. 

Security, Va.—J. Unis, Ashtabula. 

Amer. Cent.—W. C. Weidman, Cleveland; 
Frank Konschuetzsky, Cincinnati; A. M. 
Heidelbaugh, Columbus Grove. 

Aetna—H. C. Farnham, Youngstown. 

American, Pa.—C. B. Rauck, Cleveland; 
c. J. Murray, Columbus. 

Bankers, Neb.—E. E. Young, Dayton; J. 
S. Page, Springfield. 

Columbia Natl.—L. B. Ackerman, Fred- 
erickstown. 

Conn. Genl.—H. G. Burke, Ashtabula; A. 
E. Goldhamer, Cleveland; A. H. Richard- 
son, Portsmouth. 

Germania—Adolph Mahrer, Cleveland. 

Hartford—G. W. McKibben, George- 
town. 

Home—H. M. Voice, Celina; F. A. D. 
Brown, Columbus; Elias Hoopingarner, 
Massillon. 

Illinois—Jean Josselin, Elyria; G. W. 
Klein, Navarre. 


W. Robin- 








1910 SEMI-ANNUAL RESULTS 








os nn ip Webudawnden ev elesas ee enwenees $366,257.00 
Increase 38%. 
Total Income....... ee ae ee en ee RT eae E 90,901.00 
Increase 456%. 
os oe ce dkpedeeesereurreenerse eee enes 62,641.00 
Increase 13%. 
I BIR, og nes 6:00 s 65504046000000000400000000088 5,045,000.00 


Increase over 20%. 
OHIO ONLY 


The Midland Mutual Life Insurance Company 
Home Office—COLUMBUS, OHIO 


Dr. W. O. Thompson, President B. F. Reinmund, Secretary 


The Cleveland Life Insurance Co. 


WM. H. HUNT, President 


IS STRONG, PROGRESSIVE and an 
AGENTS’ COMPANY 





You want to work for that kind of a Company— 
therefore apply to Agency Department 


The Cleveland Life Insurance Co. 
CLEVELAND, OHIO 


LIFE INSURANCE STOCK 


If you are a Live Insurance Stock Sales- 
man, you can make big money selling 
our stock. It is the best backed and 
best selling proposition on the market. 
Our men are making big money. Write 
today. Address, 17-Q, care 


The Western Underwriter. 


LOW PREMIUMS— HIGH GUARANTEES 
AND LIBERAL POLICY CONDITIONS 


Are the Salient Features of all Policies Issued by 


THE CONSERVATIVE LIFE INSURANCE CO. 


WHEELING, W. VA. 
For this reason it is writing a large business in Ohio. 
Men who can make good can make good 
contracts with the Company. 


NOT AS BIC AS THE OLDEST BUT AS COOD AS THE BEST 


A STRONG ADVISORY BOARD 


BEST OF BANK REFERENCE 


500 STOCKHOLDERS 


SALESMEN WORKING ON LEADS 




















These are some of the reasons why our salesmen are meeting with 
success in placing the stock. We want a few more men in Ohio, 
Indiana and Michigan, who will place stock, and then develop 
the field in which they have placed stock for Life Insurance. 





THE TOLEDO LIFE INSURANCE COMPANY 


TOLEDO, OHIO 
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Mass. Mutual—c, . Spindler, Dayton. 
eee, N. Y.—C. B. Williams, Higgins- 


°National, Vt.—E. B. Fisher, Cleveland. 
Hamilton; 


Arnold Hirschler, Cincinnati; Wesley 
Eichelberger, Piqua. 
N. W >. J. Graves, Cleveland. 





Pacific Mut.—C. F. Franzer, Ottoville. 

Phoenix Mut.—c. A. Keller, Toledo. 

tt L. & T.—W. T. Judkins, Cincin- 
nati. 

State Mut., Mass.—W. H. Harrison, Mid- 
dletown. 

State, Ind.—H. M. Martin, Cincinnati. 

Travelers—E. D. Orebaugh, London; K. 
E. Deal, Dayton; G. E. Finch, Toronto. 

Indiana. 

Federal—S. G. Runner, Maynard. 

Home—H. F.. Brown, Roachdale. 

Lafayette—G. C. Bruen, La Fayette. 

Liberal—W. M. Miller, Anderson. 

Meridian—D. A. Pilcher, Elwood; R. M. 
Milburn, Jasper. 


New Engl. Mut.—Otto Hitzman, Fort 
Wayne. 

North Amer.—C. B. Beckes, Winona 
Lake. 

Reserve Loan—G, W. Walters, Indian- 
apolis, 


‘Wisconsin 


Central—W. N. Steil, Belleville. 
Merchants, Ia.—C. G. Walker, Madison; 
S. H. Rossebo, Elkhorn; J. T. Prasch, 


i 
N. W. Mutual—L. S. McWilliams, East 
St. Louis, Ill. (for Wisconsin). 

Wis. Nat.—W. F. Procknow, Oshkosh; 
W. C. Maske and W. F. Currie, Montello: 
Kit Frankland, Columbus. 

Iron Belt; 


New York—John Lantta, 
Charles Piers, Menomonie. 

N. W. Mutual—C. P. Schommer, Ran- 
dom Lake; A. Wodsedalek, Algoma. 


Surety Fund—William Suszycki, Ripon. 
West Virginia 
American Temperance Life—B. ?. 


Moody, Bluefield. 
Bankers—J. A. Livesay, Wheeling. 
International—G, C. Bradford, Elkins. 
Meridian—W. D. Shedden, Williamson. 
Mich. Mutual—F’. E. Wilson, Fairmont. 
National—G. C. Worrell, Pineville. 

New Eng. Mut.—G. M. Weekley and C. 
H. Wilson, Pennsboro; B. B. Goings, Wil- 
liamson; E. M. Lorraine, Welch; S. M. 
Smith, Bluefield; B. E. Tolbert, Beckley; 
J. C. Dice, Lewisburg; W. C. Slonaker, St 
Albans; G. H. Heffley, Huntington; A. B. 
Abbott, Fayetteville; E. W. Rouse, Mar- 
tinsville; W. D. Shrewsbury, Montgomery. 

New York—W. E. Cummings, Sisters- 
ville; E. M. Lorraine, Welch; Warren 
Wood, Huntington; W. G. Haldeman, Bel- 
ington; W. N. Snedegar, Marlinton. 

North Amer.—H. L. R 

N. W. Mutual—c. E. 

Penn -Mut.—G. 


obey, Huntington. 
Stafford, Logan. 
H. Colebank, Grafton. 
Dlinois 

Amer. Cent.—J. B. Brewer, Cairo; M. M. 
Pierce, Springfield. 

Bankers, Ia.—A. E. Bassett, 
O. McNelly, Prairie du Rocher. 

Equitable, Ia.—Harry Wierman, Henne- 


pin. 
Equitable, N. 


Alton; J. 


Y.—W. B. and W. S&S. 
Holmes, Effingham; Cleon M. Bell, Ver- 
sailles; S. G. Elrod, Centralia; Leata 


Riber, Decatur; Gertrude M. Abbott, De- 
catur; Ruth Johnson, Normal; Frances H. 
Ward, New Haven; L. R. Hetherington, 
Kankakee; A. R. Wrase, C. T. Hancock, 
J. Kenzel, Nathaniel Kawin, B. H. 
Goidsbons. and Mark Baum, Chicago. 

Girard—N. M. Fidler, Aurora; R. 
Rothermel, Batavia. 

Hartford—Roy Le Voice, Bloomington. 

Mut. Benefit—C. J. Kessler, Mt. Carroll; 
B, L. Smith and U. C. Upjohn, Chicago. 

Mass. Mutual—H. C. Prather, Toledo. 

N. W. Natl.—P. G. Whidden, Wilmette. 

New York—J. A. Schiffgen, Chicago. 

occ el J. Tumy, Chicago. 

enn Mut.—Jeffery Cleary, Jackson- 
wie Minnie BE. Richardson, Medora. 

Travelers—Herbert H. Nichols, Chicago; 
Pearcy & Wickler, Minonk. 

Aetna—R. G. Espey, Galva; W. C. Lamb, 
Kewanee; Allen Stiles, Chicago; R. A. 
Thompson, Thompsonville. 

Bankers, N. Y.—N. H. Ernst, Chicago. 

Central, Iowa.—A. J. Winegar, Beloit, 
Wis.; Peter Becker, Davenport, Iowa. 

Conn. Mutual—T. J. Venn, Chicago. 

~ ceeaaes Iowa.—C. E. Nine, Blooming- 


Gormante—J. J. Franke, St. Libory. 

Home—F. E. Covalt, West McHenry; K. 
K. Neltnor, West Chicago; Mamie Thomp- 
son, Naperville; Lillian B. Brown and J. 
McDonnell, Chicago; H. S. Heise, Palatine; 
James A. Fanchar, Evanston. 

Mo. State—W. L. Marsh, Pana. 
wine. Benefit—F. M. Richardson, Tower 

New York—F. M. Collard, Danville. 

N. W. Mutu S. Haskins, Peoria; 
*T. E. Kennedy, Springfield; Cc. C. Kreitzer, 
Ellsworth; Allen Mills, Ridgway; A. W. 
Steenburg. Farmington. 

State Mut., Mass.—Alfred Clover, Chi- 
cago. 

Travelers—R. J. Teeter, Wyoming. 

Union Cent.—James Williams, Streator. 











Bankers Life in South Dakota 
The Bankers Life of DesMoines an- 
nounces it has cut the South Dakota 
field into two parts. M. D. Schneider, 
district manager for North Dakota with 


have the north section. 
of Mitchell, 
ritory. 


CHICAGO HEARINGS BEGIN 

(CONTINUED FROM PAGE 1) 
a mandatory compensation act and 
would eliminate the lawyers where em- 
ployes are injured. He picked many 
flaws in the proposed bill, however. 
He thinks that where an accident is 
due to contributory negligence and 
the employer stands on his common 
law rights he should not be obliged to 
prove that the negligence of the em- 
ploye was greater than that of him- 
self, as the injured employe is often 
the only witness to the accident. He 
would restrict the payment of compen- 
sation to persons within the county, or, 
at the most, within the state, exclud- 
ing aliens residing in another country 
from any benefits. He would require 
notice of suit by an employe to include 
date, place and nature of the accident 
and names of witnesses and give the 
employer the right to have a physician 
examine the employe during the suit. 
He called special attention to the need 
of having the law drawn in relation to 
other laws now in force, and said he 
did not believe that a bill on the plan 
outlined would reduce litigation 10 per- 
cent. 


C. V. Wilson, 
will have the south ter- 





D. L. Cruice’s Views 
D. L. Cruice, a personal injury law- 
yer, had the advantage of having read 
the bill itself. He favors the plan 
but is not satisfied with the bill. He 
holds that the employer never was en- 
titled to the advantage of the doctrines 
of assumed risk and fellow servant 
and that they should be wiped out 
as defenses. He urged strongly that 
the bill should be free of terms need- 
ing judicial construction, or much liti- 
gation would ensue. If the employer is 
permitted to have the injured examined, 
it ought to be done by disinterested 
physicians. He would make the em- 
ployer pay compensation to persons in 
Europe just as in his own country. 
He would not deprive the employe of 
assigning his claim, as Mr. Cox had 
suggested should be done, nor would 
he hold the employer blameless for 
employing minors where they and their 
parents or guardians had sworn they 
were of lawful age. 
John J. Sonsteby a Speaker 

John J. Sonsteby, another personal 
injury lawyer, traced the change in 
industrial conditions which he claims 
makes the defenses of fellow servant, 
assumed risk and contributory negli- 
gence unjustifiable. He would abro- 
gate these defenses and then let the 
employe elect whether he would take 
compensation or bring suit for damages. 
If the employer is permitted to have his 
physician examine the injured employe, 
Mr. Sonsteby holds that the physician 
ought not to be permitted to testify in 
court unless called by the plaintiff. 

Labor Representatives Heard 

John O’Neil of the Chicago Feder- 
ation of Labor said that organization 
stood opposed to any compensation law 
until it secured an adequate employers’ 
liability law. He warned the commis- 
sion it would be unlikely to get any bill 
passed unless it separated the two sub- 
jects. Attorney Harper explained to 
him that the proposed bill first of- 
fered compensation, then if the em- 
ployer refused that, the employe had 
just such an employers’ liability bill 
as he wanted. Mr. O’Neil appeared 
somewhat better pleased at that, but 
made no further comment. 

John Buchanan of the Structural 
Iron Workers Union of Chicago, 
claimed that the employers would not 
have to bear any additional burden by 
reason of a compensation act, as they 
would pass the cost along to the pub- 
lic. He did not favor a bill which 
would take from workers the right to 
sue. What the working men wanted 
was laws that would make employers 
exercise more care to avoid accidents. 





headquarters at Watertown, S. D., will 


The commission adjourned to meet 


Exceptional Opportunity 


WANTED for Southern Ohio, with headquarters at Cincinnati, an ener- 
getic up-to-date Life Insurance Man, personal producer and organizer. 
The right kind of a contract will be given to the right man. 
Up-to-date policies with low premiums and high guaranteed values, 
backed by a Company with a fifty years’ unexcelled record. 

Address, in confidence, 


THE GERMANIA LIFE INSURANCE COMPANY 
20 Nassau Street, NEW Y 


THE 


Provident Life and Trust Company 
OF PHILADELPHIA 

Insurance in Force (Paid-for Basis) $214,509,255.00 Assets (market values 12-31-1909) $70,514,350.45 
The NEW POLICIES of the Provident are unsurpassed for conciseness and simplicity of form eat for 


adaptability and liberality in all essentials. The Premium rates of the Provident are exceedingly low and 
yo fouber reduced by large annual dividends. d 
AGENTS SOLICITED 


> CORRESPONDENCE WITH 
YERGER & yim. General Agents, Western Ohio - « 312 Union Trust Building, Cincinnati, Ohio 
S. S. SAFFOLD, General Agent, Eastern Ohio - 706-710 4 Building, Cleveland, Ohio 
CROOK & CHAPPELL, General Agents . 2 2 8 The Nicholas, Toledo, Ohio 
— NEY & PICKERING, General Agents e © ¢ $25 Ma juette Building, Chicago, IL. 
& REESE, General Agents - -*= © > «© 4218-20 Ford Building, detroit t, h, 
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HOME LIFE INSURANCE co. 


Of NEW YORK 
Geo. E.Ide  - 


President 
ASSETS - $23,626,018.63 THE RECORD FOR 1909 SHOWS 
LIABILITIES (Including Deferred Div- 
a uni ° ed 21,858,691 .52 


FOLLOWING GAINS: 
nt err . 
Dividends) + «© « « « 2,119,044.00| Assets ee 


Insurance in Force > es « san 
Net Surplus... ° . _1,767,327.11 | Deferred Dividend Reserve’ ; ahi: 
Insurance in Force .  . . 92:532.583.00 | Contingency Reserve (Surplus). . . 


State Mutual Life Assurance Company 


OF WORCESTER, MASSACHUSETTS 
Burton H. Wricut, Pres. 
Newry Business Gains 


: 





Re errr! Emerense 2908 overt 1006... .....cccccccccccccces 53% 

ERA eer Increase 6 pate Pay ED sciscd oacdaandwn eee 30% 
-tor 

See Increase 4 months 1910 CE axccdcssnebenwaas 73% 


(Paid-for Basis) 
There’s a Reason. 


EDGAR C. FOWLER, .. .. .. « « «» « Superintendent of Agencies 








| A Penn Mutual Premium, less a Penn Mutual 
Dividend, purchasing a Penn Mutual Policy- 
containing Penn Mutual Values, es an Imsur, 
ance Proposition which, in the sum of all its 
Benefits, is unsurpassed tor net low cost and care 
of interests of all members. 


The Penn Mutual 
Life Insurance Company 
of Philadelphia 


Men of Energy 
ARE OFFERED 
work of Moment 
in desirable localities representing a sixty-year-old 
institution, with modern, liberal, law-conforming 
peices, and helpful Home office co-operation. 

uch good territory available. Many opportunities 
for advantageous positions. Inquire NOW. 
Union Mutual Life 
Insurance Co. 
Portland, Maine 
Fred E. Richards, President 
Address either: ALBERT E. AWDE, Supt., 396 














Congress Street, Portland, Maine. THORNTON § | 
CHASE, Supt., 405 Exch. Bldg., Los Angeles, Cal. | On January 1, 1909, rates were reduced 
| and values increased to full 3% reserve. 
MICHIGAN STATE LIFE A GREAT SIX MONTHS! 
We closed the first half of 1910 with 
DETROIT a rousing increase in new business over 


our record for the first half of highly 
prosperous 1909. 

In policies and dividends we have 
what the public wants. In literature and 
canvassing aids we have what the agent 
wants. And back of all is a reputation 


Will pay a salary and ex- 
penses to two big personal 
producers in Ohio, two in 

ichi i s_| gained from 59 years of activity as a 
Michigan and two in Indi- | fivsachusetts Company. 


ana, to act as Agency Su- If you are a genuine producer, a 
: delivering producer, and wish to join our 
pervisors. 


forces, address, 
Address, su CHORE D. LANG 
FREDERIC APPS, 
President; Massachusetts Mutual 


Life Insurance Company 
Springfield, Mass. 


NCORPORATED 1661 


Indiana Agents—Attention! 


can you sell life insurance for a company whose management believes in 
Twentieth Century methods? To such we offer a liberal contract. Address 


MAJESTIC LIFE ASSURANCE COMPANY 


Give three references first 
letter. 











again at 8 o’clock. 





Odd Fellows Building, ‘e “e INDIANAPOLIS, IND 
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Casualty and Surety News 





AFTERMATH OF MEETING 


MUCH DISCUSSION OF FRILLS 





Accident Underwriters Advance Vari- 
ous Views for Betterment of Pol- 
icies and Present Practices 





(From a Staff Correspondent) 

New York, Aug. 23—The meeting at 
the Ten Eyck hotel at Albany last week 
which some forty-five accident insur- 
ance men attended was a remarkable 
one in many ways. To begin with it 
was an unusual thing for a body of in- 
surance men to come to Albany for a 
meeting to which the insurance super- 
intendent was invited in an informal 
way to give his views. It is safe to 
say that nothing like this ever occurred 
in the regime of former superintendents, 
and undoubtedly Mr. Hotchkiss real- 
ized this fact when he referred in his 
remarks to the insurance men being 
able to come to him “without body- 
guards.” There have always been body- 
guards at Albany in times gone by 
when insurance was under discussion 
and the bodyguard often took the body 
blows because he was well paid for it. 

Hotchkiss Makes Good Impression 

The feeling of the accident men 
toward the superintendent is unques- 
tionably of the best and many of the 
underwriters from other states who had 
never seen the superintendent before 
expressed themselves after the meeting 
as being much impressed by the man- 
ly and straightforward way Mr. Hotch- 
kiss used in dealing with the matters to 
which the companies objected. 

The fact that the superintendent met 
the companies half way in extending 
the time for filing the new forms was 
the occasion for a burst of applause. 
Much better work can be accomplished 
if the companies have till Oct. 1 to com- 
ply with the law. It will not be neces- 
sary for them to make as many changes 
in the forms as filed as would have been 
the case if his work had been neces- 
sarily put out when not ready. 

The superintendent stated in his re- 
marks that he was unwilling to harass 
unnecessarily the insurance companies 
under his jurisdiction, but he reminded 
them that they were looking at matters 
from a different angle from the depart- 
ment and that this was the reason for 
many honest differences of opinion. 

Must Use Same Forms a Year 


In firmly refusing to permit the com- } 


panies to file new forms at any time 
throughout the year when they felt so 
disposed, Mr. Hotchkiss pointed out 
that it was his idea in having the forms 
filed at one time to give the benefits of 
a comparison which would not be per- 
mitted in any other way. By bringing 
into the department the experience of 
the various companies as shown by the 
forms filed, it was possible to reach con- 
clusions which could not be reached in 
any other way. He said that it made 
for uniformity of practice to only per- 
mit new forms to be filed once a year 
and such being the case he thought it 
ought to be possible to settle all ques- 
tions for eight or nine months and 
thus “give the policy draftman’s brain 
a rest.” 

The decisions of the department on 
various matters suggested by the new 
forms are naturally awaited with con- 











siderable interest as the New York su- 
perintendent indicated that the Massa- 
chusetts department was very much in 
accord with his views on certain ques- 
tions and vice versa. With the Massa- 
chusetts and New York depatments en- 
couraging uniformity and walking hand 
in hand as to interpretations a good ex- 
ample will be set for many of the other 
commissioners as these two states are 
considered to have the best insurance 
laws to date. 
Revolutionary Changes Proposed 

The revolutionary changes proposed 
for forms of accident policies at the 
Albany conference are still the subject 
of much discussion and accident men 
all over the country, mutual as well as 
stock, are anxious to know whether the 
suggestions can be adopted. 

It is now expected that a second gen- 
eral meeting to finally pass on what 
frills are to be left out and what in- 
cluded will be held in Hartford about 
Sept. 1, so that the companies will have 
a little time to revise their forms before 
submitting them to the superintendent 
on Oct. 1. 

Many underwriters here pretend to 
see little chance of such radical depart- 
ures being made unless practically every 
company in the business agrees to con- 
form. If some companies were out and 
some were in any cast iron agreement, the 
competition would be too keen to hold 
the bulk of the companies in line and 
that is of course the great weakness in 
the plan. 

Frills Have Been Costly 

For some time the accident compan- 
ies have been facing heavy losses on 
some of the frills which it has been sug- 
gested should be cut out. The insur- 
ance of the beneficiary has been a large 
factor in excessive death claims, par- 
ticularly when the beneficiary was the 
wife of the insured and both were killed 
in a railroad wreck. In such cases the 
companies have had to face beside the 
initial loss under the policy, the doub- 
ling of the amount of the loss as affect- 
ing the insured, to which is added the 
payments for the death of the benefi- 
ciary besides in some few cases that of 
the children of the insured as well. 
Then in addition to all these there must 
be paid the accumulations under the 
policy which can amount to half the 
face value of the contract. 

All this extra protection has been 
given away by the companies for not 
one dollar of extra premium and com- 
missions have remained at the top 
notch. It is no wonder that the com- 
panies are beginning to feel the strain 
of this continuous drain on their re- 
sources and feel it is time to call a 
halt. 

Objections From Young Companies 

There has been some criticism of the 
scheme on the part of the younger and 
newer companies which have no great 
premium income. These claim that it 
would be all right for the big companies 
with large amounts of insurance on 
their books to cut out frills, but they 
ask the question how anyone could be 
induced to insure in a new company 
without any reputation or prestige to 
fall back upon, when just as good a 
contract can be secured from an estab- 
lished company which has made a repu- 
tation for claim settlements and fair 
dealing to policyholders. 

The representative of one of the 
newer companies said he failed to see 


AMERICAN FIDELITY CO. 


MONTPELIER,, VERMONT 


Liability, Burglary, Personal Accident and Health, Fidelity and Surety Bondr 
ALSO THE MOST LIBERAL AUTOMOBILE LIABILITY POLICY ISSUED 
Special Inducements to Agents and Brokers 


. Gene al A nts for Illinoi . 
HUTCHINSON & COOLEY. General Age a 2S ile Se. Chicago 
ON, Gen. Agent Wisconsin 

ee “83-85 Michigan Street. Milwaukee 
enera. ent for Indian A 
E. J. SCOONOVER, G er ] Ag t 5 09 a Building. adtenssilte 
"y an . for Minne ‘ 
TRAFFORD N. JAYNE, Att'y and eg * sem ny 8 ae 
F. A. BUCHANAN, Jr.. Gen. Agt. for Southern Ohio and No. Ky. f : 
312 Johnston Bldg.. Cincinnats 

FOWLER & LONG, Gen. Agts. for Western Missouri : 
818 Grand Ave., Kansas City, Mo. 

GEORGE W. LONG, Gen. Agt. for Kansas : 
734 Simpson Ave., Kansas City, Kas 








Hoosier Casualty Company 
INDIANAPOLIS >, IN DIAN A 
Issues a policy covering all kinds cf accidents, any 
form of sickness and death from any cause. Besides 
svecial features not covered by other companies. 


SECURITIES DEPOSITED WITH THE AUDITOR OF STATE OF INDIANA FOR THE PROTECTION or 
POLICYHOLDERS. ll or part time agents can make money representing this Company. 


Address: HOOSIER CASUALTY COMPANY, Lemcke Bidd., Indianapolis, Indiana 


INTERNATIONAL GASUALTY COMPANY, Wastincron 


Agents and managers desiring association with a live wire company will do 
well to negotiate with this company. Now selling Automobile, Fire, Theft, 
Collision and Property Damage and Accident and Health Insurance. 


A FEW COMPETENT AND RELIABLE STOCK 
SALESMEN WANTED. Address the Company 



































How do you know that WE are not 
ready to offer you “the very proposition 
you've been looking for’’? 


Someone in Yourtown is going to handle the common-sense, 
business-building line of policies we are putting out. Some- 
one is going to derive the benefit of the Special Selling Plans 
we shall operate in your territory. Someone is going to 
secure the attractive commissions paid on the various fines we 
handle. WHY NOT YOU? 

You owe it to yourself to FIND OUT whether or not 
the proposition we offer will put you in a position to do a 
bigger, better, more profitable business. Are you going to 
let one cent and two minutes’ time stand between you and 
the possibility of largely increasing your commission income 
this year, next year, and the year after? 

Pay that debt now by saying on a postal card, “Send 
Information.” We'll do the a i 


The Pennsylvania Casualty Company 
M. G. NICHOLS, 3rd Vice-President 
694 Linden Street, SCRANTON, PA. 


























. . and have excellent direct 
Wi € are licensed in / 9 states agency openings for producers 
of Accident, Health and Disability Insurance in every one of them. Old 
line company. Founded 1888. $300,000.00 authorized capital. $103,000.00 
Pennsylvania Insurance Department Deposit. GERMAN COMMERCIAL 
ACCIDENT COMPANY, 1011 Chestnut Street, Philadelphia. 





The Union Health and Accident Company 
DENVER, COLORADO 
Surplus, $45,000.00 Cash Capita!, $100,000 


Issues all the latest forms of health and accident policies, on both commercial and industria 
plan. Fertile fields available to industrious workers. Why be a SUB when you can secure a 
State Agency or District Managership, and thereby reap the full reward of your efforts ? 





Semi-Annual Statements 


j 
Company Capital Assets 
Lloyds Plate Glass...$250,000 $ 940,385 
National Life & Acci.. 150,000 452,013 
No. Amer. Accident.. 200,000 711,730 
American Credit-In- 
OO OS 350,000 1,404,875 
Massachusetts Bond- 
i wausnds esse nance 500,000 1,166,694 
oe, ern 1,473,903 





Dis- 
burse- 
Prems. Net Income ments 
Received Surplus 6 mos. 6 mos. 
esestese 376,945 $251,731 $254,023 
$664,183 98,513 673,231 642,868 


ececccece 297,994 461,758 439,972 
445,668 582,381 


280,823 201.696 
580,660 584,936 





The General Accident 
PHILADELPHIA 


best serves producers and the public. Its Agents adjust and pay 
all claims at sight. What you cannot get in the line of health 





and accident insurance with the “General” is not worth having. 
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how this company could do business 
with the established companies in com- 
petition if commission rates were low- 
ered or ruled upon by the associated 
companies, as it would be next to im- 
possible to secure agents to handle the 
contracts of an obscure accident com- 
pany whose contracts would naturally 
be harder to sell than those of an old 
company, when no more than a stand- 
ard rate was to be paid for the business. 

Still another citicism which has been 
directed against the plan is the fact that 
much business would go to the mutual 
accident companies which now comes 
to the regular stock companies, as the 
mutual insurance is cheaper by a half 
and the restricted contract in use would 
be just as attractive as the stock com- 
pany’s policy devoid of frills. 

Gas or Poisonous Vapor 

There is one feature of the recom- 
mendations which probably all of the 
companies will be more than willing to 
subscribe to as it has cost them much 
money of late. The clause refered to 
is that which insures against the inhala- 
tion by accident of any gas or poison- 
ous vapor. Several big claims have 
been fought by the companies of late 
on this provision as it is practically im- 
possible to prove in court very often 
that the insured did not die accidentally 
by gas although many indications 
pointed toward suicide. 

President De Leon of the Casualty 
Company when he asked that this fea- 
ture be considered by the committee 
on the elimination of useless frills 
spoke feelingly, as his company has 
within the past few months been called 
upon to pay several big claims which 
he said gave indications of not being 
just, but it was hard to prove that such 
was the case. Other companies have 
been caught on the reinsurance of these 
big claims so the feeling is shared mu- 
tually that there must be some change 
or modification of this feature. 

Want Commissions Regulated 

The commission feature which was 
advocated by Mr. Reid of the Ocean as 
being worthy of consideration in con- 
nection with the elimination of frills is 
another point which many think must 
be settled at once. These folk claim 
with some good reasons that in case the 
frills are eliminated some of the com- 
panies will at once try to get business 


by putting up commissions, thereby in- 
tending to influence the agents and 
brokers to sell their contracts in prefer- 
ence to those of their competitors in 
the agreement. Should a commission 
war be pecipitated in this way by even 
one company, others would feel obliged 
to protect their business. This pro- 
cedure would be ruinous to the small 
companies and would tend to make the 
writings of the bigger ones unprofitable 
as well. Many argue that it would be 
better to retain the frills or leave many 
of them as they are rather than to pre- 
cipitate a commission war. 

There is one point not covered by 
the committee on frills which it is 
understood will be brought to its at- 
tention. This is the question of pay- 
ing indemnity for life in cases of total 
permanent disability. In the opinion 
of some underwriters this provision is 
outside of the normal bounds of an 
accident policy and should be elimi- 
nated. 


CLAIMS ACCUMULATION RIGHT 








Temporary Injunction Granted Direct- 
ing Travelers to > an Acci- 
dent Policy in Force 





Ingle A. Morris, in a suit against the 
Travelers at Columbus, Ohio, has raised 
a peculiar question under the accumula- 
tion clause of an accident policy. Mor- 
ris alleges that he took out a policy 
in 1904, and that the accumulations now 
amount to 50 percent of the principal 
sum. His grievance is that when the 
policy expired recently the company 
refused to issue a renewal receipt, al- 
though the money for the premium was 
sent to its local office. His petition al- 
leges that he has a valuable property 
right in the policy and asks the court 
to enjoin the company from refusing 
to issue the renewal receipt. The court 
granted a temporary mandatory injunc- 
tion directing the company to keep the 
policy in force pending a final hearing. 





No Short-Term Chauffeurs’ Bonds 

The law department of the city of 
Chicago has decided that the $200 bonds 
required of licensed chauffeurs are 
continuing and do not expire with the 
license at Dec. 1. WChicago surety of- 
fices already have taken the question 
up with the Towner Rating Bureau, and 
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of Armerica 
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GLOBE SURETY COMPANY of Kansas City, Mo. 


Capital Paid in Cash, $500,000 


Surplus, $100,000 


AMES VAN BUREN 
OHN R. MULVANE | Vice-Presidents 
. Z. MILLER, JR. 


WE ISSUE 


SURETY BONDS 


In all Judicial Proceedings, for Contractors, for Persons Holding Positions of Trust, 
for City, County and State Officials, for Notaries Public. 


PROMPT SERVICE AND SATISFACTORY RATES 
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“aa” Accident-Health Policy 
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PACIFIC SURETY COMPANY 


OF CALIFORNIA 
Established 1885 


Fidelity, Judicial and Contract Bonds; Plate Glass, and all forms of 
Liability Insurance, including Collision Hazard and Property Damage 
on Automobiles; Personal Accident and Health. Best and most 
liberal “‘Death and Dismemberment”’ policy. 


Liberal Commission and prompt attention paid Agents. 
Agents wanted in the State. 


pactric URETY 
ERFECT WAFETY 


E. P. FATCH & CO., General Agents for Illinois 
159 La Salle Street, CHICAGO 


INSURANCE BROKERS 


"| Place your SURETY and CASUALTY business 
in the “EMPIRE” 


CAPITAL, $500,000 


Desirable 












Business producers not now underjcontract 
wanted for open territory 


Address, AGENCY DEPARTMENT. 


The Empire State Surety Co. 


84 William Street, New York 





UNITED SURETY COMPANY 


BALTIMORE.MD. 


JOHN McGILLEN 
GENERAL AGENT FOR ILLINOIS 
BORLAND BLDG., 181 LA SALLE ST., CHICAGO ILL 
TELEPHONE CENTRAL 42867 
THE ELDRED AGENCY 


GENERAL AGENTS FOR WISCONSIN 
PABST BUILDING - MILWAUKEE, WIS. 








The Aetna Indemnity Company 


of Hartford, Connecticut 
ExecuTes— 
Surety bonds for Contractors, 
S.wety bonds required in Court proceedings, 
Surety bonds covering miscellaneous requirements. 
Fidelity bonds guaranteeing the honesty of employees in 
positions of public and private trust. 
IssuEs— 
Burglary insurance policies, 
Health insurance policies. 


Plate glass insurance policies, 
Personal accident policies. 





We have desirable territory for agents and would be glad to correspondjwith 
business producers. In replying please mention THE WESTERN UNDERWRITER. 


THE AETNA INDEMNITY COMPANY, 68 William St., New York 


Field is Unlimited in the Line of 
LIVE STOCK INSURANCE 


THE INDIANA AND OHIO 
LIVE STOCK INSURANCE CO. 


OF CRAWFORDSVILLE, IND. 
Is the Oldest, Largest and Best Live Stock Insurance Company doing business in the United States 


INSURES 
HORSES, MULES AND CATTLE 








Organized in 1886 ACAINST DEATH —— seer mene Want 
Paid-up Capital $200,000.00 FROM ANY Sur Revues tats Gin ei 
Assets - - - $450,000.00 CAUSE Office. 
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it is expected that the $2 rate for the 
short term to Dec. 1, promulgated a 
few days ago, will be withdrawn and the 
$5 rate for the whole year be the only 
one authorized. Even at that rate some 
offices are not at all anxious for the 
business. 





EXTREME HOLDING IN KANSAS 


Court Rules Contributory Negligence 
no Longer a Defense ere Fac- 
tory Laws Are Violated 








The supreme court of Kansas has 
knocked out contributory negligence 
as a defense in suits by employes for 
injuries caused by failure to comply 
with the factory laws of that state. 
In other states the factory acts have 
usually been construed to do away 
only with the assumption of mishap 
as to conditions covered by the statute. 
Thus if a man works at unguarded ma- 
chinery, when the law requires a guard, 
he is still in most states obliged to 
exercise reasonable care to prevent in- 
jury to himself. The Kansas decision 
removes this obligation. The court ex- 
presses advanced views on employers’ 
liability, going even farther by con- 
struction than the state of New York 
attempts to go in its new liability law. 
The court says: 

Common experience everywhere, regis- 
tered in tables of gruesome statistics, af- 
fords fresh demonstration every day of 
the inadequacy of the common-law doc- 
trine of reasonable care to provide places 
and instrumentalities reasonably safe 
against foreseenable occurrences to meet 
the situations of men, women and chil- 
dren who must manipulate, and must work 
in the midst of, the mechanical products 
of modern inventive genius. The factory 
act cuts squarely across the common-law 
doctrine of reasonable prudence and sup- 
plies that foresight in reference to the 
places, structures and appliances which 
it specifies. * * * No _ exception to 
liability is made when the workmen’s 


negligence contributes to the injury. The | 


legislature having chosen not to impose 


such a condition upon recovery, the ju- . 


diciary is powerless to do so. 

The liberty of the wage earner to con- 
tract for extra pay for extra hazard and 
to seek some other employment if he does 
not like his master’s methods is a myth, 
or, as has been said, “a heartless mock- 
ery.” The man and the machine at which 
he works should be recognized as sub- 
stantially one piece of mechanism, and 
mishaps to either ought to be repaired and 
charged to the cost of maintenance. The 
courts cannot abolish the old rules and 
adopt others which shall suit existing 
facts and remedy existing evils. That 
must be done by the legislature. But 
when tardy statutes are promulgated the 
courts should interpret them as favor- 
ably as their terms will allow, and not 
proceed to shackle them with the dis- 
credited common-law manacles. 


Illinois Appellate Case 

The appellate court in the case of 
Morris et al vs. London Guarantee 
holds: 1. A policy of indemnity insur- 
ance which provides that the insurer 
shall not be liable for injuries to “any 
child employed by the insured contrary 
to law,” is not invalid, merely because 
it does not extend the exemption to 
cases of persons other than children, 
employed contrary to law. 2. Insur- 
ance policies are to be construed most 
favorably for the insured. 3. The word 
“child” means one under the age of 
puberty. 


Get Two New Members 

C. H. Boyer, president, has secured 
application for membership to the De- 
troit Conference from the Columbus 
Mutual Life, of Columbus, Ohio, and 
the Buffalo Casualty, of Buffalo, N. Y. 
Each of these companies have $100.000 
capital. They are pushing the indus- 
trial health and accident business ag- 
gressively, and largely strengthen the 
conference. 











Laurenson with National Surety 

Important changes in surety company 
representation have taken place at 
Cleveland within the past few days. 
Charles R. Laurenson has retired from 
the firm of Coughlin & Laurenson, gen- 
eral agents of the American Bonding, 
to become general agent of the National 
Surety. He succeeds Alpin F. Mon- 
roe, who has been resident manager. 
Mr. Monroe expects to take the Ohio 





state agency of the Pacific Coast Cas- 
ualty for all lines except liability. Mr. 
Laurenson has had long experience in 
the surety business with the Fidelity 
& Deposit and the American Bonding, 
both in the home office and field. His 
territory will comprise practically the 
entire state except a few counties 
around Toledo, Columbus and Cincin- 
nati, which will report to the general 
agents in those cities. 

Davis & Farley no longer have the 
representation of the Massachusetts 
Bonding at Cleveland, but represent 
the Federal Union Surety. 





NEW OHIO LIABILITY RATES 


New York Manual, Likely to be Used 
by Most Companies, Will Show 
Heavy Increase 








The liability companies will not have 
any mandatory manual of rates for 
Ohio. The Valentine law ‘makes this 
impossible. The effect of the Norris 
law in Ohio and the Phillips law in 
New York is so similar, however, that 
the liability underwriters consider the 
hazard assumed by the companies in 
the two states as almost identical. It 
it probable, therefore, that most of the 
companies will use the New York man- 
ual in Ohio. 

The best that can be said for the 
rates in this manual, either for use in 
New York or Ohio, is that they are the 
best guess of the underwriters as to 
the measurement of the hazard as- 
sumed. No underwriter or body of 
underwriters can tell at the present 
time what the extra hazard is, due to 
the abrogation of the defenses of as- 
sumed risk and fellow servant and the 





tory negligence. The companies have 





modification of the defense of contribu- | 


no experience under the new conditions | 


| what the increased hazard will amount 
1to. As these laws are construed by 
the courts and possibly parts of them 
are declared unconstitutional, the 


and the best they have been able to do ! 
was to give their best judgment as to |! 


present New York manual will doubt- | 


| have to be amended. 

For the past three months the rates 
“in Ohio have been in a more or less 
chaotic state. As the Norris law car- 
ried an emergency clause and became 
effective at once, the companies had to 
adopt the best makeshift possible to 
meet the situation. The companies 
withdrew the rates then in effect. 
Most of them added 50 per cent to 
the then going rates. A few required 
all cases to be submitted to the home 
office for rating. One or two com- 
panies instructed their agents to fol- 
low the 1904 manual of rates. 

When the Norris law went into ef- 
fect the manual in most common use— 
so far as any manual was used—was 
that of 1901. The Liability Conference 
issued a manual in 1904, which has come 
to be commonly known as the “Spec- 
tator” manual, by reason of the Spec- 
tator Company having published it, 
but this was issued after the Employ- 
ers Liability and Travelers had left the 
conference and never was universally 
adopted. It gave much higher basis 
rates than the 1901 manual and the 
differentials for states were changed 
also. In a general way it may be said 
that the rates in the new New York 
manual, omitting compensation rates, 
are about per cent higher than 
those in the Spectator manual, al- 
though there are wide variations from 
this average. The question of exclud- 
ing medical aid has not yet been de- 
cided. The New York manual is on 
a basis of first medical aid, with dis- 
counts where it is excluded of 5 per 
cent on the contractors and electrical 
schedules and 10 per cent on others. 
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To Be Licensed Sept. 1 

The Royal Indemnity Company se- 
cures its state license and begins writ- 
ing business at Omaha Sept. 1. It was 
organized several weeks ago with $100,- 
000 capital, without a cent being taken 
out for promotion or other expenses, 
and will write an accident and liability 
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LONDON GUARANTEE AND ACCIDENT CO., Ltd., fxccAno. 
HEAD OFFICE y LIABILITY 
ACCIDENT 
CHICAGO : aA ‘ Ad HEALTH 
~ 4, 34 AS ~=BURGLARY 
F. W. LAWSON : STEAM BOILER 
General Manager J rs CREDIT 





ESTABLISHED. 1869 


CONKLING, PRICE & WEBB, xi." .cs'isc. 171 La Salle Street, Chicago 
RAYMOND & RAYMOND, ““siicucs” 310 Ford cy Detroit 
in 


FRED L. GRAY COMPANY, “siccccc” Security Bank Bldg., Minneapolis 
ALFRED PAULL & SON, “wesviccici 1136-40 Chapline Street, Wheeling 








HOME OFFICE: UNION CASUALTY BUILDING 
S. E. Corner Sixth and Walnut Streets, Philadelphia 


UNION CASUALTY 


Insurance Company 


General Agents wanted in Pennsylvania and Ohio 








Mercantile Burglary Elevator Insurance 
Residence Burglary Teams Liability 
Safe Burglary | N S$ U oD A N C E Automobile Liability 
Plate Glass Accident 
Liability Health 























The American Credit-Indemnity Co. 
of NEW YORK 
Credit Insurance Only 
E. M. TREAT, President 


Insures Manufacturers and wholesalers against Excessive Annual Loss 
Insolvency of Customers. We aa alwwys use a few teh elas ce 


Pierce Building, ST. LOUIS, MO, 302 Broadway, NEW YORK 








Offi in all Princt Cities 
J. F. HALLWEGEN, General Agent, 1140 Marquette Bidg., CHICAGO 

















THE AMERICAN LIVE STOCK 
INSURANCE COMPANY 


INDIANAPOLIS, IND. 
STERLING R. HOLT, President H. 
Paid up Cash Capital $100,000 Net Surplus $25,000 


insures Horses, Mules and Cattle Against Death From Any 
Cause Anywhere in the United States or Canade 


Liberal Contracts to Agents 


Ee Massachusetts Bonding § Insurance 
Company 


HOME OFFICE, BOSTON, MASS. 
T. J. FALVEY, President 


C. NAYLOR, Secretar: 











J. T. BURNETT, Sec’y-Treas. 





SURETY BONDS and BURGLARY INSURANCE 


MOORE, CASE, LYMAN & HUBBARD, Managers for Illinois, 159 La Sal'e St., CHICAGO, ILL. 
FRED L. GRAY CO., Northwestern Managers, 328 Security Bank Bildg., MINNEAPOLIS, MINN. 
THOMAS BLOOMFIELD General Agent, 127 East Market St., INDIANAPOLIS, IND. 

CHRIS. SCHROEDER & SON CO., General Agents, S.E. Wisconsin, 83 Michigan St., MILWAUKEE, WIS 
HARDER & POTWIN, Managers Pacific N. W. Department, 305 Mehlihern Bidg., SEATTLE, WASH. 
EDWARD W. BRIGGS, General Agent, Chamber ef Commerce Bldg., CLEVELAND, O. 
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insurance business. The omagety has 
offices at 505 Bee building. W. 
Heron is the president, and E. L. Cul- 
ver the secretary. 
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REPORT ON PACIFIC SURETY 





Examination by S. H. Wolfe as of May 
31 Shows Capital $253,142 and 
Net Surplus $62,142 





Report of the examination of the Pa- 
cific Surety as of May 31, made for the 
California, Colorado and Minnesota de- 
partments, under the direction of S. 
H. Wolfe, shows the following: 

The total income from Dec. 31, 1909, 
to May 31, was $112,652. Of this 
amount $98,564 consisted of net pre- 
miums written, as follows: Accident 
$2,147, industrial acident $1,036, lia- 
bility $19,117, fidelity and surety $63,- 
252, plate glass $13,012. Gross interest 
and rents amounted to $7,966, and the 
stockholders paid in $5,497 in surplus 
on the $3,665 increase of capital made 
during that period. 

The total disbursements for the five 
months were $101,977, of which the fol- 
lowing are a few of the items: Fidelity 
and surety losses $17,690, plate glass 
losses $3,762, making the total losses 
$21,452; commissions to agents, $11,- 
253; salaries and fees of officers, direc- 
tors and home office employes $18,687; 
dividends to stockholders $7,500; indus- 
trial accident department expense $5,- 
101; gross loss on sale of bonds $5,083, 
item necessary to bring statement into 
balance $3,539. 

The ledger assets May 31 amounted 
to $465,005. The chief asset items are: 
Real estate $3,000; mortgage loans $58,- 
795; collateral loans $4,000; book value 
of stocks and bonds $241,916; deposits 
on interest $18,623; deposits not on in- 
terest $60,571; premiums in course of 
collection, less than three months’ old 
$61,177, more than three months old 
$14,120. The nonledger assets consist 
of $5,899 interest due and accrued. The 
nonadmitted assets amount to $25,298, 
of which the chief items are premiums 
over three months due $14,120 and book 
value of stocks and bonds over market 
value $5,975. Total admitted asets May 
81 were $444,606. 

The chief liability items are as fol- 
lows: Unpaid losses $19,416, of which 
$19,255 is surety losses and $161 plate 
glass losses; special liability reserve 
$450; unearned premium reserve $78,- 
420; commissions $23,330; capital stock 
paid up $253,665. The net surpius May 
31 was $62,142. 

The commissioners of the three states 
say that owing to changes in man- 
agement and methods of operation dur- 
ing the past year they regard it as ad- 
visable to request another examination 
at or near the end of this year when 
the results of the changes will be more 
evident than at the present time. 





Doubles Its Burglary Business 

The Chicago branch office of the 
American Bonding so far this year has 
doubled the amount of burglary busi- 
ness done in the same period last year. 
The same ratio of increase is not ex- 
pected for the remainder of the year, 
however, as the anniversary is now at 
hand of the opening of commissions 
and the period of high pressure which 
demoralized the business last fall and 
winter. 

The local office is having a bad ex- 
perience this year on residence burglary 
business, having been caught for sev- 
eral large claims and many small ones 





It has had a number of $50 for goods 
in storage. 

The experience on mercantile bur- 
glary has been very satisfactory. Man- 
ager A. U. Quint ascribes this mostly 
to the fact that he and his assistant 
devote practically all their time to re- 
soliciting and increasing the mercantile 
burglary lines brought in by brokers. 
The brokers, of course, get their com- 
missions on the increased amount. The 
office has had enough mercantile losses 
to have shown a bad ratio if they had 
been under small policies. 


Held to the Grand Jury 

Charles A. Irwin, former manager of 
the Columbus Casualty Company_of 
Ohio, was held to the grand jury Fri- 
day, in $300 bond by Judge Osborn of 
the city police court, on a charge of 
embezzling $44.33, preferred by Secre- 
tary Tod B. Galloway, of the company. 








H. G. Penniman’s New Deal 
Henry G. Penniman, former president 
of the United Surety, is seeking to or- 
ganize the Chesapeake Guaranty Co. of 
Baltimore to write surety and general 
casualty lines. 





Consolidated to Issue Statement 

The Consolidated Casualty of Louis- 
ville will issue shortly a financial state- 
ment showing its condition under the 
present administration as compared 
with that under the old regime. It is 
declared by present officers of the com- 
pany that all the “paper” and “wind” 
assets have been eliminated, and that 
the assets now listed are rock bottom. 





Enters Coast Territory 
President A. J. Hopkins of the IIli- 
nois Surety is now on the Pacific coast 
looking over the territory. He expects 
to appoint general agents at San Fran- 
cisco and Seattle if satisfactory men 
can be found. 





Raises New Question 

The Columbus Casualty, which was 
ordered by Superintendent Lemert of 
Ohio to make good the impairment of 
its capital stock, has raised a peculiar 
point. The April examination of the 
company showed an impairment of 
more than 20 percent, and under the 
law the superintendent ordered the im- 
pairment made good. The June ex- 
amination showed an impairment of 
a little under 20 percent. Having 
brought the impairment within the 
statutory 20 percent, the company now 
holds that Judge Lemert’s order to make 
good the impairment is no longer in 
force and binding, and has so informed 
the department. Judge Lemert has re- 
ferred the question to the attorney- 
general. 

The question involved is an interest- 
ing one, as the company’s position is 
tantamount to a claim that an insur- 
ance corporation can deliberately im- 
pair its capital to just within the statu- 
tory limit, and maintain it at that point, 
regardless of the department. 





Gets Out New Policy Form 

W. R. Sanders, general manager of 
the insurance department of the Ameri- 
can Liability of Cincinnati, who origin- 
ated and proved the success of what is 
termed the “Monthly Commercial” ac- 
cident and health policy, has designed a 
new monthly payment contract for se- 
lect and preferred risks termed the 
“American Business Men’s_ Policy,” 
which provides indemnity for both acci- 





dent and illness as well as principal 
sum payments, which is more on the 
lines of the high class commercial pol- 
icy, than his former creation the “B. 
& P.” policy, now issued by several 
companies. 

Mr. Sanders is a high authority on 
this form of contract, as he has given it 
his personal attention for several years 
and demonstrated in nearly every state 





of the Union, that there is a demand for 
such forms of policies. 

The rapid and successful organization 
of an agency force in Indiana has 
demonstrated the wisdom of the 
American Liability Company in secur- 
ing Mr. Sanders as general manager of 
its insurance department. Very few 
pesons have had the valuable training 
he has received in this line of work and 
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INCOME $359,876.45 
FEDERAL CASUALTY COMPANY, 


Write at once for our “I.L.” Proposition. It will make you 
realize just how good the Health and Accident Business is. 


OPEN NO ma of Good Territories for Live, Active Men 
who 


are leaking fe" BUILD FOR THE FUTURE 
ASSETS $255,424.83 
Detroit, Mich. 





WANTE 


curing and holding agents and 
experience and salary desired. 





—A Superintendent of Agents for our 
Health and Accident Department. 
Must be thoroughly capable of pro- 


producing results. State past 


AMERICAN CASUALTY CO., 
TACOMA, WASH. 





or 


the producer. Wants agents 





ITAL 
$100,000.00. 


Security Casualty Company 


INDIANAPOLIS 


A Company up-to-the-minute in its methods, ideas and policies. Protect 


and special representatives. Writes Com- 


mercial or Industrial Health and Accident. Correspondence with pro- 
ducers solicited. Address the Company. 





Income 


Net Surplus and Capital $486,413 


1909 - - $1,146,723 





NORTH 
» AMERICAS 
ACCIDEN’ 


INSURANCE (Oj) 
CHICAG( 





Will Aid Good Men in Establishing Agencies 
Best Policies—Largest Commissions 


or Profit Sharing Contract. 











A. E. Forrest, Vice-Pres. and Sec’y 


CHICAGO 





The FRANKFORT ““"™™ 


MARINE, ACCIDENT 
and PLATE CLASS 


INSURANCE CO. 


UNITED STATES DEPARTMENT, 100 William St.; Nsw Yors of Frankfort-on-the-Main, Germany 
INSURANCES TRANSACTED 
LIABILITY— BURGLARY 
Employers, General, Vessel Owners, WORKMEN’S COLLECTIVE 
Public, Landlords, Contingent, INDIVIDUAL ACCIDENT & HEALTH 
Teams, Elevator, Druggists and Physicians, INDUSTRIAL ACCIDENT & HEALTH 


M. J. GROGAN , Res. Secy., National Life Bldg., Chicago THOS. M. ROBBINS, Res. Secy., Ohio, New Eng. Bldg., Clevelana 


District Managers wanted 
for Home Accident Insurance 
Company, writing business in 
South Dakota only. A thor- 
oughly up-to-date contract, 
which isa crackerjack of aseller, 
and we pay good, liberal com- 
missions to good men. North- 
ern Accident Insurance Com- 
pany, Aberdeen, South Dakota 


Agents Wanted for Unoccupied Territory 


THE METROPOLITAN 
CASUALTY INS. CO. 


(Formerly The M Plate Glass and 
Casualty ie Oe of New Yerk 


Home Office, . . . 47 Cedar Street 


Chartered 1874 
Accident and Heath. POLICIES 
of the mest approved forms 


EUGENE H. WINSLOW, Presi 
Daniel D. Wttece, Vice-Prest. ame 
S. Wm. Burton, | 
Alonzo G. Brooks, Asst. Sec'y 





Reliable and Energetic Agents Wanted 











THE BIG MILLION DOLLAR COMPANY 
THE FIRST OF ITS KIND 


THE AUTOMOBILE INSURANCE COMPANY OF AMERICA 


INDIANAPOLIS, IND. 


Correspondence from Live Agencies solicited 
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similar results can be expected in each 
state in which it operates. 





Continental Casualty Lawn Fete 

President H. G. B. Alexander of the 
Continental Casualty will give a lawn 
fete for its home office and Chicago 
agency force next Saturday evening at 
the Colonial Club in Chicago. 





Will Have Great Program 

This year’s meeting of the Liability 
Association, which will be held in New 
York October 19-20, will be almost en- 
tirely given over to the discussion of 
workmen’s compensation. Five per- 
sons, prominent in their respective 
lines, have been invited to prepare 
papers on workmen’s compensation 
from the standpoint of the actuary, 
the constitutional lawyer, the social wel- 
fare worker, the employe and the em- 
ployer. If acceptances are _ secured 
from all of them the five papers will 
make one of the best textbooks on 
wormen’s compensation that has yet 
appeared. It is proposed to invite to 
the meeting insurance commissioners, 
members of state workmen’s compen- 
sation commissions, representatives of 
newspapers and others, with a view 
to getting before as many interested 
persons as possible the various sides 
of this big question of compensation. 





Pulls In Its Horns 


The announcement of the ambitious 
plans of the Peninsular Casualty of 
Jacksonville, Fla., followed by the sud- 
den abandonment of those plans, has 
caused some comment. It appears 
that the company by confining’ itself 
to a local business had been able to 
pay 15 per cent dividends. The man- 
agement got the idea that it could pay 
the same rate of dividends on a larger 
amount of stock by extending its field. 
Accordingly two well known casualty 
men from New York were secured and 
the plan to enter numerous northern 
and western states was announced. 
Meanwhile the company had been sell- 
ing stock on representations that it 
would pay 15 per cent dividends. The 
New York men said that the expan- 
sion would result in wiping out all 
the surplus by. the end of this year 
When this assertion was reiterated by 
examiners who went through the 
company, the directors abandoned the 
whole plan of expansion, succeeded in 
getting released from the contract with 
Messrs Anderson and Muller. dis- 
charged Superintendent of Western 
Agencies James Michelstetter and set- 
tled back to be a local company. 





May Look at Employers’ Liability 

New York, Aug. 24.—(Special.)—It 
is stated here that the legislative inves- 
tigating committee will be asked to 
look into the new rates for employers’ 
liability and compensation features 
promulgated by the various companies 
that have increased their rates follow- 
ing the passage of the new Wainwright- 
Phillips bills. Claim is made that com- 
panies have charged for fanciful con- 
tingencies which may happen under 
the new law which are entirely out of 
reason to the extra hazard incurred. 
It is now believed the investigation will 
be very rigid for all forms of insurance 
as well as taking in stock market spec- 
ulation following the lead by Superin- 
tendent Hotchkiss of New York in his 
recent fire insurance investigation. 


CASUALTY APPOINTMENTS 
Ohio 

Aetna Indem.—F. H. Slaughter, Sar- 
dinia; A. W. Cleveland, Oxford; Jas. J. 
Cahill, Hamilton: W. B. Main, Delaware; 
Butler & Baird, Columbus; Geo. B. Crane, 
Findlay; C. C. winonee, Cadiz; J. W. Zer- 
ger, Lewisville; C. S. Lippincott, Marion; 





J. C. Myers, Dayton; Wm. Boehler, 
i Geo. Halland, P. J. Bigham, Fos- 
oria 


Amer. Live St.—Hawley & Reed, Cleve- 
land; S. J. George, Elyria; Jas. L. Ed- 
wards, Oberlin; Wm. V. Barker, Zanes- 
ville; Kridler Ins. Agcy. Co., Fremont; 
Niver & Gillespie, Bowling Green. 
Cas. Co. of Amer.—P. M. Young, St. 


Marston, Delphos; E. 


Clairsville. 
Cont. Cas. G. C. 





rie Kraus, Toledo; J. P. Alexander, Ohio 
Liab.—Kent H. Woodward, Nor- 


y. 
we 
Federal Cas.—C. Ludwig, Canton; C. R. 

Wilson, Akron. 

Genl. Acci.—J. K. Roster, Akron. 

+ Ger. Coml. Acci.—H. R. Morris, Colum- 
us. 
Natl. Live St.—Geo. W. Conrad, Troy; 

J. E. Hamburger, Celina; Jas. A. Stiggers, 

Van Wert. 

N. A. Acci—R. D. Kalb, Rushville; H. 
B. Cozad, Corning; W. C. Frank, Canton; 
D. A. Griger and N. A. Wolcott, Warren; 
J. P. Willman, Lakewood; E. W. Baurrit- 
tel, Cincinnati. 

Penna. Cas.—H. W. McCurdy, Salem. 

Pittsburgh Cas.—J. M. Allman, Zenia. 

U. S. Cas.—Thos. J. Grissell, Galion. 

Amer. Live St.—J. C. Jones, South 
Charleston; J. L. Walls, Batavia; Brailey 
& Ackerman, Swanton; D. E. Corbin & 
Son, Delta; B. B. Wilson, Ft. Recovery. 

Cont. ‘Cas.—D. L. Garber, Mt. Vernon; 
E. P. Hunter, Lancaster; J. W. Keys, Cin- 
cinnati; J. L. Lantz, Youngstown; A. L. 
Martin, Columbus. 

Genl. Acci.—W. C. McGlore, Portsmouth. 

Gt. East. Cas.—W. H. Bridges, Toledo. 

Lloyds Pl. GL—F. B. Corbin, Delaware. 

oo Prot.—F. B. Curry, <Besepenee. 

J. Pl. Gl.—S. D. Hazlett, Ada; J. M. 
auaien, Steubenville; J. R. Warner, New- 
ark; A. H. Babcock ‘Company, Lorain. 

N. A. Acci.—W. H. Mathias, Toledo; W. 
J. Robinson, Wattsville; E. W. Gunckel, 
Middletown; C. H. Hoelle, Van Wert. 

Ocean Acci—T. H. Geer Company, 
Cleveland. 

Pittsburgh Cas.—George Kramer, a 


ion; W. O. Fausnaugh, Lancaster; C. 
Mosher, Springfield; R. E. Parsell, New- 
ark. 

Penna. Cas.—C. A. McDevitt, Cincin- 
nati; C. M. Turner, Mansfield; Wm. R. 
Garrard, Akron. 

Security Cas. F. Fay, Springfield; 
F. W. Carlisle, "Ghesinnele L. C. Jeffrey, 
Dayton. 

Standard Acci—B. F. Kimble, West 


Union; K. L. Watkins, Springfield; Aetna 
Layman, Blanchester; B. V. Winebar, New 
Lendon. 

U. S. H. & Acci—R, F. Edgell, Coshoc- 


ton. 
Woodmens Cas.—E. D. Fortney, Eagie- 
ville. 
Minnesota. 

Empire State Sur.—E. G. Hensel, St. 
aul. 

Empl. Liab—Lyman _ Signor, Little 
Falls. 

Fid. & Cas—H. L. J. Hange, Ashby; 


F. W. Menkey, B. A. Nienhauser, St. Paul. 
Mass. Bonding—J. T. Collins, Rochester. 
Natl. Cas.—W. J. Harms, Wheaton; W. 

H. Hansen, Bertha. 

Natl. Sur.—W. T. Thompson, Taylors 

Falls. 

N. A. Acci—H. L. Bressler, Minneapo- 
lis; D. E. Jenks, St. Paul. 
U. S. Fid. & Guar—J. N. Nicholson, 

Austin; W. W. Panneck, Ivanhoe. 

‘Wisconsin 
American Fidelity—John E. Eldred, Jr., 

Milwaukee. 

Employers Liability—Ezra Simmons, 

Kenosha; Truman T. Parker, Kenosha. 
General Accident F. & L.—J. A. Clough, 

Spring Valley. 

National Surety—Alton F. Lawrence, 

Wabeno; J. LeRoy Elwell, Frederic. 
New Amsterdam Casualty—Allen R. 

Calhoun, Milwaukee. 

North American Accident—Eugene Stet- 
son, Lake Mills. 

Travelers (Accdt. Dept.)—F. A. Tows- 
ley, Kaukauna. 

Etna Life—R. T. Laatsch, Merrill. 

Bankers Acci.—George Charoski, Mil- 
waukee. 

N. A. Acci.—C. E. Messenger, Marke- 
san; Walter Parker, Hazelhurst. 

Time—Alf. Forest and A. Wodse- 
dalek, Milwaukee. 

S. Fid. & Guar.—J. W. Hiller and 
Ww. Ss. Hopmier, Milwaukee. 
Cas Appts 
Indiana 


Federal Cas.—J. E. Baisinger, Lafayette. 

N. A. Acci.—A. E. Merian, Indianapolis. 

Travelers—Miles Baxter, Auburn; H. 
W. Dufuer, Hammond. 

U. S. Fid. & Guar.—Kinney & Kinney, 
Columbus; Mercantile Trust & Savings 
Company, Evansville. 

Empire State Sur.—Elwood Trust Co., 
Elwood. 

Fid. & Cas.—Federspiel & Shorey, Fort 
Wayne; L. W. Ramsey, Indianapolis. 

Frankfort—Elwood Trust Co., Elwood. 

Genl. Acci—Wm. Brewer, Bloomington. 

Maryland Cas.—First Calumet Trust & 
Savings Bank, East Chicago. 

Natl. Sur.—C. A. Karmire, Shelbyville. 

N. A. Acci.—B. Friend, Tipton; E. E. 
Asbury, Newport. 

Royal Cas.—T. O. Shillinglaw, Ham- 
mond. 

Standard Acci.—H. C. Bellville, Bedford; 
M. R. Hultin, Elkhart; J. B. Jackson, Vin- 
cennes. 

U. S. H. & Acci—Geo. Bergman, Michi- 
gan City. 

Michigan 

Cont. Cas.—W. T. Connor, F. J. Haupt, 
A. W. Stitt and J. A. Jackson, Detroit; 
A. I. Brown, South Haven; H. Yeadon, 
Wells. 

Fid. & Cas.—C. H. Powley, Bronson; 
E. B. Southworth & Son, Hudson; J. J 
Hauserman, Negaunee. 

Ger. Coml.—E. F. Ballentine, Pt. Huron. 

Natl. Sur.—J. O. Willer, Beaverton. 








New Amst.—F. W. Crockett, R. A. In- 
gersoll, J. H. Ingham and Earl Jager, De- 


troit. 
N. Y. Pl. Gl.—Burtenshaw & Sibley, 
ore G. 


H. Cobb, Escanaba. 
A. Acci.—W.. L. Neil, Capac; A. 
Schadt. Detroit; J. E. French, Dick; Wm. 
A. Yuill, Lansing; G. A. Amendt, Mon- 
roe. 
Standard Acci.—John Phelan Ludington. 
I. S. Cas.—J. D. Royce, Coruna; F. V. 
Pilson, Mackinac Island. 
S. H. & Acci.—A. B. Platt, Detroit. 
Cas.—D. H. Stanton, Verona 


Workingmens Mut. Pro.—Howard Crum- 
mel, Ludington; W. R. Hardy, Mancelona. 


Emp. State Sur.—Meisenheimer, McKee, 
Arthur & Co., Flint. 
Federal Cas.—M. C. Bristol, Bay City; 


Ralph Ege and ig Weadock, Detroit. 

Natl. Cas.—W. S. Harris, Detroit. 

N. A. pry” a ms Butler, Ann Arbor; 
Albert Briggs, Dowagiac; B. F. Gilmore, 
Marion; John Hoback, Traverse City; F. 
W. Starr, Three Rivers. 

Ridgely Prot.—D. M. Whetstone, 
Beaverton, 

U. S. Cas.—C. E. Cook, Bay City; W. 
Sargent, Grand Rapids; A. R. ietswen, 
Thompsonville. 


U. S. H. & Acci.—Anne Hubbell, Flint; 
Glenn Merrill, Lansing. 

Home Cas.—W. T. Crocker, Detroit; J. J. 
Matteson, Jackson. 


Peoples H. & Acci—M. N. Conway, 
Byron Center; H. K. Harris, Grand Rapids. 

Union Cas—E. A. Welch, Au Sable; 
Mrs. C. F. Morse, Battle Creek; R. Urmy, 
Ft. Gratiot; J. H. Goldie, Gaylord; Will- 
iam Purkiss, Homer; J. M. Hollinger, 
Mancelona: J. S. Diller, Niles; J. A: 
Kenny, Schaffer. 

Workingmens Mut. Prot.—E. E. Gulick, 
Benton Harbor; Michael Redman, Cros- 


well. 
West Virginia 

Colonial Cas.—C. E. Stafford, Logan. 

Commonwealth Cas.— J. Cc. Closs, 
Clarksburg; A. L. Davis, Clifton. 

Consol. Cas.—J. W. Dunn and J. Kes- 
singer, Ronceverte; O. L. McClure, Mor- 
gantown; G. C. Alderson, Richwood; H. 
J. Pracht, Grafton; W. F. Morrison, Sut- 
ton. 





y y, Bluefield. 

Fid. & Dep.—W. H. Scott, Wellsburg; 
c. T. Herd, Morgantown. 

Genl. Acci.—C. R. Hutchinson, Clark; 
R. E. Godwin, Elkins. 

Ger. Coml. Acci.—J. F. Nydegger, = 
ins; S. J. Turner, Huntington; W. 
Donaldson, Wheeling. 

Ind. & Live St.—C. C. Counts, 
Charleston; F. A. McGrew, Charleston. 

Natl. Cas.—F. N. Morin, Winterburn; 
R. Dunkle, Martha. 

N. A. Acci—E. W. Halstead, Poca; J. 
R. Stanley, St. Marys; E. W. Rouse, New 
Martinsville; W. 8S. Jolliffe, Morgantown; 
H. A. Hosmer, Wheeling. 

Ocean Acci.—Alex 
Williams, Williamson. 

Phila. Cas.—Mont McIntire, New 
tinsville. 

Phoenix Pref. Acci.—E. L. Worthen, St. 
Albans; J. E. Peck, Huntington. 

Pittsburg Cas.—N. E. Jamison, Fair- 
a Alfred Paull and A. S. Paull, Wheel- 


"tp. S. Cas.—A. P. Jones, Fairmont. 

U. S. Fid. & Guar.—wW. O. Perry, W. J. 
McClaren and E. M. Lorraine, Welch. 

W. Va. Acci.—C. L. Lilly, Beckley 


Bishop and Harry 


Mar- 


Tllinois 

Aetna Life—A. H. Challiss, Auburn; H. 
M. Swift, Hurst. 

Amer. Live St.—A. D. Wilson, Decatur; 
P. G. Swan, Fairfield; Adam Bros., Erie; 
T. A. Weisner, Rockbridge; W. J. Reardon, 
Ottawa. 

Amer. Bond.—Faulkner & Ettelson, Chi- 
cago. 

Cont. Cas.—N. H. Byam, Evanston; J. 
FE. Crotty, Galesburg; Frank Joerndt, 
Streator: Carl Parrett, Monmouth; R. E. 
Seott, Chicago; T. E. Smith, Carbondale; 
Guiseppe Limpanaro, Chicago. 

Fid. & Cas.—Carroll Waltermeyer, La- 
con. 


Sues for Accident Benefits 
An interesting suit has been filed at 
T.ouisville by C. W. Matthias, who filed 
a petition asking that the Continental 
Casualty be compelled to pay him $260, 
on the basis of accident benefits at the 
rate of $40 a month. He claims to have 
pricked himself, resulting in the develop- 
ment of blood poisoning. The company 
held that the case of Matthias was one 
of sickness and not accident and refused 
payment. It is probable that the suit 
will result in a court definition of the 
line between sickness and disability 
caused by accident, there being at pres- 
ent very vague demarcation between the 

two in Kentucky, legally at least. 





CASUALTY NOTES 

The National Live Stock, of Indianapo- 
lis, has been licensed in Ohio. 

The Safe Deposit Insurance Company of 
Lincoln, Neb., has heen appointed state 
agent of the Federal Union Surety. 

The Dixie Casualty & Surety of Jack- 
son, Tenn., has been organized by a num- 
ber of prominent Tennessee capitalists. 

T. N. Robertson, receiver in the case 
of J. A. Flemister, et al, against the Na- 
tional Mutual Fire and Federal Union 
Surety has filed his report in the chancery 
court at Little Rock, Ark., showing that 
$7,170.08 has been received from the surety 








company, being the full amount of judg- 
ments and interest ‘for unpaid fire losses 
due from the insolvent company. 


Orey Janssen, special agent of the 
Travelers at Davenport, Iowa, has been 
appointed district agent for the Preferred 
Accident. 

A. A. Alles has resigned as manager of 
the credit department of the Midland 
Casualty, which is in process of organiza- 
tion at Chicago. 

Glen Hudson, formerly a barber at Kan- 
sas City, Mo., becomes Colorado general 
agent for the accident department of the 
Missouri State Life. 


The East Tennessee Indemnity of Knox- 
ville, Tenn., with a capital stock of $100,- 
000 has applied for a charter. It will do 
a livestock business. 


Mark A. Reece, formerly assistant treas- 
urer of the Title Guaranty & Surety, has 
been appointed associate resident manager 
of the Seattle branch office. 


The $100,000 bond of Mrs. Magdalena 
Tiemeyer and her son, Henry T. Tiemeyer, 
as administrators of the estate of the late 
J. H. Tiemeyer, at St. Louis, were signed 
last week by the Massachusetts Bonding. 

The Oregon supreme court has upheld 
the child labor law of that state, and has 
decided in favor of the company on a 
liability policy which excepted claims 
arising from employment of children un- 
der age. 

The Massachusetts Bonding last week 
wrote the bonds of the contractors who 
carried off $400,000 worth of the street 
paving contracts for St. Louis. The to- 
tal of the contracts awarded was about 
$600,000. 

The bond of the E. C. Gerhard Build- 
ing Company, for the $152,713 contract for 
the new high school building at Lafayette, 
Ind., was written last week by the Illinois 


Surety, through Atwood & Johnson, gene- 
ral agents at St. Louis. 
A. DeVol Murphy, who has been con- 


nected with the office of the secretary of 
the Columbus, Ohio, chamber of com- 
merce for the last year, has resigned to 
take effect September 1, at which time he 
will take the position of assistant to J. 
S. Mossgrove, manager for central Ohio of 
the American Surety, succeeding A. L. 
Simmons, who recently resigned to go 
with the traveling force of the Wolfe 
Brothers Shoe Company. 

Nicholas W. Muller, who last April re- 
signed from the Casualty Company of 
America, to become general manager of 
the Peninsular Casualty of Jacksonville, 
Fla., has decided to give up the work and 
will return to New York. Superintendent 
of Agents Anderson, of the Peninsular 
Casualty, has also resigned and will re- 
turn to New York. He was formerly su- 
perintendent of the plate glass department 
of the Casualty Company of America. 





Attitude Toward Competitors 
(CONTINUED FROM PAGE 16) 


of others to whom we can devote our 
time to better advantage. Why should 
we spend a month to win after fierce 
competition, a $5,000 application, when 
we might more easily and with less en- 
ergy have secured $10,000 or $15,000 in 
smaller applications? 


The business that is worth while is 
the business that is placed carefully and 
honestly. The seed-time must precede 
harvest time, and if we sow honest seed, 
we may be sure of a satifying harvest. 

If we have the spirit of perseverance, 
competition will be the least of our trou- 
bles. The successful agent must be per- 
sistent and persevering. The colored 
brother defined perseverance as “Firstly, 
to take hold; second, to hold on; thirdly, 
to nebber let go.” That definition if 
practiced in our daily work will spell 
success in large letters. Let us take hold 
with a firm grip, then having taken hold, 
let us hold on and not lose hope in any 
case that is worthy of attention, and 
when attention is secured, do not let go, 
but have the application signed for our 
company’s policy. 

2 . . 

There is no such thing as luck in our 
profession. Some one has said “Luck is 
rising at 6 o'clock in the morning, living 
on a dollar a day, if you earn two, mind- 
ing your own business and not meddling 
with the business of others.” Woes not 
this apply most fully to life insurance 
solicitation? It is the early riser who 
gets the application—the agent with the 
elastic and quick step who is ever on 
the alert on his job and who in time of 
opportunity is first to seize the business 
because discussion is confined to his own 
company and his own policies—who does 
not advertise the other fellow’s goods by 
comparisons or criticism. 

What then should be our attitude to 
our competitors? There can be but one 
attitude, and that the spirit of fairness 
and frankness in square dealing with the 
prospect and the policyholder in any ref- 
erence to competitors. Then let fairness 
toward our fellow agents and honest 
statements regarding other companies 
become our accepted principle and dally 
practice. Let every agent boost instead 
of knock, and thus create confidence in- 
stead of dissatisfaction. Then the pros- 
pect will become susceptible to the spirit, 
listless interest will become a demand, 
and criticism will give place to confi- 
dence. 
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WEWS OF FIRE PROTECTION 


CONTRACTORS JOIN MOVEMENT 


Electricians Secure Membership in 
Wisconsin Fire Prevention Asso- 
ciation—Town Committees 
at Work 
A special meeting of the executive 
committee of the Wisconsin State Fire 
Prevention Association was held at 
Milwaukee, Monday afternoon, at 
which several important matters were 
discussed. The association’s special 
committees on towns are hard at work 
and it was announced at the Monday 
meeting that a report concerning the 
conditions at Berlin, Rhinelander and 
Antigo might be expected within the 
near future. A report was made a 
short time ago on the recent inspec- 

tions made at Portage: and Tomah. 

The firm of Zimmerman & Rowley, 
focal agents at Wausau, and the Wis- 
consin Electrical Contractors’ Associa- 
tion of Milwaukee were made associate 
members at the recent meeting. 

There was a general review of con- 
ditions in the Wisconsin field and it 
developed that the association is mak- 
ing excellent progress in its work. 

All the committees of the Wisconsin 
State Fire Prevention Association are 
hard at work, and the work of improv- 
ing conditions about the state is pro- 
gressing most favorably. 














Utica, Ohio, Waterworks 

Utica, Licking county, Ohio, which 
has had a number of disastrous fires 
during the last year, has completed its 
arrangements for the installation of 
an up-to-date waterworks system and 
modern fire protection. The improve- 
ments to be made are the direct result 
of the boosting of fire insurance rates 
because of the bad fire record of the 
village. 

The waterworks system is laid out 
so that the failure of one unit or any 
one piece of equipment cannot cripple 
the system as a whole. In the dis- 
tributing system the fire hydrants are 
so placed that every building inside the 
present corporation line will be given 
adequate fire protection. A _ sufficient 
number of valves will be installed to 
enable any part of the system to be 
shut off for repairs without affecting 
other parts. 

All the fire-fighting apparatus will be 
bought under underwriters’ laborator- 
ies’ specifications. An adequate amount 
of this apparatus will be purchased to 
meet all the requirements of the situa- 
tion. Especial attention is to be given 
to the hose to be purchased, which is 
to be submitted to the laboratories for 
test. 





Interest in Fire Prevention 


The committee from the Iowa State 
Fire Prevention Association, which ré- 
cently visited Waterloo is well pleased 
at follow-up results. G. R. Witt, a 
practical fireman, has been made fire 
marshal at Waterloo as the result of 
the inspection and is devoting his en- 
tire time to fire prevention. This is the 
third city fire marshal employed by 
councils in Iowa cities this year and 
indicates the spread of fire protection 
sentiment. 

Asks for Cooperation 

_At the annual meeting of the Wiscon- 
sin Paid Firemens’ Association held re- 
cently at La Crosse, Wis., one of the 
principal addresses was given by Fire 
Marshal Thomas M. Purtell. He classed 
the incendiaries into five classes, as 
follows: The man who burns to get 
the insurance; the man who sets fire for 
revenge; the criminal who sets a fire 
to cover another crime; the fire maniac, 
and the mischievous boy. 

Mr. Purtell concluded his address 
with an appeal to the assembled fire- 
men to cooperate with his department 
in tracing the causes of fires, advising 
that in each city a “right kind of man” 
be assigned to that particular duty, 








leaving the chief to attend to-his other 
duties. Jerry Sullivan, sprinkler expert 
of the Milwaukee Board, also made an 
address. 





Guard Against Forest Fires 

The supervisor of the Arkansas Na- 
tional Forest Reserve has devised a 
plan by which he hopes to better con- 
trol forest fires and protect the homes 
and buildings of settlers. His plan is 
to erect lookout stations on the hghest 
points in the reserve and connect them 
by telephone. When smoke is dis- 
covered by one of the guards the in- 
formation will be telephoned from sta- 
tion to station and guards and fire 
fighters rushed to the scene on horse- 
back and the flames attacked in an ef- 
fective manner. By this system it is 
believed that such destructive fires as 
occurred in the Arkansas reserves last 
fall will be averted. 


FIRE PROTECTION NOTES 


The town council at Tama, Iowa, has 
rejected bids for a half mile extension of 
water mains and will try again. 

The city of Wausau, W/is., recently 
closed a contract with the Wausau Tele- 
phone company for ten flash-light fire 
alarm boxes. 

The village of Waterloo, Ind., which has 
had a poor water supply for six months on 
account of one of its wells going dry, 
brought the well up to its old standard 
and now has a good supply. 

Building operations have been com- 
menced upon the new pumping station at 
Wausau, Wis. With the completion of 
this plant, which will cost $38,000, the 
fire protection facilities of the city will be 
greatly increased. 

The city council at Clinton, Iowa, has 
ordered plans drawn for a complete new 
water works system. The town council 
at Dysart, Iowa, has let the contract for 
a new $18,000 water works system and a 
$3,800 steel tank to hold 60,000 gallons. 

Fordyce, Ark., now boasts an up-to-date 
fire wagon drawn by two horses and suffi- 
cient paid men to man it. A year ago its 
fire department consisted of a bucket bri- 
gade, which was supplanted by a small 
hose reel when waterworks were installed. 
oy gee of the new equipment is about 

1,000. 


An improvement district embracing the 
entire city has been formed at Searcy, 
Ark., for the purpose of installing water- 
works and sewer systems. Bonds to the 
amount of $80,000 will be issued. Bids 
have been advertised for and the contract 
will be let Aug. 29. Work is expected to 
commence in thirty days. 








Fire Insurance in Russia 

Consul-General John H. Snodgrass, 
of Moscow, furnishes the following sta- 
tistics concerning fire insurance in Rus- 
sia: 
“During 1907 there were fifteen joint- 
stock fire insurance companies in op- 
eration in Russia, of which two were 
engaged in reinsurance. The premiums 
collected by the thirteen companies tak- 
ing direct risks amounted to $55,517,000, 
of which only $30,616,910 was carried 
by the thirteen companies, the balance 
being reinsured. The results of fire 
operations during the year were as fol- 
lows: Premiums, $30,616,910; reserve 
premium at the beginning of the year, 
$14,162,276; loss by fire, $21,725,705; ad- 
ministration expenses, $8,713,303; re- 
serve premium at the end of the year, 
$14,606,214. The total loss by fire dur- 
ing the year aggregated $45,835,000, of 
which $24,205,000 was sustained by the 
reinsurance companies. The loss by 
fire was 71 percent of the premiums. 
The high fire losses were due to sys- 
tematic cases of arson.” 





Growth in Number of Agents 

The Ohio insurance department has 
made a compilation of agents’ licenses 
issued during the insurance year of 
1909, which strongly emphasizes the 
growth of the insurance business in 
the state. During 1909 the department 
issued 32,790 agents’ licenses, compared 
with slightly more than 22,000 in the 
insurance year 1905, an increase of 48 
percent. Classified according to nature 


of insurance, licenses were issued last 
years as follows: 17,216 to domestic and 
3,066 to foreign stock, fire and marine; 
68 to mutual fire; 4,969 to domestic and 
411 to foreign miscellaneous; 7,064 to 
life companies’ agents. 


Thus far this 





year the number of licenses issued 
shows a large increase over the corre- 
sponding period of last year. 


QUESTION AS TO OWNERSHIP 
Knowledge of Agent Waives Policy 


Condition to the Contrary—Chang- 
ing Name of Assured 











The Insurance Green Bag cites a 
case where it was decided that knowl- 
edge of the agent of unconditional 
ownership waives the policy condition 
to the contrary. The unauthorized 
change in name of the assured is a 
fact for the jury. 

The company defended on the ground 
that insured did not have fee simple 
title to the property insured, and that 
the soliciting agent made an unauthor- 
ized change in the policy contrary to 
its provisions. There was judgment 
against the company in the lower court, 
which the supreme court of Georgia af- 
firmed. The facts are substantially 
stated in the opinion, controlling por- 
tions are as follows: 

Tbe evidence in the case further shows 
that one, Morgan solicited the insurance 
on the building in question, and that he 
was informed by Ledford that the insured 
did not own the property, only through a 
bond. “I (Ledford) had a bond and would 
not own it until it was paid for, and the 
Payment would not be due until the latter 
part of 1909. I told him I didn’t have any 
deed for the property at all, and that I 
paid partial payments. I told him I didn’t 
have deeds for it and he said it would 
make no difference. I agreed to take the 
insurance for R. H. Ledford & Son. He 





was to issue the policy. He did not bring 
it with him then; he brought it back. 
‘Vhen he brought it back, I was to y 
the premium. When he brought it 

I told him it was just marked R. H. Led- 
ford, and I told him that I would not pay 
the premium until it was made to R. H. 
Ledford & Son; that my son had as much 
interest in it as I had. He took it and 
kept it for two or three days, and brought 
it back with R. H. Ledford & Son added 
to it. He said it was done with an indel- 
ible pencil.in Atlanta. When he brought 
the policy with the ‘& Son’ added to it, 
i paid him for the policy.” The uncontra- 


‘dicted evidence in the case is that Mor- 


gan was a solicitor of insurance, em- 
ployed by the company or its agent, and 
in the course of his employment he deliv- 
ered the policy in question and received 
the premium; though the evidence raises 
an issue as to whether the words “& 
Son” were in the policy when it was taken 
from the office of the company’s agent in 
Atlanta, and as to whether these words 
were subsequently inserted. Under the 
ruling in the case of Springfield F. & M. 
vs. Price, 132 Ga. 687, 64 S. E. 1074, knowl- 
edge by Morgan that the insured did not 
own the building and the land upon which 
it was situated was notice to the com- 
pany, and the latter will not be heard, in 
defending an action on the policy, to set 
up the noncompliance by the insured with 
the condition in the policy in reference 
to ownership of the property. * * * 

The only change or alteration in the pol- 
icy to which this charge could have had 
reference was to the insertion of the 
words “& Son” after the name of R. H. 
Ledford, and this charge made the valid- 
ity of the policy, so far as that validity 
was attacked upon the grounds of an 
alteration in the name of the insured is 
concerned, turn upon the question as to 
whether or not that alteration in the pol- 
icy was made by Williams himself, who 
was unquestionably the agent of the com- 
pany, or by Morgan at the direction of 
Williams; and under the evidence in the 
case the jury were authorized to find that 





NEW YORK FIRE INSURANCE STOCKS 


Quotations Furnished by E. 8S. Bailey, Broker, 66 Broadway, New York 


Company. Capital 
RE ee $ 500,000 
SRNUNOMREE -ceccccccccccsees 500,000 
ae tale aaa tahoe kee ety 4 

00. 


i 1.5 eceeessseneeedae 
Fidelity-Phenix .. ° 
Germ, Alliance .. eam 
sndwecdscescareeens 1,500,000 
Eee 

ST EE MOD cS cccccccscscces 

BS MOTB. cc ccccccccccce 
GD 06626008 60006s6es 





Teer eee ee eee 


sete eee eee eeeeee 


Peter Cooper ($20) 
DOONEEE ccc ccccccce 
Un. States ($25)....... 
Westchester ($10) 
Williamsburg City 
V—No information. 
Q—Quarterly 





Approx. Bid Asked 
Annual When Price Price 
Div. Payable. P.C. P.C 
10 Q énen 205 
10 J&I 326 sit 
40 a 925 950 
S - 125 Ks 
V V 260 265 
15 I&I 275 300 
30 3 560 570 
18 - 285 295 
30 - 1525 owe 

40 Q 475 
10 J&I 200 210 
30 ” 680 695 
10 ° 165 176 
20 a 300 305 
10 A&O 155 165 
6 J&I 135 145 
90 105 
10 a 155 160 
Vv 60 70 

35 F&A 455 
26 J&I 380 400 








BOWSER, Fireproof Oil and 


Gasolene Storage 


That the most inflammable liquids can 
be handled with absolute safety is con- 
clusively shown by the Bowser record: 
Over 500,000 Bowser storage systems 
have been sold during the past 25 
years, and not one of them has ever 
caused a fire. 
outfits were dug out from the ruins of 
San Francisco and emptied of their 
contents. 
face of the fires caused almost daily 
by explosions of gasolene and other 
liquids, this is a remarkable record 
which should be borne in mind by 
insurance men and users of oil alike. 





New York 


Boston 





Phladelphia 





118 Bowser gasolene 


Not one exploded. In the 


The outfits procure the measure of safety pre- 
scribed by the National Board of Fire Under- 
writers and comply with all local ordinances. 


S. F. Bowser & Co., Inc. 


FORT WAYNE, IND. 


Chicago San Francisco 
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the alteration, by the addition of the 
words “& Son” in the policy was at the 
direction of Williams. 

Judgment affirmed. All the justices 
concur. 

Athens Ins. Co. vs. R. H. Ledford & 
Son, 68 S. E. Rep. 91. 





Demand the Unearned Premium 


Some of the companies say there is a 
growing tendency among assured to de- 
mand the unearned portion of the pre- 
mium on the part of the policy in force 
after a loss of 50 percent or more. The 
custom is in case of that size loss to 
send a draft with an order to cancel 
the policy and tendering no unearned 
premium for the balance, the feeling 
being that a claimant has gotten his 
money’s worth. Legally the assured is 
entitled to the return premium on the 
part still in force but custom has pre- 
vailed among the companies in not of- 
fering such unearned. It is stated that 
many assured who have losses on lum- 
ber, logs, and saw mills in the north, 
have been particularly insistent in de- 
manding this return premium. In view 
of the fact that companies are cutting 
down their lines on such risks and some 
are putting them on the prohibited list, 
the belief is expressed that the assured 
are not taking steps that .will attract 
companies. ; 


F. C. Stockdell’s New Move 


Fred C. Stockdell, formerly state 
agent in Louisiana and Mississippi for 
the Phenix of Brooklyn, later adjuster 
for Fidelity-Phenix, and more recently 
adjusting independently, announces the 
formation of an incorporated general 
agency at New Orleans, the stock to be 
distributed among principal local agents 
of Louisiana and Mississippi. Agents 
will be allowed to subscribe in accord- 
ance with amount of premium guar- 
anteed the first year. Mr. Stockdell is 
slated for the presidency and general 
managership. It is thought probably 
twenty-five agents in each state will be- 
come stockholders and thus provide 
the nucleus of an agency plant from the 
start. It is understood two companies 











Prominent Chicago Agents 


have already practically agreed to 
enter the general agency and that oth- 
ers are under consideration. Mr. 
Stockdell claims his plan is better than 
contingent commissions on the ground 
that all general agencies make money 
and that the profits will take the form 
of dividends on stock. 





Abridges Subrogation Rights 

The Canadian parliament recently en- 
acted a law in the interest of railroads, 
depriving the assured of the right of 
action as to spark losses to the extent 
insurance carried, also preventing insur- 
ance companies suing under subroga- 
tion. 





Special Agent Morin Resigns 

Indianapolis, Ind., Aug. 24—(Special) 
—It became known here this week that 
George A. Morin of this city, special 
agent of the Caledonian in Indiana, IIli- 
nois and Ohio, has resigned. He has 
made no announcement as to his future 
nor has the company named his suc- 
cessor. Prior to going with the Cale- 
donian, Mr. Morin was with the Atlas 
of England. He is regarded as a good 
field man. 


GENERAL SOUTHERN NOTES 


The Boston, Concordia and Old Colony 
have withdrawn from Texas. These com- 
panies were in the Cochran, Thomas & 
Co. general agency. 

The Commercial Union, of London, has 
discontinued writing gins in Texas. In a 
letter to its agents it states that on 
this class of business it has received 
$26,000 in premiums and has suffered 
$40,000 in losses in the past two years. 

In keeping with the spirit of the times, 
and indicating the progressive attitude of 
Tennessee underwriters, the Tennessee In- 
spection Bureau has been equipped with 
an automobile. Manager F. H. Warren 
is already showing marked adeptness at 
the wheel. 








The fire insurance commission of British 
Columbia recommends the creation of an 
insurance department for the provinces. 
It is recommended that companies pay a 
tax to support such department. 


POINTERS a 


FOR LOCAL AGENTS. 

















Members of the Chicago Beard of Underwriters 








RED Ss. JAMES & CO. 
171 La Salle Street, Chicago 
ix, Mechanics & Traders, 








GRITCHELL, MILLER, 
WHITNEY & BARBOUR 


136 La Salle Street, Chicago 


Sole Agents: Phoenix of London; Springfield F. 
& M.; -—— N. 3 Commence Set Spring 
Garden; P. ’ “ ’ —— Camden; 





CHAS. A. NEWTON ®& CO. 


159 La Salle Street, CHICAGO 


Agents for Newark Fire. Newark, N. J.. Capital Fire. 
Concord, N.H.. State Fire, (Ltd.,) Liverpool, Eng.. 
Williamsburgh City Fire. New York, Virginia F. & M., 
Richmond. Also Special Contracts for Fire and Auto- 
mobile Insurance with Underwriters at Lloyd's. London 


fire Adjusters 








“Pointers for Local Agents” is a book of 256 
pages, containing all the data that has ap- 
peared in this column for more than six years, 
thoroughly classified and indexed for quick 
reference. It is supplemented with other val- 
uable data, and is bound in red flexible leather, 
the cost being $2.00 per copy. For sale by 
The Western Underwriter. 


Question—A man insures his prop- 
erty, on which there is a mortgage. In 
writing the insurance the agent advises 
the company of the fact of the mort- 
gage. The mortgagee does not ask for 
a mortgagee clause, and none is at- 
tached. In case of a loss will the com- 
pany recognize the mortgagee, or will 
they settle with the assured the same 
as if there were no mortgage? Would 
it make any difference in the settlement 
if the mortgage deed required the mort- 
gagor to keep the property insured? 

Answer—Where a man insures his 
property on which there is a mortgage, 


but does not have a mortgage clause at- 
tached to the policy, the mortgagee is 
not protected. The company will settle 
with the assured and with no one else. 
If the mortgagee required the mort- 
gagor to keep the premises insured, the 
mortagee might in a suit in equity 
secure an order to have the money paid 
to him. Without such an order the 
company would be safe in settling with 
the assured alone. 


Question—1. Should property be dam- 
aged by a tornado to the full face of the 
policy, can the assured recover any of 
the unearned premium for the fire part, 
if it is insured under a combined pol- 
icy? 

2. Do the words “Part of the con- 
sideration of fire policy,” written on 
a tornado policy instead of the amount 
of the premium, make the two policies 
(fire and tornado) the same as a com- 
bined policy? If different please ex- 
plain. 

3. Suppose the premium on a policy 
is $100 and the agent lets the assured 
have it for $90. Is such an act unlaw- 
ful in the state of Illinois? Does it af- 
fect the policy in any way? 

4. Can the assured compel a com- 
pany to settle according to letter or let- 
ters written by the company to its 
agents if such letter or letters are not 
made a part of the policy in the pos- 
session of the assured? 

Answer—1. When the property is 
insured in a combined fire and tornado 
policy it has been customary among 
insurance companies to take up the pol- 
icy without any return of premium 
when the face of the policy was paid 
on either a fire or a tornado loss. Ina 
partial loss it has been customary to 
decrease the policy on both kinds by 
the amount paid. However, this is con- 
sidered unjust, inasmuch as the pre- 
mium for fire and tornado insurance is 
figured separately and merely combined 
in one policy for the sake of conven- 
ience, and the insurance commissioner 
of Illinois has been trying to find some 
way to make the companies return the 
fire premium in case of a tornado loss 
and the tornado premium in case of 
fire loss. 

2. The words “part of the consid- 
eration of fire policy” make the two 
policies practically the same as a com- 
bined policy. 

3. If the agent gives the assured a 
policy for $90, when the premium is 
$100 that is his own affair as far as the 
law of Illinois is concerned. 

4. In one sense the letters which 
a company has written to an agent have 
nothing to do with its contract with 
the assured. However, if the letters 
were written in explanation of what the 
policy covered, such letters would be 
deemed good evidence to show the con- 
struction which the company itself put 
upon the policy. 

_ Question—Endorsement made on pol- 
icy reading as follows: “Notice of chat- 
tel mortgage waived—loss, if any, pay- 





able to John Doe as his interest may 





The Highest Class of Surplus Insurance 


FRED S. JAMES & CO. of NEW YORK have secured the exclusive 
representation in the United States of the following high-class English 
Companies for SURPLUS BUSINESS: 











JUST WIRE, S23" 


Losses or Emergency Special Work to 


GEORGE CG. GILL, 


MANAGER 
Quincy Adjustment and Service Bureau 
QUINCY, ILLINOIS 
“PROMPT SERVICE” 
Losses in Missouri or Central and 
Southern Illinois 
T. L. MAITLAND 
ADJUSTER | 


214 Navarre Building 
Phone Main 2719 ST. LOUIS, MO. 





CentralInsuranceCo.ofLondon Essex é Suffolk Equitable of England 


Northwestern of Liverpool 


Legal Ins. Co. of London 


Liverpool Victoria Insurance Corp., Ltd. 
BINDING CONTRACT with GUARANTEED UNDERWRITERS at LLOYDS, LONDON 








Only legitimate surplus lines at full tariff rates entertained on the heavy 
value risks after the capacity of the local agents is exhausted.—Your busi- 
ness protected.—Strong Companies.—Standard form policies issued without 
a Warranty Companv.—Losses adiusted and paid through this office, 

Prompt attention. Applications may be addressed to 





Keep this “Aad"—‘ou may Need our .” 2cilitees., 


HERBERT DARLINGTON 
171 La Salle Street, CHICAGO 





appear.” Have the courts decided that 
by prefixing the notice of chattel mort- 
gage waived, the assured under the pol- 
icy could execute several mortgages 
without any further notice being given 
to the company with the exception of 
the first loss payable clause? Or would 
the loss payable clause only cover the 
chattel mortgage executed on the day of 
endorsement? 

Answer—We do not know of any de- 
cision on this point. The endorsement 
is vague and will be construed most 
strongly against the company. A good 
daily report examiner would not pass 
a blanket permit for chattel mortgages 
such as this would be construed to be. 
The proper way to give notice of a 
chattel mortgage is by the insertion of 
a clause to the following effect: “It is 
understood and agreed that the within 
described property is covered by a chat- 
tel mortgage in favor of............... 
Loss, if any,” etc. 

Question— Please advise through 
your columns whether “other insurance 
permitted” is necessary in a form con- 
taining 80 percent coinsurance clause? 
It would seem that requiring insurance 
to 80 percent of value would give per- 
mission to secure it, otherwise the as- 
sured could not have it, but there is a 
difference of opinion and I would like 
your view. 

Answer—It would seem that the 80 
percent clause on policies would by im- 
plication include permission for other 
insurance. Nevertheless there is some 
doubt about it and it,is good practice 
to insert specific permission for other 
insurance. This will avoid any ques- 
tion and make the assured safe. 


Question—Please tell me where in the 
printed part of the New York standard 
policy I will find anything that makes 
the policy void on account of the use 
of electric lights. 

Answer—There is nothing in the 
standard policy to prohibit the use of 
electricity except in lines 12 and 14. 
There is a clause in these two lines 
making the policy void if the hazard 
be increased, and the installation of 
electricity undoubtedly increases the 
hazard. However, if the electricity is 
in use when the policy is written no 
permit is necessary. 


Dixie Fire Ins. Co. 


I. W. ROCKEY 








Cook County M der and G al Adent 
1124, 159 La Salle Street 
CHICAGO 

Telephone Central 3688 








Want Column 








Two dollars por insertion of five lines: 
Additional lines, 40 cents 
each per insertion. 

POSITION WANTED—By woman fami- 
liar with details of fire insurance, gene- 
ral office or agency work; stenographer. 
Chicago or elsewhere. Address, 93-P, care 
The Western Underwriter. 


“POINTERS” 


Read the List of Chapter Heads and 
See the Wide Scope of the Book 
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THE WESTERN UNDERWRITER COMPANY 
‘45 LA SALLE STREET, CHICAGO, ILd« 








THE WESTERN UNDERWRITER. 





August 25, 1910. 














CHICAGO'S GREATEST COMPANY 


ILLINOIS LIFE INSURANCE CO. 


ovvestincuicaco CHICAGO es tancest in wuinios 


JAMES W. STEVENS, PRESIDENT 


We Cuarantee where others Promise 


The year 1909 was the most successful in this com- 
pany’s already splendid record of successful years 


INSURANCE IN FORCE 


| FIFTY MILLION DOLLARS 




















FEDERAL LIFE 


INSURANCE COMPANY 
CHICAGO 


ISAAC MILLER HAMILTON, President: 


Tn 1909 Insurance in force increased over $6,000,000. 
Admitted Assets increased over $1,000,000. Admitted 
Surplus increased over $75,000. 


High grade Managers and Agents wanted for new territory— 
Desirable Contracts — Attractive Policies 


aires Chas. M. Turner, General Manager 











One of the “Best” Companies 


To be rightly included in the select class of “Best” Life 
Insurance Companies, requires that 


The Management be experienced and competent, giving 
helpful assistance to the agency force. 

The Financial condition be beyond criticism—ample 
surplus and investments the best. 

The History be without flaws—Past mistakes require 
Present excuses, and bring Future loss of business. 

The Policy forms have liberal and attractive provisions 
plainly expressed and Values Guaranteed. 















Gapable agents with a clean record can secure choice territory with one of Illinois’ Three 
“Best” Companies. ff you are well posted, the names of the other two Companies will be self- 
evident, but remember “One of the Three Best’”’ is the 


ROCKFORD LIFE INSURANCE COMPANY 


4th Floor, Trust Bidg., ROCKFORD, ILL. 


THE NORTHERN LIFE 


Insurance Company 
OF ILLINOIS 


ROCK ISLAND, ILL. 


HOPE THOMPSON, President 
Our “Common Dividend” Policy is the best seller on earth. 
A DIVIDEND POLICY AT A NON-PARTICIPATING RATE. 
Every Policy Registered and Reserve deposited with the State. 
Liberal Commissions, or Salary and Commission. 
Have you Ambition and Ability? Come and grow up with 


A Rapidly Developing Company 











—— The ——_ 
Western and Southern 
Life Insurance Company 


CINCINNATI, OHIO 
W. J. WILLIAMS, President 


The Largest Industrial Company West of the Alleghenies 
Issues All Standard Forms of Ordinary $500 to $10,000 


PROGRESS BY FIVE-YEAR PERIODS 














Year Assets Income Amt. Insurance 
1889 $107,864.00 $57,512.00 $1,537,430 
1894 137,825.64 .60 3,691,843 


1899 407,217.00 524,219.00 10,881,961 
1904 1,074,653.73  1,139,326.96 25,715,285 
1909 4,869,882.22 2,103,595.89 44,780,907 


It Pays the Agent 


To represent the best company. There are many excellent 
standard life insurance companies. Which is the best? In 
stability, progressiveness, liberal contracts to agents and low 
cost to policy-holders no company surpasses 


The Union Central Life 


Insurance Company of Cincinnati 
Assets, $74,523,966.28 Liabilities, $72,324,302.92 
Good openings are occurring from time to time 


JESSE. R. CLARK, President 
Adaren } ALLAN WATERS, Sup’t of Agents 














HOME ENDORSEMENT 


GAVE 


CONFIDENCE ABROAD 


New Insurance Applied for upon which Premiums have been Paid 
im cash during the first Six Months of 1910 is in Excess of New 
Insurance Paid for in cash during the Entire Twelve Months of 1909 























THE ABOVE IS THE RECORD OF THE 


PITTSBURGH LIFE AND TRUST CO. 


W. C. BALDWIN, President 





The First Company Licensed in the State of New York after 
the Enactment of the Armstrong Laws 


A FEW GENERAL AGENCY DISTRICTS OPEN 
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The State Life Insurance Company 


INDIANAPOLIS 
Unequaled in Solid Achievement 
Assets, Dec. 31, 1909, $8,580,830.58 Surplus, 1909 .. . $1,174,606.34 


Gain in Admitted Gain in Surplus 

eres eee $ 27,775.00 
Dudtinnrecscareserseuss 1,023,700.00. .............+- 153,161.00 

_ ee 1,201,977.14.......-. 7 


Eight Million Dollars in Securities Deposited with the State of Indiana 


This is $848,861 More Than is Required by Law. 


MOST ATTRACTIVE AGENCY CONTRACTS 


Our own idea. Every Contract direct with the y. 
Scores of good men have joined the State Life field force since 1, 1910. 


On all Agency matters address ‘ 


CHAS. F. COFFIN, 2nd Vice-President, 1231 State Life Building 






















































Casualty and Surety Supplement 


To Aid Agents in Their Work and Help Them Make Money 








AUGUST, 1910 








7 the majority of casualty and surety 

agents could only be brought to 

realize the possibilities of these lines 
of insurance the increase in volume of 
business in a single year would be as- 
tonishing. The number of those who 
really put their best energy into this 
business, who study it, master it and 
rush it forward in season and out, is 
small when compared with the army of 
so-called agents whose chief evidence 
of representing a company is a state 
license and a bunch of supplies grow- 
ing yellow on a top shelf. 

At the recent meeting of the De- 
troit Conference one company execu- 
tive insisted that not over 5 percent 
of those eligible to accident and health 
insurance are insured. Others thought 
the ratio higher, but in any event it is 
small. How many employers are with- 
cut liability insurance? It is said that 
not a tenth of the automobiles of the 
country are insured. Only here and 
there a householder carries burglary 
insurance. The bulk of the suretyship 
of the country, outside of the large 
cities, is still assumed by individuals. 
Thousands of employers have no fidel- 
ity bonds on those who handle money 
for them, and even the employes of 
Lanks are bonded for comparatively 
small sums, especially in the west. 


Millions of dollars of casualty and | 


surety premiums are merely waiting to 
be developed. The companies employ 
specials and get out company bulletins, 
furnish tons of literature and do much 
zedvertising to aid their agents in de- 
veloping business, but only a fraction 
can be induced to give the business the 
same steady, close application as the 
merchant or the banker gives his. Here 
and there is a man brighter than his 
tellows and fuller of vigor and vim. A 
few years pass and he is in a position 
to take life a little easier and enjoy the 
fruits of his past labors. Others have 
the same opportunities as he had, but 
they will not embrace them. 





Recently the president of one of the 
prominent accident companies stated 
that the agency plant of his company 
had cost over two million dollars to 
establish and develop. This gives some 
idea of what the young casualty com- 
pany has ahead of it before it will be 
cperating on even terms with the older 
companies. 





The scarcity of good special agency 
material continually is brought to the 
notice of those who are in close con- 
tact with the casualty and surety busi- 
ness, Several months ago the Ocean 
Accident let it be known that it wanted 
three executive special agents. Weeks 
went by before it succeeded in getting 
them. For some time past the Illinois 
£urety has been looking ior a special, 


but it has not found him yet. The 
manager of one of the largest surety 
agencies in Chicago said recently that 
he would put on a special agent at once 
if he could get the right kind of a 
man, “But,” said he, “we want a man 
who can get business. I would not 
give a whoop for one of those who 
simply go around and appoint agents, 
gives them a talk and a cigar or a din- 
rer and thinks his work is done. What 
we want is a man who will go into 
a town and spend a week or two if 
necessary, learn all the big business 
there is there, find out why our agent 
kas not secured it or cannot, find ways 
to get him in touch with the people 
that control it and help him to get it. 
We want one who can develop busi- 
ness that ought to be written, but is 
not at the present time.” 

It is just such men that all kinds of 
companies and all sorts of large gen- 
eral agents are looking for men who 
can develop and get business. Young 
men who can stand road work, who 
can live on small salaries until they are 
worth big ones, who know or will learn 





the casualty or surety business and 
| then have energy enough to apply what 
| they know in getting the business, have 
‘great opportunities before them. It is 
| trom among such men that future resi- 
, dent managers will be chosen and from 
: these managers that some of the execu- 
i tive officers will be selected. 





| Now approacheth the day when the 
| weary summer tourist will return from 
‘the resort to get a rest at home and 
' will find conditions that will recall the 
words of wisdom so eloquently poured 
into his ears by the burglary insurance 
agent last June. 





Agents who think that it is the 
cheapest policy which is easiest to sell 
the assured and who believe that price 
has more to do than merit should lis- 
ten to the statement made by a well 
known casualty broker in New York 
the other day. He said: 

“It has always been my experience 
in dealing with the better class of peo- 
ple that they were willing to pay ten 
or twenty dollars more to secure a 
more desirable contract. This is not 
generally believed to be the case, but 
I can say frankly that it has been so 
with me. When I put the two con- 
tracts before them and tell them the 
limitations placed on the cheaper con- 
tract the customers usually say that it 
is worth while to them to feel fully 
covered and not to wait till the loss 
or injury occurs before finding out 
whether they are properly covered. 

“Besides it makes a man feel better, 
bolstering up his personal pride a-bit 
perhaps, when you say, ‘I know that it 
is useless to offer a man of your 








standing an inferior contract even if 
the price is cheap.’ He is more apt 
after that to bow to your judgment 
and estimate of his character even in- 
voluntarily and to turn down the cheap- 
er contract once and for all. Of course, 
the cheap man flatters himself that the 
loss will not come, so he is perfectly 
willing to assume the risk. He often 
does this to his cost, however, and 
when he next wants a policy he is 
unwilling to repeat his experience.” 





The accident companies are giving 
attention these days to claims on per- 








sons that have been heavily insured, 
some of whom died under peculiar cir- 
cumstances. The recent Ira G. Rawn 


| case in Chicago is a notable one, he be- 
| ing possibly the heaviest insured man 


from the accident standpoint in Chica- 
go. There are many examples of men 
who have loaded up on life insurance 
and committed suicide and the tendency 
seems to be growing in accident. The 
Travelers has reduced its line on a sin- 
gle life and other companies are rein- 
suring their lines down and making a 
very careful inspection of heavily in- 
sured men. The Preferred will not 
knowingly write a man that carries over 
$25,000 accident indemnity, it not caring 
to take the risk. 





Contract Bonds 


*BY C. BR. LAURENSON 


ONTRACT bonds are divided in- 
to two-classes: first, those cover- 
ing construction contracts, zen- 

erally defined as work which forms part 
of or becomes attached to real property 
when the contract is completed; and 
second, supply contracts, meaning the 
furnishing of materials or supplies of all 
kinds, and where the furnishing of the 
supplies on the site, or on cars ter- 
minates the obligation of the contractor. 

In dealing with this subject in a brief 
paper, I shall only attempt to point out 
some of the most important points to 
be watched and the chief safeguards 
which the companies necessarily de- 
mand be thrown around their risks. 

* * * 

In the first place, too much informa- 
tion cannot be furnished the company 
in forwarding application for any risk 
of this nature. The bond required guar- 
antees the compliance by the contrac- 
tor with the terms and conditions of 
the contract and specifications. Copies 
of these papers must be secured in 
every instance. The contractor must 
furnish a detailed statement of his as- 
sets and liabilities, which statement, 


however, is of little use unless the val- ; ©T, 
' mitted 


uations placed on the real estate, stocks 
and bonds, as well as the amount of 


cash in bank, are confirmed by the | 


agent through reliable sources. As a 


oem for the execution of a contract | 
ond, a company cannot ordinarily take | , 
ae A | should be explained fully. 


full valuation given by a contractor for 
his property. Real estate, plant and ac- 


counts receivable must necessarily be | 


discounted anywhere from 25 to 50 per 
cent to allow for depreciation, and in 
order to arrive at a conservative esti- 


mate of the worth of the applicant's | 


property at a forced sale. 
* * * ' 

The chief points to be considered are 
undoubtedly the financial responsibility 
and general reputation and experience 
of the contractor in the line of work un- 
dertaken. 
meet pay rolls and pay for materials, 
and obviously no company can in jus- 
tice to itself assume any risk of this 


character, however small, where the ap- | 


plicant is obliged to depend solely upon 


his credit for the necessary means to | 
run the work. While honesty is an es- | 


sential qualification in any applicant for 
a bond, it is only one of the many 


*Paper read before the Ohio Surety 
Club at its meeting at Cedar Point by 
Cc. R. Laurenson, of Coughlin & Lauren- 
son, general agents of the American Bond- 
ing at Cleveland. 





It requires real money to | 


requisites necessary to make up a good 
contract case. Your company must be 
furnished with a very full statement of 
the amount of other work on hand at 
the time. This is one point that is too 
often overlooked, and in the absence 
of any information along these lines, no 
underwriter can intelligently pass upon 
the merits of the case. No contractor 
can successfully handle more than a 
certain amount of work at one time, 
depending upon his financial worth and 
his organization, and, perhaps, ‘more 
contractors have been forced into in- 
solvency on account of their eagerness 
to undertake too much work than from 
any other cause. When overloaded it 
is only a question of which contract is 
to be rushed to the detriment of the 
others, and your client will generally be 
found using the payments accruing on 
one contract to meet obligations in- 
curred on others. 


Another point of no less importance 
is for the agent to satisfy himself be- 
yond a reasonable doubt that his client 
has secured the work at prices suffi- 
ciently high to insure a profit. The bids 
of other reliable contractors, if sub- 
in accordance with the same 
plans and specifications, are a useful 
although by no means infallible guide 
in considering this question: if a great 
difference exists in these figures there 
must be a good reason for it, and it 
No con- 
tractor will deliberately undertake a 
contract at a losing figure, but in his 
eagerness to beat out a competitor, or 
to keep his force busy, he may bid so 
close that all profit is zone, or through 
a mistake in his bid find that the work 
has been secured on a losing basis. 


No line written by a surety company 
presents a better field for profit than 
contract bonds, provided they are han- 
died intelligently and the risks well se- 
lected; on the other hand no class of 
honds has caused the companies heav- 
ier individual losses with no chance of 
salvage. In the average office perhaps 
from 30 to 50 per cent of the contract 
risks presented must be declined on 
account of the weak financial condi- 
tion of the contractor, the fact that he 
has an excess of unfinished work on 
hand, the insufficiency of his prices or 
various other reasons. It is difficult in 
many cases for an agent to understand 
why his neighbor, who has been build- 
ing frame houses for twenty-five years 
and is worth $2,000 or $3,000, is not 
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a good risk for a bond covering the 
erection of a public building involving 
an outlay of $25,000 or more. There 
are so many causes entirely beyond the 
control of the contractor which might 
operate to cause a heavy loss that a 
risk of this kind should never be under- 


taken. The weak contractor undertak- 
ing a large job has everything to gain 
and practically nothing to lose. he 


premium involved, even at the rates 
generally charged today, is not com- 
mensurate to the risk assumed, when it 
is considered that the surety is the si- 
lent partner backing the entire under- 
taking, furnishing the capital in the 
sense that we are responsible for the 
payment of labor and material bills; 
but on the other hand with no share in 
the profits and “holding the baz” in 
case of default. Surety companies are 
not incorporated to do a contracting 
business, otherwise we might bond 
weak contractors, place our 'foreman 
in charge of the work, have the pay- 
ments assigned to us, and charge for 
our service one-half of the profits de- 
rived from the undertaking, instead of 
one-half of 1 per cent on the contract 
price. 
* * © 

Notwithstanding the fact that in the 
opinion of our clients all bonds are 
“matters of form,” it is not an uncom- 
mon thing at the present day to secure 
collateral or outside indemnity under 
bonds written for contractors. In tak- 
ing an indemnity bond it is very neces- 
sary that the same be executed in legal 
form, and that the indemnitors show a 
sufficient property worth, and are men 
of such high standing that they could 
not afford to repudiate their indemnity. 
The loss records of practically every 
company will show that recovery under 
personal indemnity bonds has always 
been difficult, and as a whole unsuc- 
ful and unsatisfactory, as it has proven 
a comparatively easy matter for the 
indemnitor to make away with his prop- 
erty or to place it in such a position as 
to be unavailable at the time of the 
loss. An incident is related by one of 
the companies who a few years ago 
wrote a court bond on the indemnity 
of the late H. H. Rogers of Standard 
Oil fame. The defendant lost his case 
and judgment was immediately entered 
on the bond; the deputy sheriff made 
demand on the company, and because 
payment was not forthcoming at once 
he proceeded to attach the office furni- 
ture and. take possession of the com- 
pany’s New York office. In the mean- 
time it had been impossible to secure 
service on Mr. Rogers, and the com- 
pany naturally hesitated to pay without 
first making formal demand upon him. 
The case subsequently straightened out 





satisfactorily, but it cost a good many 
times the premium in the annoyance 
and work involved. 


In taking collateral it is very impor- 
tant that it be of such a nature as will 
obtain a ready market, if a sale is nec- 
essary, and it should in every case be 
turned over to the surety uncondition- 
ally. Real estate mortgages are often 
unsatisfactory on account of the diffi- 
culty in disposing of them quickly and 
without sacrifice. Another point ta 
watch in this connection is never to 
exact collateral from a contractor, the 
pledging of which will cripple him 
financially and leave him short of nec- 
essary ready means to complete his 
work. 

* * * 

Such heavy losses have been sus- 
tained by surety companies under bonds 
covering work of all descriptions, that 
it is difficult to say just what lines offer 
the most hazardous features. _Under- 
ground work, including sewers and tun- 
nels where it is often impossible to as- 
certain in advance the nature of ma- 
terials to be encountered, lighthouses 
and breakwater construction, perhaps, 
present the most dangerous features as 
a whole, and any contractor who un- 
dertakes work of this nature, must, of 
necessity, be fully qualified both finan- 
cially and in point of experience. 

x * * 

Maintenance bonds of any kind run- 
ning over three to five years are pro- 
hibited by nearly every company, and 
rightly so. The day has passed when 
the home offices write ten and fifteen 
year maintenance bonds guaranteeing 
asphalt pavements as fast as they could 
be entered on their books; and had it 
not been that some of our worthy pi- 
oneers who at one time wrote these 
bonds by the score were favored with 
the proverbial beginners’ luck, there 
might be fewer competitors in the field 
today. 

* * & 

In conclusion let me repeat that the 
contract lines present a very lucrative 
field to the surety agent, provided ex- 
treme care and caution are used in the 
selection of risks. Take every oppor- 
tunity to explain the advantage of cor- 
porate suretyship over the personal 
bond; contractors who furnish a per- 
sonal bond signed by tradesmen or 
bankers will almost invariably find it 
necessary to purchase their materials 
at higher figures than could be secured 
in the open market, and in the end the 
personal bond is much more expensive. 
With perseverance and system this line 
can be cultivated to a very great extent, 
and an excellent way is to keep in touch 
with bids for public work which are 


always advertised in advance; be on 
hand when the bids are opened; make it 
a point to know the responsible con- 
tractors in your city, and keep in close 
touch with the work they are bidding 
on. It is an excellent plan to meet the 
architects and engineers who are con- 
stantly giving out plans and _specifica- 
tions for new construction. These men 
are always looking for an up-to-date 
proposition, and after you have con- 
vinced them of the great public good 
done by surety companies, it is not diffi- 
cult to have them include in their speci- 
fications a requirement that the suc- 


cessful bidder must furnish a corporate 
bond. 





The recent sending of Henry M. 
Marshall from the home office of the 
United States Fidelity & Guaranty to 
Chicago to be underwriter of large 
bonds for the middle west and north- 
west was a move in the right direc- 
tion. The company recognizes the fact 
that the surety company which would 
be in the lead must be prepared to give 
prompt service. 

The local agent who thinks that be- 
cause he seldom gets an application for 
a large bond he can just as well repre- 
sent a company that requires four days 
to act on one instead of one day, is 
likely to find to his sorrow that he has 
made a mistake. Some day a contrac- 
tor from Chicago or some other big 
city, where he has secured bonds in a 
a couple of hours, will want a bond 
in a hurry at Oshkosh, Sioux City or 
Mankato. The agent who has to send 
the application to the Atlantic coast 
will find he is not in the running if 
another in town can get action at Chi- 
cago, Minneapolis or Omaha. These 
kurry calls do not come often at 
smaller points, but an agent can ill 
afford to lose a big commission be- 
cause he is not able to handle the case 
when it does come up. 





Need Fidelity Bonds—On several re- 
ceht occasions newspapers have re- 
ported the proceedings of bankers when 
the question of curtailing loans to peo- 
tle desiring to borrow money with 
which to purchase automobiles was 
recommended. When the people of 
New York state alone are investing a 
million and a quarter a week in motor 
cars, as it was recently reported they 
are doing, it is time for employers to 
put safeguards around those who are 
handling their money. It will be al- 
most a miracle if a crop of defalca- 
tions does not follow this automobile 
craze. The fidelity business ought to 
Loom and the fidelity companies ought 
tc exercise special care in investigat- 
ing those who apply for bonds. 











Liability Insurance 


The next few years will witness 
marked changes in the liability busi- 
ness. One of the first will probably 
be a great increase in liability pre- 
miums. The constant tendency of 
legislation now is to take from em- 
ployers defenses which they have had 
under the common or statute law. This 
means payments to employes for a 
much larger number of accidents and 
consequently the collection of larger 
premiums by the companies that have 
to pay these increased indemnities. 

Another strong tendency is towards 
the enactment of workmen’s compen- 
sation laws; such as New York has re- 
cently passed. Under the New York 
law the workman in certain hazardous 
occupations has the option, when he is 
injured, of electing whether he will de- 
mand damages from the employer 
under the common law or old statutes 
or take the compensation for his in- 
juries which the law prescribes. Con- 
sequently employers in these industries 
must carry both liability insurance and 
workmen’s compensation insurance, if 
he would be fully protected. This 
means additional premiums. 

Whether the legislatures have power 
to deprive a workman of his common 
law and statutory rights and_ require 
him to accept the provisions of a com- 
pensation act is a question on which 
lawyers are not agreed. If it should 
be decided that legislatures have this 
power and should exercise it, it would 
do away with employers’ liability in- 
surance, but would create a large vol- 
ume of workmen’s collective or some 
other form of accident insurance. 








Must Assume Duties as Well as 
Benefits—The Indiana appellate court, 
passing upon the master and servant 
relations, in a case in which the Amer- 
ican Car & Foundry Company was de- 
fendant, says: (1) A corporation which 
by its superintendent agrees to give 
employment for life to its injured em- 
ploye as part settlement of a claim 
for damages for injury, cannot plead the 
release by the employe without ac- 
cepting the duty of the contract. (2) 
An employe who signs a release of 
liability which states a money consid- 
eration can sue upon an oral contract 
entered into between him and the sup- 
erintendent of the factory (the highest 
officer of the corporation at the fac- 
tory), as a part of the consideration of 
the release that the company would 
give him employment for ife upon re- 
covery from the accident. (3) A cor- 
poration which is sued upon such con- 
tract of employment, cannot deny the 
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tight of the superintendent to make it, 
and also plead the release from dam- 
ages which was given for it. (4) When 
the corporation is sued it must elect 
to accept the benefits and duties under 
the contract or repudiate it. 





Assumed Risk—The Indiana supreme 
court, in a case in which the Inland 
Steel Company was defendant, decides 
that where a workman knew that the 
means employed to lift and move a 
casting were insufficient and danger- 
ous, being himself a skilled and exper- 
ienced workman, the fact that defend- 
ant employer’s representtive may have 
assured him that such method and the 
devices employed “were of sufficient 
strength, and it would be safe for plain- 
tiff to work at moving” it with them, 
did not make the employer liable for 
any injury caused by such device 
breaking. (2) A workman who does 
not rely on assurance of safety, know- 
ing them unfounded, and voluntarily 
encounters known danger thereby as- 
sumes the risk. 


Be a  Specialist—The Travelers 
Agents’ Record gives the following ex- 
cellent advice: 

“The selling of liability insurance is 
a profession and success can only be 
attained by careful study both of the 
policies and of the industries to which 
they are to be applied, and never was 
a thorough knowledge of contracts 
and conditions more necessary than 
at the present moment. 

“The physician, the lawyer, the 
teacher, enters into his profession with 
the intention of continuing in it through 
life. The same is required of the lia- 
t:lity agent. He must if he would suc- 
ceed, become a specialist in that line 
of insurance, study his business, grow 
up with it day by day, keep up with 
the changes of policies and industrial 
conditions, and be actively and persis- 
tently employed in its practical ap- 
plication. 

“Like other professional men he must 
build for the future. He must imbue 
himself with the idea that it is neces- 
sary for him to learn all there is to 
know in his special line of business. 
He must build up his clientele. He 
must make it clear to them that he 
knows his business: that he under- 
stands their wants: that he knows how 
to apply the remedy to each situation.” 


Gauze Left in a Wound—The fre- 
quency with which gauze is left in a 
wound after an operation through the 
carelessness of a nurse or a surgeon 
should be a sufficient argument alone 
to convince the profession that physi- 
cians’ and surgeons’ liability insurance 
is an absolute necessity. In the case 
of even the most careful surgeon and 
most careful nurse, accidents of this 
kind through misunderstandings may 
happen. 

Here is another case of the same old 
class: By a decision of the federal 
court of appeals, Russell Johnson of 
Lock Ridge, Iowa, won a judgment of 
$20,000, against a surgeon who oper- 
ated upon him for appendicitis. When 
the wound failed to heal, a second op- 
eration was performed revealing, it is 
alleged, that a piece of gauze twenty- 
four inches long and nine inches wide 
had been left in the wound—F. & C. 
Bulletin. 








Deposits of Mutuals. 

The following table shows _ the 
amounts deposited with the Michigan 
state treasurer by assessment accident 
companies: 


Ann Arbor R. R. Emp. Rel ...... $2,000 
Columbia Cas., Pontiac............ 2,00 
Detroit Casualty ..ccccccccccsccces 

Home Cas., Detroit.....c.ccccccces 2.000 





Mutual Cas., Gd. Rap 

North Amer. Acci. Assn.; Saginaw.. 
Peoples H. & A., Gd. Ra 
Provident Cas., Detroit ...........- 
Security Cas., Detroit.............- 2,000 
ee Se eer eee 2,000 
W’k’m’s Mut. Prot., Benton Harbor 3,500 





Hope makes hopeless fools of some 
insurance agents. 





Accident and Health 


Some graphic and convincing statis- 
tics are presented relative to accidents. 
In the United States some 1,000,000 are 
injured each year. That makes nine- 
teen people hurt every minute. There 
are 57,000 killed in this country every 
year or in other words one every nine 
minutes. One person out of every five 
insured is supposed to have a claim 
every year. Five times as many people 
are kiJled and injured from accident as 
cic frem natural causes. A person is 
more liable to be killed from accident 
fhan to die from any cause except 
preumonia and tuberculosis. 

The annual loss from wages on ac- 
count of illness is $1,575,000,000. There 
is raid doctors every year $220,000,000. 
Six percent of all deaths are due to ac- 
cident. A person is 65 times more 
liable to succumb to illness than tc lose 
his house by fire. More people are 
killed or injured by accident each year 
than were killed during the Rebellion. 








Assessment Policies .— Accident 
agents often complain that they find 
difficulty in meeting the competition 
of traveling men’s associations which 
put out a contract which is represented 
to cover as much as a stock company 
contract at the price of about $9 a 
year. This sum looks good when com- 
pared with $25. The prospect shows 
the stock agent the double indemnity 
feature which is now written in prac- 
tically all assessment commercial trav- 
elers’ policies. This is all very true, 
but the contract is a much more limited 
one than that of the stock company 
the agent is handling. To begin with, 
the double indemnity feature usually 
is restricted to a passenger traveling 
on a steam train. There is no burning 
building clause, no elevator provision, 
no provision for double indemnity in 
a moving public conveyance propelled 
by any mechanical power. There is no 
double indemnity payable when the 
prospect is hurt or disabled on an elec- 
tric train, of which there are many, of 
a street car, or a taxicab or bus line. 
You will only find these provisions 
in a stock company policy. There is 
no doubling of weekly indemnity for 
any of these causes, and again there 
is no provision for payments through 
life in case of total disability. If a 
salesman is interested the agent can- 
not press home these facts too earnest- 
ly. Then there are no accumulations 
by which, after the five year period 
the insured is securing half as much 
again protection for the same $25. 
There are also many other restrictions 
in the assessment policy which can 
be brought out. 





Work in Summer—There is a feel- 
ing among solicitors for accident and 
health business that the summer time 
is not the season to get business. Peo- 
ple will not listen to you, they say, and 
the heat and vacation time give them 
a chance for putting you off and pass- 
ing the matter off till fall. Undoubt- 
edly it is a fact that the vacation sea- 
son disorganizes business to a certain 
extent, but it is more or less the con- 
dition of the agent’s mind which is at 
fault. To be sure, there are many busi- 
ness men away and the ones remaining 
are often busy with taking care of 
others’ work, but the fact remains that 
there are many men who do not g¢ 
away and it is a case of using’ ingenuity 
in finding them. There is no doubt that 
an agent in promiscuous canvassing 
loses much more time in the summer 
months than at any other season of 
the year, because of not being able to 
catch his man, but this is true partic- 
ularly of promiscuous canvassing where 
an agent follows the door signs from 
floor to floor. The business is to be 
gotten, however, even if it does come 
a little harder. and there is no better 
time to push home the great truths of 
the need of accident insurance when 
many go on their vacations never to 
return. Accounts of accidents and 
drownings presented to the prospec- 


rates, write to 


ARYLAND 
ERITS 





tive insured at the psychological mo- 
ment often results in the much wanted 
signature on the dotted line. 





Do Business on the Square.—The 
chances to sell accident and health in- 
surance were never brighter from the 
solicitor’s standpoint than at the pres- 
ent time. This statement is made ad- 
visedly for the agent’s benefit, con- 
sidering the fact that the institution 
of insurance and accident insurance is 
in particular being widely advertised 
in connection with losses on big claims 
which the companies must settle. There 
have been several rich men who shuf- 
fled off this sphere, leaving heavy ac- 
cident insurance policies behind to com- 
fort their families. Some of them died 
from perfectly justified causes, while 
others left rather hurriedly with the 
odor of gas or the inhalation of pois- 
onous vapor. These latter claims the 
companies are naturally looking over 
carefully before paying, as no company 
could afford to assume the hazard of 
self-inflicted death and pay other claim- 
ants whose claims were legitimate on 
such a liberal basis as exists at present. 
These facts put to a prospect in the 
right manner show him how the com- 
panies are protecting their policyhold- 
ers by refusing to pay unjust claims. 
Push this idea home and the pros- 
pect’s confidence will be gained. When 
you have secured his confidence you 
have a better chance to get his busi- 
ness. 
the business is all wrong; on the other 
hand, persuade him that the business 
is conducted fairly and equitably and 
that in your company he is absolutely 
sure of fair treatment. The prospec- 
tive insured sees the company through 


Always remember that. 





Swallowing Fishbone—The question 
whether death is due to a cause cov- 





ered by an accident insurance policy is 
one which is not always easy to de- 





| 
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Don’t let him convince you that | 


better results than assured expect. 


ASUALTY 
OMPLETE 





SATISFACTION 


in casualty insurance is something more 
comprehensive than the knowledge that 
the insurer is able to pay claims. In- 
surance satisfaction, as understood by 
the Maryland Casualty Company of 
Baltimore, is giving each assured the 
consciousness that modern machinery, 
well-oiled and unbreakable, is operating 


in his interest, from the time of making 
application for a policy to the time of 
being paid for a claim. The agent’s 
satisfaction is in being part of an 
organization whose activity produces 


For 


The Company That Helps Its Agents 


OMPANY 
ONFIDENCE 


termine. An example of this is found 
in Jenkins v. Hawkeye Commercial 
Men’s Association, decided by the su- 
preme court of Iowa, and reported in 
124 Northwestern Reporter, 199. In- 
sured, feeling a pain in the region of his 
rectum, inserted his finger therein and 
withdrew a fishbone which he had swal- 
lowed. A subsequent examination by a 
physician disclosed a laceration of the 
mucous membrane of the rectum, and 
insured died a few days later from 
blood poisoning, which the physician 
testified was caused by pollution, either 
from the fishbone or insured’s finger in 
removing it. The insurance certificate 
was conditioned on death being the 
result “of external, violent and acci- 
dental means.” It was claimed that, as 
the injury was altogether internal, no 
recovery could be had; but the court 
drew a distinction between an injury 
and the means of injury, and awarded 
a decree requiring the defendant asso- 
ciation to levy an assessment on its 
members and pay the proceeds of in- 
sured’s certificate. The court said that 
it would be presumed that, owing to the 


| instincts of self-preservation, the bone 
| had not been swallowed voluntarily, and 


that, even if taken carelessly, the fact 
of injury of this character from tak- 
ing indizestible matter into the alimen- 
tary canal was so out of the ordinary 
as to constitute an accident; and that, 
while death was caused by blood poi- 
soning, the poisoning itself would not 
have occurred had it not been for the 
accident. 





Automobile Accidents—While the ac- 
cicent companies pay a large number of 
cicims to the innocent bystander who 
is injured by automobiles yet it would 


the agent’s confidence in the institution. | 5°°™ that by far the greater amount 


| is paid out to owners or occupants of 
machines 


or their estates. Cranking 
automobiles is a prolific cause of in- 
juries. Some of the large companies 
paid more money out for automohile 
accidents during 1909 than for any other 
cause, 
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Industrial Disability 


pe SO of my assured has 
a claim under a disability policy for an 
attack of stomach trouble which has 
resulted in his confinement to his bed 
for the past five months. In response 
to his claim the company has written 
him as follows: 

“We are in receipt of report from 
your physician advising of your pres- 
ent condition. It appears from the 
statements filed and the facts obtained 
through our further investigations that 
you have partially lost your sight. 

“At the time you applied for a policy 
in this company you warranted that 
you were in sound physical condition, 
had never suffered and did not suffer 
from any bodily infirmities. Had we 
known that your vision was impaired 
we would not have issued you a policy, 
and therefore the company’s only lia- 
bility is for the return of all premiums 
that you have paid. 

“If you wil! kindly send us receipts 
showing what membership fee, if any, 
you paid, this amount with all prem- 
iums will be refunded to you.’ 

I wrote the application and was sat- 
isfied that the applicant was in sound 
physical condition and, so far as I 
know, he always had been previously. 
I did not regard his vision as impaired. 
There was a peculiarity about his eyes, 
but they had never received medical 
treatment and he could read and write 
as well as I could at the time I wrote 
him. Some time ago he had an at- 
tack of measles, which did his eyes no 
good. In his claim at that time the 
attending physician mentioned the fact 
of bad eyes, but the claim was small 
and the company paid it willingly. As 
the present claim is for about $300 the 
company appears to me to be looking 
for a loophole. 

Answer—lIf the doctor who examined 
the claimant during his first illness 
put in his blank, the fact that the claim- 
ant’s eyes were diseased or affected, 
we think there is absolutely no doubt 
that the claimant can collect from the 
company on the second claim, espe- 
cially if it accepted premiums after the 
first claim was paid. 

If, however, the company really had 
no knowledge until the second claim 
was filed that the claimant’s eyes were 
affected, we think the claimant will be 
unable to recover. 

The reason is that a policyholder in 








his application warrants his vision is 
not defective. This is a material war- 
ranty and the policy can be treated by 
the company as absolutely void as soon 
as it learns of the breach. If, however, 
it learns of the breach and goes on 
accepting premiums or paying claims 
or fails to tender the return premium 
it waives the breach. 

If the claimant brings suit against 
the company he can compel it to pro- 


duce in court the written report made 


by the doctor in the first case and 
this report ought to settle the matter 
one way or the other. 





Live Ones and Dead Ones.—Here is 
what E. C. Budlong, vice-president of 
the Bankers’ Accident of Des Moines, 
said to the agents of that company re- 
cently: 

“The only way to succeed i in any line 
of business is to be ‘up and coming’ 
every minute of the time. The insur- 
ance agent or company manager who 
is always just a little behind the pro- 
cession is slated for the scrap heap, sure 
as fate and taxes. 

“I have refrained from speaking of 
‘dead ones’ of late because some folks 
are almighty sensitive and take too 
much time proving to me that they are 
only sleeping, which is worse yet. 

“Every now and then we get letters 
asking for agencies in towns where we 
have been regularly represented for 
years. It pays to advertise—not neces- 
sarily in the newspapers, but bv your 
own personality. Make yourself known 
as ‘Binks the accident man,’ and be on 
the job all the time. 

“If there is a bad accident in your 
vicinity, get in the game. That’s what 
we pay you for. If we settle a claim 
in your agency, do not expect business 
to come to you—go get it—it’s waiting 
for you. 

“We paid a $400 death claim at Pitts- 
burg, Kansas, last month ‘at sight.’ 
Our representative returns the compli- 
ment with $548 in new business. That’s 
the way to advertise.” 





Writing Coal Miners.—Question: Can 
you tell me the name of a company 
that will insure coal miners against ac- 
cidents, sickness and death by either 
paying about $5 per week benefits or 
$1,000 for death? 

Answer: Almost all of the accident 
companies will write disability insur- 
ance for coal miners, but we do not 
know of any one that will give $1,000 





THE PHILADELPHIA CASUALTY COMPANY 


Water Le Mar Tacsot, President 


Our New Accident Policy is Perfection 


IT’S THE POLICY YOUR CLIENT WANTS 
IT’S THE POLICY THAT’S EASY TO SELL 


Personal Accident, Health, Liability, Automobile, 


Plate Glass and Credit Insurance 


AGENCY CORRESPONDENCE SOLICITED 


death benefits for miners themselves. 
In the bituminous coal regions for $1 
a month the miners are given $100 
death benefits, $20 a month for accident 
and $20 or $30 for sickness. In the less 
hazardous mining operations these 
benefits are, of course, increased, espe- 
cially the death benefit. Such com- 
panies as the North American Acci- 
dent of Chicago, Continental Casualty 
of Chicago, General Accident of Phila- 


delphia, Federal Casualty of Detroit, 
National Casualty of Detroit, German 
Commercial Accident of Philadelphia, 
Pennsylvania Casualty of Scranton, Pa., 
and Pacific Mutual Life of Los Angeles 
all write this class of business, and they 
are good companies. 

The most desirable policy for coal 
miners is one costing $1.60 which gives 
$30 accident benefits, $30 sickness and 
$100 death. 





CASUALTY & SURETY 


Write Any of the Following When You ag Cas- 


ualty or Surety Business to Piace; 
to Take an Agency. only Rellabie 
Adv: ers Accepted 








ANKERS SURETY COMPANY 
of Cleveland, Ohio. 
BONDS 
es 5 E. fe WARREN A. el 
Ass’t Manager. 
y00 Union Trust Building, 
Agency eres invited. 


Prompt service guaranteed. 
DETROIT, MICH. 
Chas. Whitaker Wm. H. Whitaker H.C. Penny, Jr. 


HITAKER BROS. & PENNY 
613-618 Chamber of Commerce Bldg., 


Stati its Fid & De . of q 
Sa 
Correspondence Solicited. 
DETROIT, MICH. 








HE HASKINS AGENCY CO. 
Hammond Building 


Every form of Casualty Insurance and 
Surety Bonds 


“We Can Place It.” Correspondence Invited 
DETROIT, MICH. 





ETROIT INSURANCE AGENCY 
STATE AGENTS 
CASUALTY COMPANY OF AMERICA 
Employers’ Liability 
etoie ond Sones Liability pot 


lity 
Workmen’s Compensa' Boiler and Fly Wheel 
Persona! Accident & Liability Plate Glass , 





YNNE & KINSELLA 
721-2 Chamber Commerce Bldg., 


SURETY BONDS 


Accident, Health, Employers’ and Public Liab’ 
Auto Liability, Hlcvator Boller, Plate Glass, Burglary ay. 
(Also Fire Insurance Dep’t.) 


DETROIT, MICH. 





ABBITT & BROWN 


81 and 84 St. Paul Bldg. 


its for Ohio and Southern Indiana f 
TH AMERICAN ACCIDENT INS. "oO. 
eral Agents AETNA INDEMNITY CO 


Bonds, Burglary and Plate Glass. 
Agents wanted 
CINCINNATI, OHIO 


State 
Qual 


ATIONAL SURETY COMPANY 
The Rookery 


Surety Bonds of every description 
JOYCE & COMPANY, Inc., General Agents 
* CHICAGO 





HE TITLE GUARANTY 


& SURETY COMPANY 
727 Rookery Building 
Special Service to Brokers 
Harve G. Badgerow, Res. 
W. J. Doyle, e Res. 
Phone Harrison 7940 


CHICAGO, ILL. 





EEKER-MAGNER CO‘; PANY 
General Agents 
The General Accident Assurance Corporation, Ltd. 
of Perth, Scotland 


The Federal Unio: ear Com of latiansget, 
iediens. Walter E. Hart, Mer 


189 La Salle Street 
CHICAGO, ILL. 





PrFe L. WICKES, JR. 
General Agent 


The Pennsylvania Casualty Co., of Scranton 
Liability, Plate Glass, Accident and Health 


184 La Salle Street 
CHICAGO, ILL. 





J C. PITCHER & CO. 
* Successors to A. R. Sexton Co. 
General Agents 
Aetna Indemnity Co. 
Telephone Randolph 3491 
171 La Salle Street 
CHICAGO, ILL. 





G*™: K. THOMAS 
Manager for Illinois 
Bankers Surety Company 
604 Chamber of Commerce Bidg. 
General Surety and Bonding Business 


CHICAGO, ILL. 











_ W. WILBUR 


State Agent 
THE BANKERS SURETY CO. 
400 Victor Bldg. 
KANSAS CITY, MO. 





AMES R. MILLIKAN 
201-202 Neave Building 
Phone Main 2100 and Main 2101 


General Agent 
Fidelity & Casualty Co., of N. Y. 


CINCINNATI, OHIO 


W. HUNCKE 
@ Casualty and General Insurance 
Main Floor, Nat. Life Bldg. 
159 La Salle Street 
"Phone Randolph 2697 


CHICAGO 








of Anerica 


HOME OFFICE 
NEW YORK 





Casualty Company 


Tnsurance 


Accident 
Disability 
Fly Wheel 
Liability 
Boiler 
Plate Glass 





“THE OHIO COMPANY’”’ 


The Bankers Surety Co. 


Williamson Building, CLEVELAND, Ox10 





Capital, $500,000.00, Fully Paid 














Becomes Surety on Bonds 
Chartered Under Ohio Laws 


$200,000 Deposited with Insurance Commissioners 


peeves 





























